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Key data  MJCO IN / MAJC.BO 
52-week high / low `588 / 168
Sensex / Nifty 32424 / 9580
3-m average volume  $0.1m
Market cap  `9bn / $119m
Shares outstanding  29m

Shareholding pattern (%)  Mar'20  Dec'19  Sep'19 

Promoters 38.3 38.5  38.6 
- of which, Pledged 4.1 4.1 4.1 
Free float 61.8 61.5  61.4 
 - Foreign institutions 10.1 10.3  10.0 
 - Domestic institutions 13.4 13.1  12.5 
 - Public  38.3 38.1  38.9 

1 June 2020 

Majesco 

Good performance in a tough quarter; maintaining a Buy 

Majesco’s Q4 revenue beat our estimate: up 2% q/q, 2.8% y/y, to 
$37.9m, aided by Services (up 6% q/q) and cloud subscription (up 5% 
q/q, Metlife implementation went live, expect full roll out in 2020) 
offset by a drop in cloud implementation (down 9% q/q from lack of 
new deals). The 8.4%EBIT margin was flat q/q, up 196 y/y, lower than 
expected on higher SG&A. The sturdy $109.8m order book was up 8% 
q/q, 13% y/y. Inspro will be integrated from Q1; with this acquisition, 
revenues are unlikely to dip in FY21. With no major changes to 
FY21e/22e, we retain a Buy with an unchanged target of `420 (13x 
FY22e PE, a 20% holdco discount). 

Growth driven by better execution. With five customers going live in the 
quarter and new deals on the P&C side, Cloud subscription revenue ($6.5m) 
grew 5% q/q, 43% y/y. Two new cloud customers were added, taking the 
cloud-customer count to 65. The order book was robust; however, Q1 still 
sees delays in deal closures by three months, but revenue would not drop in 
Q1 and FY21 as Inspro will be integrated .Organically, we expect revenues to 
be maintained in FY21 as H2 would gain from the cloud product strategy. 

EBIT margin expansion in FY21. Revenue growth was offset by 6% q/q 
growth in SG&A expenses (in US entity), which led to a flat, 8.4%, EBIT 
margin. Majesco being a product company, we don’t anticipate the EBIT 
margin falling in FY21 (FY21ARe 9.1% vs. 7.9% in FY20, consolidated) as 
SG&A should provide operating leverage ahead. Net profit was $3.6m was 
lower qoq on higher ETR of 22%(17% in Q3). The company generated 
strong cash flows and ended FY20 with a net cash balance of $51.4m($39.4m 
at end-FY19), of which $12m payout for Inspro will be made. 

Maintaining estimates, Buy recommendation. Receivable days (Majesco 
consolidated) shot up to 114 (91 in FY19) and are partially IBM-related, 
expected to normalise in H1 FY21. We retain our target of `420 (13x FY22e 
PE, India consolidated EPS, a 20% holdco discount). Risk: Loss of market 
share and aggressive M&A driven strategy. 

Relative price performance 

Source: Bloomberg 
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Quick Glance – Financials and Valuations
Fig 1 – Income statement (` m) 
Year-end: Mar  FY18  FY19  FY20  FY21e  FY22e 

Revenues ($ m)   125 142 146 162 177 

    Growth (%)  1 13 3 1 9

Net revenues (` m)  8,060  9,881  10,405  11,866  12,984 
Employee & direct costs  5,728  6,611  6,941  7,886  8,415 
Gross profit  2,332  3,270  3,464  3,979  4,570 
    Gross margins  %   0.3 0.3 0.3 0.3 0.4 
SG&A  2,106  2,340  2,297  2,526  2,584 
EBITDA  226  931  1,167  1,453  1,985 
    EBITDA margins (%)   2.8 9.4 11.2 12.2 15.3 
- Depreciation  179  196  340  371  405 
Other income  214  329  367  170  174 
Interest expenses  49  36  20  27  27 
PBT  213  1,028  1,173  1,225  1,726 
    Effective tax rate (%)  87  30  23  26  27 
+ Associates / (Minorities)  35 -177 -211 -231 -320 
Net income  63  541  691  676  940 
WANS  25  28  30  30  30 
FDEPS (` / sh)   2.5 19.2 23.4 22.8 31.7 

 

Fig 3 – Cash-flow statement (` m) 
Year-end: Mar  FY18  FY19  FY20  FY21e  FY22e 

PBT  213  1,028  1,173  1,225  1,726 
+ Non-cash items  227  220  315  201  232 
Oper. prof. before WC 439  1,248  1,488  1,426  1,958 
- Incr./(decr.) in WC  419  442 -88  1,652  170 
Others incl. taxes   -248 -308 -381 -350 -501 
Operating cash-flow   -228  498  1,195 -576  1,287 
- Capex (tang. +intang.)  136  343  140  237  195 
Free cash-flow   -364  155  1,055 -814  1,092 
Acquisitions  - -537 -55 -998 -117 
- Div.(incl. buyback & taxes)  29  49  120  -  -
+ Equity raised  2,253  854  161  -  -
+ Debt raised  70 -648 -31 -5  -
- Fin investments  2,200 -637 -1,112  36  38 
- Misc. (CFI + CFF)  413 -40 -89 -170 -174 
Net cash-flow   -684  452  2,211 -1,684  1,110 
Source: Company, AnandRathi Research  

 

Fig 5 – Price movement 

 
Source: Bloomberg 

Fig 2 – Balance sheet (` m) 
Year-end: Mar  FY18  FY19  FY20  FY21e  FY22e 

Share capital  141  142  144  144  144 
Net worth  5,433  6,770  6,980  7,656  8,595 
Debt  684  36  5  -  -
Minority interest  787  1,282  1,467  1,698  2,018 
DTL/(Assets)   -462 -518 -652 -652 -652 
Capital employed   6,441  7,570  7,800  8,701  9,962 
Net tangible assets  295  305  450  576  649 
Net intangible assets  49  865  918  1,656  1,490 
Goodwill  2,212  2,212  2,212  2,212  2,212 
CWIP (tang. &intang.)  2  1  96  96  96 
Investments (strategic)  
Investments (financial)  3,088  871  728  764  803 
Current assets (ex cash) 2,347  3,178  3,972  4,301  4,602 
Cash   898  3,165  3,447  1,763  2,874 
Current liabilities  2,451  3,027  4,023  2,668  2,764 
Working capital   -103  151 -51  1,632  1,837 
Capital deployed  6,441  7,570  7,800  8,701  9,962 
Contingent liabilities  - - - - -

 

Fig 4 – Ratio analysis 
Year-end: Mar  FY18  FY19  FY20  FY21e  FY22e 

P/E (x)  149  17  13  14  10 
EV / EBITDA (x)  35  9  7  5  4 
EV / Sales (x)   1.0 0.8 0.8 0.7 0.6 
P/B (x)   1.7 1.4 1.3 1.2 1.1 
RoE (%)   1.5 8.9 10.1 9.2 11.6 
RoCE (%) - after tax   0.1 6.3 7.1 8.5 10.9 
RoIC (%) - after tax   0.2 12.5 13.2 13.1 15.5 
DPS (` / sh)   1.0 1.5 2.0  -  -
Dividend yield (%)   0.3 0.5 0.6  -  -
Dividend payout (%) - incl. DDT   47.2 9.1 10.0  -  -
Net debt / equity (x)  -0.5  -0.5  -0.5  -0.3  -0.3 
Receivables (days)  87  91  114  111  108 
 Inventory (days)   -  -  -  -  -
 Payables (days)  7  7  7  7  7 
 CFO:PAT%   NA 69.4  132.4  -63.6  102.1 
Source: Company, AnandRathi Research

 

Fig 6–Majesco’s US revenue performance 

 
Source: Company
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  Majesco US: Q4FY20 Result Highlights
Q4FY20Results at a Glance 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

 

Fig 8 – Quarterly results (Majesco, US) 
Year-end: Mar (`m) Q4FY20 % Q/Q % Y/Y FY20 FY21 % Y/Y

Sales ($ m)  38 2.0 2.8 146  162 10.6 

Sales   2,783 4.9 7.5  10,427  11,885 14.0 

EBITDA 323 5.0 26.5  1,076  1,302 21.0 

   EBITDA margins (%)  11.6 0 bps 174 bps  10.3 11.0 64 bps

EBIT 235 5.7 40.0 731  921 26.0 

    EBIT margins (%) 8.4 6 bps 196 bps 7.0 7.7 74 bps

PBT 340 2.1 116.5 990  1,037 4.8 

Tax (75) 31.8 5.9  (295) (290)  (1.5)

    Tax rate (%) (22.0) -496 bps 2300 bps (29.8)  (28.0) 179 bps

Net income 265  (4.0) 207.1 695  747 7.5 

Source: Company, Anand Rathi Research 

Fig 7 –  Majesco US, segment-wise results 
(`m) Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20 % Q/Q % Y/Y 

Revenues ($m) 36.9 37.3  34.1 37.2 37.9 2.0 2.8

Revenues   2,588  2,596  2,397  2,652  2,783 4.9 7.5

Effective exchange rate 70.2 69.6 70.4  71.3 73.4 2.9 4.6

Order backlog 96.9 98.7 100.4  101.7 109.8 8.0 13.3

Q/Q growth  % 13 2 2 1 8 

Cost of revenues (excl. D&A) (23.0)  (21.9)  (21.9)  (23.1)  (23.1) 0.3 0.7

As  % of revenue -62 -59 -64 -62 -61 103 bps 126 bps

Employee cost (19) (17) (18) (19)  (20) 1.8 3.6

     Gross margins % 48.52 53.27 46.05 48.02 48.10 8 bps -41 bps

-R&D costs (5.0) (5.5) (4.5) (4.7) (4.4) -6.0 -11.1

As % of revenue -14 -15 -13 -13 -12 99 bps 183 bps

SG&A(excl. D&A) (10) (12) (10) (10) (10) 6.0 1.0

As % of revenue -28 -31 -28 -26 -27 -103 bps 49 bps

EBITDA 3.6 3.8 2.6 4.3 4.4 2.0 21.0

EBITDA margins % 9.9 10.2 7.5 11.6 11.6 0 bps 174 bps

D&A  (1.2)  (1.2)  (1.2)  (1.2)  (1.2) 0.3 -3.6

EBIT 2.39 2.57 1.35 3.11 3.20 2.7 33.9

EBIT margins % 6.5 6.9 4.0 8.4 8.4 6 bps 196 bps

Other income (0.04)  0.18  0.61  1.64  1.52 -7.2 -3900.0

PBT 2.24 2.66 1.86 4.67 4.64 -0.8 107.1

PBT margins % 6.1 7.1 5.5 12.6 12.2 -34 bps 616 bps

Taxes  (1.0)  (1.4)  (1.0) (0.8)  (1.0) 28.1 1.3

ETR % -45 -52 -51 -17 -22 -496 bps 2300 bps

Net profit ($ m)  1.2  1.3 0.9 3.9 3.6 -6.7 193.7

Net profit (`m)  86  89  64  276  265 -4.0 207.1

Source: Company, Anand Rathi Research 
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  Conference call takeaways  
 Majesco‘s first phase of the IBM/MetLife deal went live this quarter. 

 The company has signed partnerships with Capgemini, PwC, Deloitte, 
EY, KPMG and Microsoft for implementation of its cloud product in 
various cloud-hosting environments.  

 Five customers went live during the quarter. 

 The company expects some deal closures to be delayed by three 
months due to Covid. However, overall, it maintained a positive 
outlook on the insurance industry on expectations of a faster shift to 
cloud. 

 Decline in services revenue was observed during FY20 as the company 
exited some past unprofitable on-premise businesses. 

 The SG&A expenses increase stemmed from expenses related to 
customer conference, investment in new IT systems, appointment of 
new auditors and tax consultants as well as year-to-date impact of the 
new management roles. 

 Inspro margins are lower than those of Majesco, but management sees 
many synergies on the cost side. 

 The company has not announced any pay cuts and has paid a bonus. 

 The CFO stood at $17.7m for Majesco US in FY20.The company is 
looking to retain cash for future inorganic opportunities and may 
therefore not go in for buybacks. 

 No delays seen in collections. 

Outlook 

 The FY21 outlook is cautiously optimistic. Product revenues(41.4% of 
rev) to have strong growth in FY21.Cloud subscription revenue 
growth to be sustainable and maintenance revenue to grow. Inspro to 
contribute 10% to revenues. But professional services revenue may 
continue volatile in FY21. 

Notes from the last quarters’ conference calls 

Q3 FY20 

 The decrease in the life and annuity business was due to a reduction in 
implementation revenue as a major customer prepared to go live in this 
fiscal. 

 Overall, the recurring product business now accounts for more than 
40% of revenue and the product business growth has more than offset 
the continuing decrease in on-premise services. 

 Nine customers went live during the quarter. 

 Majesco on-boarded its first digital customer, Burns & Wilcox, in Q3. 

 It acquiredInspro during the quarter. No figures were included in Q3 
as the transaction is likely to close in Q4 and consolidation would 
begin from Q1FY21. The reason for the acquisition: tier-1 customers 
and deeper partnership with Capgemini. Inspro’s revenues run at 
~$15m (last 12 months, Bloomberg) with margins likely to turn 
positive by the year-end. Majesco will pay $12m for this asset. 
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 Exceptional gain of $1.4m in Q3 FY20 is on account of earn-out write-
backs for the missing pre-agreed performance targets at Exaxe. Total 
balance earn-outs payable are now $1.4m p.a. for the next two years. 

Q2FY20 

 The general slowdown in the industry has led to the company facing 
challenges from UK customers following economic uncertainty due to 
BRexit. Many organisations are holding back business decisions until 
the issue is resolved one way or another.  

 Exaxe contributed $0.9m to revenue. 

 Cloud revenues brought 38.5% to total revenue, with 61cloud 
customers now. Of the cloud revenue, 61% is implementation; the 
rest, subscription. 

 The top customer brought 4.9% to revenue; the top-5 clients brought 
20.5% and the top-10, 35.6%. 

 The company won three cloud-based deals in Q2 and nine customers 
went live. 

 It has secured many wins this quarter, including names such as Secura, 
Stillwater and Burns & Wilcox, Cannon Cochran Management Services 
and Arch Insurance. 

 On the optimisation of company-wide resources, the company has 
incurred some one-time costs, which will be covered in the rest of the 
year. 

 DSO was 102 days due to large go-live milestone billing. 

Q1FY20 

 All the new deals in Q1 were cloud-based. Thirteen customers went 
live. 

 The top customer brought 7.3% to revenue; the top-5 clients brought 
25.8% and the top-10, 39.6%. 

 The increase in SG&A of $2.5m arises on the inclusion of the Exaxe 
business, the convergence conference expenses, investor-day-at-
Nasdaq expenses, rebranding and other non-recurring professional 
fees. 

 The company is working on the next phases of going live with the 
IBM and MetLife projects, which it will soon announce. 

 Cloud revenue declined chiefly due to the ramp-down of the 
implementation in the top client. 

 The drop in recurring revenue in the quarter was due to accounting 
rules 605 and 606. Under these, the company booked licence revenue 
as non-recurring; in Q4 FY19 this was booked as recurring. 

Q4 FY19 

 100% of new deals in Q4 were cloud-based. 

 Six customers went live, incl. two who became customers in Q3, 
suggesting shorter implementation times. 

 New corporate entity/branding unveiled in Q4. 

 New corporate headquarters in the US. 

 The top-5 clients brought 28.6%to revenue; the top-10, 42.2%. 
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 The Cap Gemini partnership was to sell Majesco’s products with its 
services. No upfront cash investment from Majesco in this partnership. 
The cloud business brought ~41% to yearly revenues, up 53% from 
FY18. Cloud-subscription revenues were 12%,against 9% in FY18. 

 Higher cloud and recurring revenues, along with operating efficiencies, 
resulted in expanded margins. 

 The IBM MetLife project and the Exaxe acquisition have raised the 
L&A revenue share from 23% the year prior, to 29%. 

 The cloud customer base has ballooned, from 37 clients in FY18 to 54 
at the year end. Also, the company added 19 clients organically in the 
year. 

 Majesco became debt-free (on 31stDec’18it had $13.7m debt). Cash 
and equivalents were $40m on 31stMar’19, after the rights issue, debt 
repayment and the Exaxe acquisition. 

Q3 FY19 

 Cloud-based sales, addition of logos and further revenue from Exaxe 
Holdings drove Majesco’sQ3 revenue growth. 

 Cloud-subscription revenues were 12.4% of revenue in the quarter, 
compared to 8.9% in Q3FY18. 

 The company finalised the acquisition of Exaxe Holdings in the 
quarter,with$7.2m upfront payment, adding 36 employees from the 
Exaxe team. 

 It added seven customers and expanded relations with three. It is also 
seeing a higher rate of renewals, reflecting a better sales team. 

 The project with MetLife in partnership with IBM will be going live in 
FY20,andwould power growth in coming months. 

 80% of the pipeline arises from cloud-based deals. The increase in the 
order backlog was largely driven by bookings made in the quarter. 

 EBITDA margins are likely to be sturdy, driven by greater profitability 
in cloud sales and by SG&A leverage that the company is likely to 
command in FY20.  
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 a Factsheet (Majesco, US) 
Fig 9 – Revenue-split, by LOB 
(%) Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

P&C               68               77               79                77                81 

L&A               31               22               21                23                18 

Non-insurance                 0                 1                 1                  0                  0 

Total 100 100 100  100  100 

Source: Company, Anand Rathi Research 

Fig 10 – Revenue growth, by LOB(Q/Q) 
(%) Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

P&C 4 15 -7 7 8

L&A 6 -29 -14 19 -18

Non-insurance -27 45 -24 -13 2

Total 4 1 -9 9 2

Source: Company, Anand Rathi Research 

Fig 11 – Revenue-split, by region 
(%) Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

North America 87 88 90  89  90 

UK 9 6 5  6  6 

APAC 5 5 6  5  4 

Total  100.0  100.0  100.0   100.0   100.0 

Source: Company, Anand Rathi Research 

Fig 12 – Region-wise growth(Q/Q) 
(%) Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

North America 7 3 -7 9 3
UK (incl. Exaxe in Q3 FY19) -11 -25 -32 32 11
APAC -13 14 -4 -4 -18
Total 4 1 -9 9 2
Source: Company, Anand Rathi Research 

Fig 13 – Client contribution(%) 
Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

Top 1            10.1 7.3 4.9 6 6

Top 5            22.9 25.8 20.5 21.7 22.2

Top 10            35.3 39.6 35.6 36.1 35.7

Source: Company, Anand Rathi Research 

Fig 14 – Client contribution($ m) 
Q4 FY19 Q1 FY20 Q2 FY20 Q3 FY20 Q4 FY20

Top 1 3.7 2.7 1.7 2.2 2.3

Next 2-5 4.7 6.9 5.3 5.8 6.1

Next 6-10 4.6 5.1 5.1 5.4 5.1

Revenues from Top-10 13.0 14.8 12.1 13.4 13.5

Source: Company, Anand Rathi Research 
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  Valuations 
The stock trades at 10x FY22e EPS. We believe it can quote at 13x FY22e 
P/E, given the better Q4 performance and expectation of a 10% sales 
CAGR over FY20-22 including Inspro. Our target multiple of 13x is 
equivalent to 18x (of the US entity), were one to adjust for the 20% 
holding-company discount, taking into account GAAP changes and India 
operations. The stock is now trading at a 40% discount to the US entity. 

Majesco ended FY20 with 3% revenue growth and better margins (~7.9%, 
vs. 0.6% in FY18). As of Q4 FY20, it has 65 cloud customers. Overall, 
H1FY20 execution had been weak in cloud metrics and customer 
acquisitions. On the strong H2 revenues, margins and order-backlog, 
though, we expect a 10% CAGR over FY20-22, including the InsPro 
acquisition. 

With the Metlife project phase-1 going live, we expect the next phase to 
start in FY21. Growth is likely to resume, as suggested by the higher order 
backlog and expectations of faster cloud adoption. We largely retain our 
FY21e/22eon the better-than-anticipated sales and cash generation. We 
keep our target unchanged at`420 (13x FY22e PE). 

Fig 15 –Change in estimates 
FY21e FY22e 

New Old % Change New Old % Change

Revenue ($m) 162 165 -2.2 177 183 -3.3

Revenue (`m)  11,866  11,946 -0.7  12,984  13,220 -1.8

EBITDA  1,453  1,450 0.2  1,985  1,977 0.4

EBITDA margins (%) 12.2 12.1 11 bps 15.3 15.0 33 bps

EBIT  1,083  1,081 0.1  1,580  1,575 0.3

EBIT margins (%) 9.1 9.0 7 bps 12.2 11.9 25 bps

PBT  1,225  1,231 -0.5  1,726  1,742 -0.9

Net profit 676 679 -0.5 940 948 -0.9

Source: Anand Rathi Research 

Fig 16 – PE band (one-year-forward) 

 
Source: Bloomberg, Anand Rathi Research 

Risk 

 Loss of market share and aggressive M & Adriven strategy. 
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Analyst Certification 
The views expressed in this Research Report accurately reflect the personal views of the analyst(s) about the subject securities or issuers and no part of the 
compensation of the research analyst(s) was, is, or will be directly or indirectly related to the specific recommendations or views expressed by the research 
analyst(s) in this report. The research analysts are bound by stringent internal regulations and also legal and statutory requirements of the Securities and Exchange 
Board of India (hereinafter “SEBI”) and the analysts’ compensation are completely delinked from all the other companies and/or entities of Anand Rathi, and have 
no bearing whatsoever on any recommendation that they have given in the Research Report. 
 
Important Disclosures on subject companies 
Rating and Target Price History (as of 30 May 2020) 

 Date Rating 
TP  
(`) 

Share 
Price (`) 

1 25-May-16 Buy 750 556 
2 12-Oct-16 Buy 710 462 
3 06-Jan-17 Buy 670 405 
4 25-Jan-17 Buy 620 388 
5 04-May-17 Buy 575 360 
6 27-Jul-17 Buy 540 363 
7 01-Nov-17 Hold 540 533 
8 15-May-18 Hold 610 520 
9 27-Jul-18 Buy 575 458 

10 31-Oct-18 Buy 570 468 
11 08-May-19 Buy 610 531 
12 12-Aug-19 Buy 580 470 
13 08-Nov-19 Hold 450 420 
14 04-Feb-20 Hold 480 402 

 

 
Anand Rathi Ratings Definitions 

Analysts’ ratings and the corresponding expected returns take into account our definitions of Large Caps (>US$1bn) and Mid/Small Caps (<US$1bn) as described 
in the Ratings Table below:  

Ratings Guide (12 months) 
    Buy   Hold   Sell 
Large Caps (>US$1bn)   >15%   5-15%   <5% 
Mid/Small Caps (<US$1bn)  >25%   5-25%   <5% 
 
Research Disclaimer and Disclosure inter-alia as required under Securities and Exchange Board of India (Research Analysts) Regulations, 2014 

Anand Rathi Share and Stock Brokers Ltd. (hereinafter refer as ARSSBL) (Research Entity) is a subsidiary of Anand Rathi Financial Services Ltd. ARSSBL is a 
corporate trading and clearing member of Bombay Stock Exchange Ltd, National Stock Exchange of India Ltd. (NSEIL), Multi Stock Exchange of India Ltd (MCX-
SX) and also depository participant with National Securities Depository Ltd (NSDL) and Central Depository Services Ltd. ARSSBL is engaged in the business of 
Stock Broking, Depository Participant and Mutual Fund distributor.  

The research analysts, strategists, or research associates principally responsible for the preparation of Anand Rathi research have received compensation based 
upon various factors, including quality of research, investor client feedback, stock picking, competitive factors and firm revenues. 

General Disclaimer: This Research Report (hereinafter called “Report”) is meant solely for use by the recipient and is not for circulation. This Report does not 
constitute a personal recommendation or take into account the particular investment objectives, financial situations, or needs of individual clients. The 
recommendations, if any, made herein are expression of views and/or opinions and should not be deemed or construed to be neither advice for the purpose of 
purchase or sale of any security, derivatives or any other security through ARSSBL nor any solicitation or offering of any investment /trading opportunity on behalf 
of the issuer(s) of the respective security (ies) referred to herein. These information / opinions / views are not meant to serve as a professional investment guide for 
the readers.  No action is solicited based upon the information provided herein. Recipients of this Report should rely on information/data arising out of their own 
investigations. Readers are advised to seek independent professional advice and arrive at an informed trading/investment decision before executing any trades or 
making any investments. This Report has been prepared on the basis of publicly available information, internally developed data and other sources believed by 
ARSSBL to be reliable. ARSSBL or its directors, employees, affiliates or representatives do not assume any responsibility for, or warrant the accuracy, 
completeness, adequacy and reliability of such information / opinions / views. While due care has been taken to ensure that the disclosures and opinions given are 
fair and reasonable, none of the directors, employees, affiliates or representatives of ARSSBL shall be liable for any direct, indirect, special, incidental, 
consequential, punitive or exemplary damages, including lost profits arising in any way whatsoever from the information / opinions / views contained in this Report. 
The price and value of the investments referred to in this Report and the income from them may go down as well as up, and investors may realize losses on any 
investments. Past performance is not a guide for future performance. ARSSBL does not provide tax advice to its clients, and all investors are strongly advised to 
consult with their tax advisers regarding taxation aspects of any potential investment. 

Opinions expressed are our current opinions as of the date appearing on this Research only. We do not undertake to advise you as to any change of our views 
expressed in this Report. Research Report may differ between ARSSBL’s RAs and/ or ARSSBL’s associate companies on account of differences in research 
methodology, personal judgment and difference in time horizons for which recommendations are made. User should keep this risk in mind and not hold ARSSBL, 
its employees and associates responsible for any losses, damages of any type whatsoever. 
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ARSSBL and its associates or employees may; (a) from time to time, have long or short positions in, and buy or sell the investments in/ security of company (ies) mentioned 
herein or (b) be engaged in any other transaction involving such investments/ securities of company (ies) discussed herein or act as advisor or lender / borrower to such 
company (ies) these and other activities of ARSSBL and its associates or employees may not be construed as potential conflict of interest with respect to any 
recommendation and related information and opinions. Without limiting any of the foregoing, in no event shall ARSSBL and its associates or employees or any third party 
involved in, or related to computing or compiling the information have any liability for any damages of any kind. 

Details of Associates of ARSSBL and Brief History of Disciplinary action by regulatory authorities & its associates are available on our website i.e. www.rathionline.com 

Disclaimers in respect of jurisdiction: This report is not directed to, or intended for distribution to or use by, any person or entity who is a citizen or resident of or located in 
any locality, state, country or other jurisdiction where such distribution, publication, availability or use would be contrary to law or regulation or which would subject ARSSBL to 
any registration or licensing requirement within such jurisdiction(s). No action has been or will be taken by ARSSBL in any jurisdiction (other than India), where any action for 
such purpose(s) is required. Accordingly, this Report shall not be possessed, circulated and/or distributed in any such country or jurisdiction unless such action is in 
compliance with all applicable laws and regulations of such country or jurisdiction. ARSSBL requires such recipient to inform himself about and to observe any restrictions at 
his own expense, without any liability to ARSSBL. Any dispute arising out of this Report shall be subject to the exclusive jurisdiction of the Courts in India.  

Statements on ownership and material conflicts of interest, compensation - ARSSBL and Associates 

Answers to the Best of the knowledge and belief of ARSSBL/ its Associates/ Research Analyst who is preparing this report 

Research analyst or research entity or his associate or his relative has any financial interest in the subject company and the nature of such financial interest. No

ARSSBL/its Associates/ Research Analyst/ his Relative have actual/beneficial ownership of one per cent or more securities of the subject company, at the end 
of the month immediately preceding the date of publication of the research report? 

No

ARSSBL/its Associates/ Research Analyst/ his Relative have actual/beneficial ownership of one per cent or more securities of the subject company No

ARSSBL/its Associates/ Research Analyst/ his Relative have any other material conflict of interest at the time of publication of the research report? No

ARSSBL/its Associates/ Research Analyst/ his Relative have received any compensation from the subject company in the past twelve months No

ARSSBL/its Associates/ Research Analyst/ his Relative have managed or co-managed public offering of securities for the subject company in the past twelve 
months 

No

ARSSBL/its Associates/ Research Analyst/ his Relative have received any compensation for investment banking or merchant banking or brokerage services 
from the subject company in the past twelve months 

No

ARSSBL/its Associates/ Research Analyst/ his Relative have received any compensation for products or services other than investment banking or merchant 
banking or brokerage services from the subject company in the past twelve months 

No

ARSSBL/its Associates/ Research Analyst/ his Relative have received any compensation or other benefits from the subject company or third party in connection 
with the research report 

No

ARSSBL/its Associates/ Research Analyst/ his Relative have served as an officer, director or employee of the subject company. No

 
Other Disclosures pertaining to distribution of research in the United States of America 

This research report is a product of ARSSBL, which is the employer of the research analyst(s) who has prepared the research report. The research analyst(s) preparing the 
research report is/are resident outside the United States (U.S.) and are not associated persons of any U.S. regulated broker-dealer and therefore the analyst(s) is/are not 
subject to supervision by a U.S. broker-dealer, and is/are not required to satisfy the regulatory licensing requirements of FINRA or required to otherwise comply with U.S. 
rules or regulations regarding, among other things, communications with a subject company, public appearances and trading securities held by a research analyst account. 

This report is intended for distribution by ARSSBL only to "Major Institutional Investors" as defined by Rule 15a-6(b)(4) of the U.S. Securities and Exchange Act, 1934 (the 
Exchange Act) and interpretations thereof by U.S. Securities and Exchange Commission (SEC) in reliance on Rule 15a 6(a)(2). If the recipient of this report is not a Major 
Institutional Investor as specified above, then it should not act upon this report and return the same to the sender. Further, this report may not be copied, duplicated and/or 
transmitted onward to any U.S. person, which is not the Major Institutional Investor.  

In reliance on the exemption from registration provided by Rule 15a-6 of the Exchange Act and interpretations thereof by the SEC in order to conduct certain business with
Major Institutional Investors, ARSSBL has entered into an agreement with a U.S. registered broker-dealer, Cabrera Capital Markets. ("Cabrera"). Transactions in securities 
discussed in this research report should be effected through Cabrera or another U.S. registered broker dealer.  

1. ARSSBL or its Affiliates may or may not have been beneficial owners of the securities mentioned in this report. 

2. ARSSBL or its affiliates may have or not managed or co-managed a public offering of the securities mentioned in the report in the past 12 months. 

3. ARSSBL or its affiliates may have or not received compensation for investment banking services from the issuer of these securities in the past 12 months and do not 
expect to receive compensation for investment banking services from the issuer of these securities within the next three months. 

4. However, one or more of ARSSBL or its Affiliates may, from time to time, have a long or short position in any of the securities mentioned herein and may buy or sell those 
securities or options thereon, either on their own account or on behalf of their clients. 

5. As of the publication of this report, ARSSBL does not make a market in the subject securities. 

6. ARSSBL or its Affiliates may or may not, to the extent permitted by law, act upon or use the above material or the conclusions stated above, or the research or analysis 
on which they are based before the material is published to recipients and from time to time, provide investment banking, investment management or other services for or
solicit to seek to obtain investment banking, or other securities business from, any entity referred to in this report. 

© 2019. This report is strictly confidential and is being furnished to you solely for your information. All material presented in this report, unless specifically indicated 
otherwise, is under copyright to ARSSBL. None of the material, its content, or any copy of such material or content, may be altered in any way, transmitted, copied or 
reproduced (in whole or in part) or redistributed in any form to any other party, without the prior express written permission of ARSSBL. All trademarks, service marks and 
logos used in this report are trademarks or service marks or registered trademarks or service marks of ARSSBL or its affiliates, unless specifically mentioned otherwise.  

Additional information on recommended securities/instruments is available on request. 

ARSSBL registered address: Express Zone, A Wing, 9th Floor, Western Express Highway, Diagonally Opposite Oberoi Mall, Malad (E), Mumbai – 400097. 
Tel No: +91 22 6281 7000 | Fax No: +91 22 4001 3770 | CIN: U67120MH1991PLC064106. 

 




