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Established in Hyderabad in 1978, Gland Pharma is one of the largest and
fastest growing injectable-focused B2B companies, with a global footprint
across 60 countries, including the US, Europe, Canada, Australia, India and
other markets. It is a niche player in sterile injectables, oncology and
ophthalmic solutions with focus on first-to-file, 505(b)(2) filings and NCE- 1s.
Along with its partners Gland has 267 ANDA filings (101 owned) in the US
as of Q1FY21, of which 215 were approved. The company has seven
manufacturing facilities in India, comprising four formulations facilities with
22 production lines and three API facilities. In 2017, Shanghai based Fosun
Pharma had acquired a 74% stake in the company for US$1.09 billion.

Robust complex injectable product pipeline

Gland has one of the strongest pipelines in high entry barrier injectables
segment. Its 267 ANDA filings comprise 191 ANDA filings for sterile
injectables, 50 for oncology and 26 for ophthalmic related products. The
company is also expanding development and manufacturing capabilities in
complex injectables like peptides, long-acting injectables, suspensions and
hormonal products as well as new delivery systems such as pens and
cartridges. Gland continues to enhance its product portfolio to offer a
diverse suite of products to cater to the growing demand for injectables.

Integrated model with strong regulatory track record

Gland has three APl facilities that provide in-house manufacturing
capabilities for critical APls. Owing to backwards integration, it can develop
products that other companies may not focus on due to uncertainty of their
API supply. Vertical integration also helps achieve greater control over
manufacturing processes to meet required standards, increase operating
efficiencies, accelerate product development, strengthen product quality
control and improve supply chain efficiencies. On compliance front, it had
never received warning letters from USFDA since inception of each facility.

Key risks and concerns

e Regional conflicts with China may have adverse effect on
functioning

Gland subject to significant regulatory scrutiny in most jurisdictions
Raw material risk — High dependency on China

Customer and geographical concentration risk

Competition risk

Priced at P/E of 31.7x FY20 (post issue) on upper band

With benefits of being an an out and out integrated injectable/ophthal
manufacturer and B2B functionary combined, Gland offers a compelling
proposition with its unblemished regulatory track record and customer
stickiness besides long-standing manufacturing pedigree, justifying
premium valuation. We have a SUBSCRIBE recommendation on the stock.
At T 1500, the stock is available at 31.7x FY20.

Key Financial Summary

Zcrore FY18 FY19
Total Revenues 1622.9 2044.2
EBITDA 535.3 706.5
EBITDA Margins (%) 33.0 34.6
PAT 3211 451.9
EPS (3 19.7 21.7
P/E (x) 76.3 54.2
P/B (x) 10.2 8.6
RoE (%) 13.3 15.8
RoCE (%) 20.8 24.6
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FY20 CAGR FY18-20 (%)

2633.2 27.4

955.5 33.6
36.3

772.9 55.2
47.3
31.7
6.7
21.2
27.2

Source: ICICI Direct Research, RHP
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Company background

Established in Hyderabad in 1978, Gland Pharma is one of the largest and
fastest growing injectable-focused B2B companies, with a global footprint
across 60 countries, including the US, Europe, Canada, Australia, India and
other markets. It is a niche player in sterile injectables, oncology and
ophthalmic solutions with focus on first-to-file, 505(b)(2) filings and NCE- 1s.
Along with its partners, Gland has 267 ANDA filings (101 owned) in the US
as of Q1FY21, of which 215 were approved. The company has seven
manufacturing facilities in India, comprising four formulations facilities with
22 production lines and three API facilities.

In 2017, Shanghai based Fosun Pharma had acquired 74% stake in the
company for US$1.09 billion. Implied valuations of Gland (~ ¥ 9456 crore) at
the time of Fosun acquisition were at 6.2x FY 17 sales and 22.87x net profit.

As at the end of Q1FY21, the company along with its partners had 267 ANDA
filings (101 owned) in the US, of which 215 were approved and 52 were
pending approval. The 267 ANDA filings comprise 191 ANDA filings for
sterile injectables, 50 for oncology and 26 for ophthalmic related products.
Also, along with partners, the company had 1,427 product registrations,
comprising 371 product registrations in US, Europe, Canada and Australia,
54 in India and 1002 in the RoW. The company has a strong regulatory
compliance track record while all its facilities are approved by the USFDA. It
has never got warning letters since the inception of each facility.

Exhibit 2: Manufacturing facilities

Capacit Existing Capacity Utilization Key regulatory

No Location Facility Presentation y (Lines) (units p.a.) FY19 FY20 Key Products o
Liquid Vials 6 240 million  90.31% 90.74% USFDA (US),
Lyophilizers (7 Nos) N/A 48 million 73.85% 75.12% E noxaparin, MHRA (UK),
Ampoules 1 60 million 35.38% 25.46% Sodium, ANVIS A (Brazil),
Pre-filled Syringes 2 60 million 74.89% 50.08% Caspofungin, TGA (Australia),
Dundigal, Sterile Bags 2 5 million 74.52% 50.96% Levetiracetam BGV Hamburg
L Hyderabad _ _injectables Ophthalmics LI 45 million  17.39% __ 16.56% _,Daptomycin ___ (Germany)
Liquid Vials 3 132 million  59.44% 72.80% Heparin USFDA (US),
Pashamylaram, Sterile Lyophilizers (3 Nos) N/A 18 million 73.32% 75.87% Sodium, GUB
.2 _Hyderabad _ injectables ____ Ampoules 2 120 million  20.74% __28.53% __ Vancomycin Munich (Germany)
Pashamylaram, Vials (2 Lyophilizers) 1 8 million
3 Hyderabad | Penems | Dry Powder | LI 4 milion - S S USFDA (US)
USFDA (US),
Liquid Vials 3 11 million 27.62% 47.78% Paclitaxel, AGES (Austria),
.4 Visakhapatnam _Oncology _ Lyophilizers (4 +1) | N/A ] 5 million  27.92% _ 23.58% __ Bortezomib _ TGA (Australia)
USFDA (US),
MHRA (UK),
ANVIS A (Brazil),
TG A (Australia),
Dundigal, BGV Hamburg
.5 Hyderabad APl o NA S ] (Germany)
USFDA (US),
.5 Visakhapatnam APl S t......3000 kg/year - . SR S ANVISA (Brazil)
USFDA (US),
DMA
7 Visakhapatnam API - - 8000 kg/year - - - (Denmark)

Source: RHP, ICICI Direct Research

The company’s flagship sterile injectables facility in Dundigal, Hyderabad,
which has capabilities across various delivery formats, obtained USFDA
approval in 2003. The other sterile injectables facility in Pashamylaram,
Hyderabad, which substantially increased manufacturing capacity,
commenced domestic sales in September 2015 while sales in the US in
September 2016 following receipt of USFDA approval in March 2016. The
company also has a dedicated Penems facility that filed its first ANDA in
February 2014 and obtained USFDA approval in March 2016. In addition, the
oncology facility received USFDA and GMP (EU) approval in 2014, and
commenced commercial sales in Europe in 2015 and in the US in 2016.
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Currently, the company has additional capacity under installation at its

oncology facility.

The company has a successful track record of operating a B2B model with
leading pharmaceutical companies such as Sagent Pharmaceuticals, Inc.
and Apotex Inc. as well as Fresenius Kabi US, LLC and Athenex
Pharmaceutical Division, LLC in the US and the RoW using long-term
development, licensing and manufacturing and supply agreements. lts
primary B2B model covers both IP-led and technology transfer models,
contract manufacturing and B2C model in India leveraging the company’s
brand strength and sales network.

The company’s top five customers in FY20 accounted for 48.9%, of sales.
Revenue in US, Europe, Canada and Australia accounted for 76.4%, 69.4%
and 73.5%, respectively, of revenues. The company’s employees numbered
3,791 as of March 31, 2020 across key business verticals, excluding contract

employees.

Exhibit 4: Geographical revenue bifurcation
Q1FY21

FY18 FY19 FY20
United States 71.3% 62.5% 66.7% 62.6%
India 18.5% 19.0% 17.7% 14.5%
Europe 3.4% 5.4% 4.4% 3.4%
Canada 1.1% 1.1% 1.8% 2.3%
Australia 0.7% 0.4% 0.5% 0.4%
Rest of the world 5.1% 11.6% 8.8% 16.7%

Source: RHP, ICICI Direct Research

Revenue, EBITDA and PAT have grown at a CAGR of 27.4%, 33.6% and
55.2%, respectively, over FY18-20.
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Industry background

Injectables are the second largest delivery form in the global pharmaceutical
market (GPM) as per IQVIA growing at a CAGR of ~ 9.8% over 2015-20 to
reach ~US$445 billion (~40% share) in 2020.

Exhibit 4: Global Pharmaceutical Market delivery form wise

Volume

(Values in US$ Bn) CAGR (2015-20) Growth Price Growth
-1.3% 4.2%
6.7% 2.8%
2.2% 0.8%

2015 2020

Ml Oral Solids Ml Injectables 1l Others

Source: RHP, ICICI Direct Research, IQVIA MAT March 2015-20

Injectables have numerous advantages over traditional dosage
forms:

e Injectables have close-to-immediate onset of action

e Injectables allow patients who are unable to take other dosage forms
due to difficulties in consuming oral medication to adhere to their
medication regimen. Injectables are particularly useful for unconscious
or comatose patients who are otherwise not capable of consuming
medication

e Injectables offer a unique capability of giving the administrator control
over drug delivery to a specific location in a measured manner

e The development of self-injection devices like pen injectors and auto
injectors has made administering drugs more convenient and easier for
patients. Patients can now use these novel devices and self-administer
their medication in the comfort of their homes without medical
supervision

e The number of new drug formulations that are less water soluble and/or
have exceptionally low permeability to allow for adequate absorption
from the gastrointestinal tract following oral administration has
increased. The only way to make such drugs available in the body is
through an intravenous administration.

Growth drivers for injectables

e Rising prevalence of chronic diseases

e Convenience and benefits of new drug delivery systems (NDDS)
e New market opportunities

e Growth of biologics

e Market entry barriers

High capex requirement, manufacturing complexities, high
compliance, regulatory requirements, stringent quality standards

Global generics injectable market

According to 1QVIA, the generics market comprises ~30% of the overall
injectables market by value estimated at US$133 billion in 2020. Generic
injectables have grown at a CAGR of ~7.6% during the last five years in
2015-20. Innovator brands are estimated to have a market size of ~US$312
billion in March 2020 and have grown at ~10.8% in 2015-20.

ICICI Securities | Retail Research 4
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Exhibit 4: Global injectables market: Innovator and generic
(Values in USS$ Bn) CAGR (2015-20) Volume Growth | Price Growth

CAGR 201520

7.6% 2.9%

4.8% 2.7%

Source: RHP, ICICI Direct Research, IQVIA MAT March 2015-20

According to IQVIA, North America has the lowest generic penetration of
~73% across the geographies. China has the highest generic injectables
market share estimated at 89%, followed by India and Europe, both having
a generic injectables market share of ~76% respectively. Generic
penetration has mostly increased across geographies during the last few
years, except for North America and China where the value of the market
has, however, increased and grown 12.1% and 1.2%, respectively.

Exhibit 4: Penetration of generics in injectables form

NORTH AMERICA EUROPE ROW CHINA INDIA

Il 2015 [ 2020

Source: RHP, ICICI Direct Research, IQVIA MAT March 2015-20

According to IQVIA, North America forms ~ 36% of the generic injectables
market by value and has grown at a CAGR of ~12.1% in 2015-20. The
generic injectables market by value has grown at a CAGR of ~8.8% and
~10.9% in India and Europe, respectively, in 2015-20.

Exhibit 4: Global generic injectables market : Geographic distribution

(Values in US$ Bn) CAGR (2015-20) \é‘::m: Price Growth
0.7% 1.9%
3.9% 1.8%
8.0% 2.7%
- 7.9% 3.9%

M NoRTH AvERICA Il EROPE Il RO I CHINA T INDIA

Source: RHP, ICICI Direct Research, IQVIA MAT March 2015-20

The share of injectables dosage forms has been consistently increasing over
the last five years (2015-20) in key therapies except antineoplastics and
immunomodulators thereby reinforcing its position as the fastest-growing
dosage form.
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Exhibit 4: Global generic injectable market: Therapeutic areas distribution

(Values in USS$ Bn) CAGR (2015-20) Volume Growth | Price Growth

——78%> CAGR 2015-20
3.9%

5.2%

3.9% 0.4%
3.9% 4.1%
11.7% -0.2%
2015 2020
M Antineoplast+immunomodul [l Nervous System  Others 17.3%
-Ahl.n‘erl’ta\y TractMelabol Eﬂ\uud I‘w:l‘ed' ‘ 16.8% 0.5%

Source: RHP, ICICI Direct Research, IQVIA MAT March 2015-20

Generic injectables to grow at ~16.1% CAGR over 2020-25

IQVIA expects generics to grow at ~16.1% in 2020-25, higher than historical
growth of ~12.1% in 2015-20. This is primarily due to doubling of the value
of molecules losing exclusivity in 2020-25 compared to 2015-20. The value
of injectables molecules in 2014, which lost patent protection during 2015-
20 was ~US$34.1 billion. The value of injectables molecules in 2020, which
are expected to lose patent protection between 2021 and 2025 is ~US$67.7
billion.

B2C, B2B models followed by global injectable players

Business to Consumer (B2C) - In this model, the finished dose formulations
are marketed by major pharmaceutical companies to the final customers.
These companies can manufacture the formulation or outsource the
manufacturing, incur development expenses, and own intellectual property
rights. Examples of players who follow B2C model include Hikma, Fresenius
Kabi, Amphastar, Sagent, American Reagent, Mylan, Teva and Sandoz.

Business to Business (B2B) — This model covers value-added manufacturing
partners (CDMOs), which specialise in manufacturing various injectables
formulations and provides other value-added services to injectables
marketing companies. Pharma companies partner with CMOs who offer
them outsourced manufacturing solutions. Major players who follow this
B2B model in injectables include Gland, Recipharm, Lonza and Piramal
Pharma Solutions. Some of the large B2C pharmaceutical companies that
are active in the B2B markets are Pfizer Centreone, Merck Bioreliance,
Abbvie, Baxter, Ratio Pharma, Sanofi, and GSK.

B2B models are primarily divided into two primary sub-categories of
businesses, which are a) IP-led players and b) technology transfer players.

Intellectual property / ANDA ownership: IP-led players usually have their
own proprietary know-how and own the intellectual property for the
manufacturing process. They often have the ANDAs approved under their
name.

Technology transfer players do not develop their own patented process and
instead rely on their customer (the pharmaceutical companies) to provide
them with the specific know-how and process to be followed. In this
category, the marketer holds ownership of the IP and ANDA.

Development Costs: Development costs refer to the costs incurred for
various steps involved in developing new drug entities such as formulation
development, stability studies, method development, clinical trials, etc. In
businesses following the IP-led model, the development cost is usually
incurred by the CDMO, whereas in the case of technology transfer players
the development cost is typically borne by the drug marketer.

ICICI Securities | Retail Research
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Revenue model: One more aspect for differentiating B2B sub-categories is
the revenue model of the company. B2B players following the technology
transfer model usually charge their customers on a COGS plus profit margin
basis (where often the profit margin is a fixed percentage of the COGS).

On the other hand, B2B players following the IP-led model usually opt for a
different scheme that is based on the stage the drug being manufactured is
in- 1) For drugs which are in development stage — charged on the basis of a
milestone fee plus transfer price plus profit margin. 2) For drugs that have
already been approved - a license fee plus transfer price plus profit margin
is charged from the market.

ICICI Securities | Retail Research
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Investment Rationale

Robust injectable product pipeline

The company has one of the strongest pipelines in high entry barrier
injectables segment. The company has a presence in sterile injectables,
oncology and ophthalmic, and focus on complex injectables, NCE-1s, first-
to-file products and 505(b)(2) filings. Gland has established a portfolio of
injectable products across various therapeutic areas and delivery systems.
The company’s delivery systems cover liquid vials, lyophilised vials, pre-
filled syringes, ampoules, bags and drops. Gland is also expanding its
development and manufacturing capabilities in complex injectables such as
peptides, long-acting injectables, suspensions and hormonal products as
well as new delivery systems such as pens and cartridges. The company’s
product development is underpinned by its internal R&D expertise. Gland's
product capabilities are further reinforced by its drug regulatory capabilities
to facilitate registration of complex injectables across the lifecycles and
markets for these products.

As of Q1FY21, the company, along with partners, had 267 ANDA filings in
the US, of which 215 had been approved and 52 had approval pending. The
267 ANDA filings comprise 191 ANDA filings for sterile injectables, 50 for
oncology and 26 for ophthalmic related products. Out of these 267 ANDA
filings, 101 represent ANDAs owned, of which 71 ANDA filings are approved
and 30 are pending approval. Along with partners it also had a total of 1,427
product registrations, comprising 371 product registrations in the US,
Europe, Canada and Australia, 54 in India and 1002 in the RoW.

Integrated model with strong regulatory track record

The company has three API facilities that provide in-house manufacturing
capabilities for critical APls. Owing to the company’s ability to integrate
backwards to manufacture own critical APIs allows it to develop products
that other companies may not focus on due to their uncertainty of API
supply. Its vertical integration helps to achieve greater control over
manufacturing processes to meet required standards, increase operating
efficiencies, accelerate product development, strengthen product quality
control and improve supply chain efficiencies.

On the compliance front, the company has never received warning letters
from the USFDA (whether as a result of facility inspections or otherwise)
since the inception of each facility. The company’s manufacturing facilities
have established a consistent record of regulatory compliance with the
USFDA highlighting Gland'’s focus on quality assurance and quality control.

Diversified B2B-led model across markets

Gland’s primary business model is B2B (96.3% of FY20 revenues), covering
IP-led, technology transfer and contract manufacturing models. B2B
business models enable it to (i) grow market share in key markets such
mainly in the US, without any major spend, (ii) leverage the reputation of
marketing partners in their home markets, (iii) build own reputation as a
complex injectables manufacturer with a consistent compliance record
attracting confidence from other potential marketing partners, and (iv)
balance profitability and capacity utilisation while continuing to deliver high
manufacturing and quality standards to a broad range of customers.

Targeted B2C model in India

Post establishing itself in BTB segment the company has forayed into
domestic BTC injectable segment, though revenues are negligible currently
(4% of FY20 revenues). As of FY20, the company had a sales force of over
200 employees and an extensive countrywide distribution network to ensure
coverage in ~2,000 corporate hospitals, nursing homes and government
facilities.

ICICI Securities | Retail Research

ICICI Direct Research



¢? 1PO Review | Gland Pharma

Key risks and concerns

Regional conflicts may have adverse effect on functioning

Any degradation in India-China political relations or any future military
confrontations could result in curbs or delays in imports from China to India
of materials and equipment that are key to the requirement of the company’s
business, increases in duties on imports from China into India, curbs on the
export of finished products from India to China, and negative public
sentiment within India toward Chinese-owned companies.

Regulatory concerns

Pharmaceutical manufacturers are subject to significant regulatory scrutiny
in most jurisdictions. Regulatory authorities may conduct scheduled or
unscheduled periodic inspections of manufacturing facilities to monitor the
company’s regulatory compliance. Following an inspection, an agency may
issue a notice listing conditions that are believed to violate current good
manufacturing practices or other regulations, or a warning letter for
violations of regulatory significance that may result in enforcement action if
not promptly and adequately cured. If any regulatory body were to require
one of the company'’s facilities to cease or limit production, business could
be adversely affected.

Raw material risk

The majority of the company’s suppliers of raw materials are based in China.
It has already faced disruptions in the supply of raw materials from such
suppliers as a result of Covid 19. If, for any reason, the company is unable
to produce sufficient quantities of APIs on a timely basis, the manufacture
or supply of products or exhibit batches could be disrupted, which may
reduce the company’s sales revenue or otherwise negatively impact
operations.

High dependency on customer, geography

The company’s top five customers accounted for 49.9% of FY20 revenues.
Also, Gland generates significant portion of revenues (66.7% in FY20) from
the US. Further, the volume of sales to customers may vary due to
customers’ attempts to manage their inventory, market demand, product
and supply pricing trends and customer preferences, among others, which
may result in a reduction in demand or lack of commercial success of
products of which the company are a major supplier, which could reduce
sales and materially adversely affect financial condition.

Competition risk

The injectables pharmaceutical market is highly competitive. According to
the IQVIA report, injectable manufacturers face high entry barriers such as
high capital investments, operational costs, manufacturing complexities,
stricter compliance requirement (because of the sterile nature of products)
and high-quality standards resulting in limited competition in the market
Growing competition in the domestic and/or international markets may
subject Gland to pricing pressures and require it to reduce prices of its
products and services in order to retain or attract customers, which may
have a material adverse effect on the company’s revenues and profit
margins.
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Financial Summary

Exhibit 14: Profit & loss statement (X crore)

Revenue (Icrore) FY18 FY19 FY20
Revenue from operations 1,622.9 2,044.2 2,633.2
Other income 48.8 85.6 139.2
Total revenue 1,671.7 2,129.8 2,772.4
Raw Material E xpenses 663.7 857.0 1,102.0
Employee expense 179.1 222.9 271.7
Other expenses 244.8 257.7 298.1
Total Expenses 1,087.6 1,337.7 1,677.8
EBITDA 535.3 706.5 955.5
Finance costs 4.2 3.7 7.2
Depreciation and amortisation expense 78.4 82.1 94.6
P rofit before tax and exceptional items 501.5 706.3 992.9
E xceptional items 0.0 20.0 0.0
Profit before tax 501.5 686.3 992.9
Tax expense 180.4 234.4 220.0
Profit after tax 3211 451.9 772.9
Source: RHP, ICICI Direct Research

Exhibit 15: Balance Sheet (X crore)
Balance Sheet (crore) FY18 FY19 FY20

Equity and liabilities
Shareholders’ funds

Share capital 15.5 15.5 15.5
Reserves and surplus 2,394.9 2,846.5 3,630.7
Non-current liabilities

Long-term borrowings 5.5 5.0 4.1
Deferred tax liabilities (net) 95.7 107.6 74.1
Other non-current liabilities 38.7 16.3 2.7
Current liabilities

Short-term borrowings 0.0 0.0 0.0
Trade payables 291.8 446.2 249.1
0 ther current liabilities 85.3 83.7 92.5
Short-term provisions 2.1 2.9 17.5
Total 2,929.5 3,523.5 4,086.0
Assets

Non current assets
Fixed assets

Tangible assets 843.8 929.7 968.1
Capital work in progress 198.9 123.2 188.5
Deferred tax assets (net) 19.8 19.0 1.5
Other financial assets 6.1 6.4 6.9
Other non-current assets 128.7 87.8 74.8
Current assets

Inventories 512.8 911.9 756.3
Trade receivables 475.2 506.1 601.8
Cash and bank balances 670.8 753.3 1,325.2
Short-term loans and advances 0.3 0.3 0.5
Other current assets 73.0 185.9 162.5
Total 2,929.5 3,523.5 4,086.0

Source: RHP, ICICI Direct Research
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Exhibit 15: Cash flow statement

Cash Flow (Zcrore) FY18
PBT 501.5
0 perating profit before working capital change 552.7
Changes in working capital -193.4
Income tax paid -157.1
CF from operating activities 202.1
(Purchase)/Sale of Fixed Assets -85.0
Interest Received 24.4
Investment in bank deposits -298.2
CF from investing activities -358.8
Proceeds from issue of share capital 397.7
Buyback of shares -397.7
Adj. of Loan -0.6
Interest Paid -3.1

Dividends Paid
Other Financial Activities

CF from financing activities -3.8
Net Cash Flow -160.5
Opening Cash 533.1
Closing Cash Flow 372.6
FCF 1171

FY19
686.3
762.7
-353.9
-223.5

185.3

-135.2
39.8
-218.7
-314.1
0.0
0.0
-0.6
-2.5

-3.1
-132.0
372.6
240.6
50.1

(X crore)

FY20
992.9
1,025.0
-79.9
-244.1

700.9

-170.8
43.4
-638.7
-766.1
0.0
0.0
-0.7
-6.2

-6.9
-72.0
240.6
168.6
530.2

Source: RHP, ICICI Direct Research

Exhibit 16: Key Ratios

Ratio Sheet FY18
Per share data (3

Diluted EPS 19.7
Cash EPS 24.5
BV per share 147.6
Cash Per Share 41.1
Operating Ratios (%)

Gross Profit Margins 59.1
EBITDA Margins 33.0
P AT Margins 19.8
Inventory days 115.3
Debtor days 106.9
Creditor days 65.6
EBITDA Conversion Rate 37.8
Return Ratios (%)

RoE 13.3
RoCE 20.8
RolC 28.7
Valuation Ratios (x)

EV /Sales 14.7
EV/EBITDA 44.5
Market Cap / Sales 15.1
P/E 76.3
Price to Book Value 10.2
Solvency Ratios

Debt/EBITDA 0.0
Debt / E quity 0.0
Net Debt/ E quity -0.3
Current Ratio 4.6
Quick Ratio 3.2
Asset Turnover 1.6

FY19

21.1
32.7
175.3
46.1

58.1
34.6
22.1
162.8
90.4
79.7
26.2

15.8
24.6
32.5

11.6
33.6
12.0
54.2

8.6

0.0
0.0
-0.3
4.4
2.1
1.9

FY20

47.3
53.1
223.3
81.2

58.1
36.3
29.4
104.8
83.4
34.5
73.4

21.2
27.2
42.7

8.8
24.3
9.3
31.7
6.7

0.0
0.0
-0.4
7.9
5.8
2.3

Source: RHP, ICICI Direct Research

ICICI Securities | Retail Research

ICICI Direct Research

11



ﬂ IPO Review | Gland Pharma ICICI Direct Research

RATING RATIONALE

ICICI Direct endeavours to provide objective opinions and recommendations. ICICI Direct assigns ratings to
companies that are coming out with their initial public offerings and then categorises them as Subscribe, Subscribe
for the long term and Avoid.

Subscribe: Apply for the IPO
Avoid: Do not apply for the IPO

Subscribe only for long term: Apply for the IPO only from a long term investment perspective (>two years)

@ icici diroct com| Noll ]
Investmaents on Your Fingertips | BH{JB{:EE’% ‘

| ICICI Securities Ltd, |1 755 asins B |
| Analyst Award 2012 ‘&k

Pankaj Pandey Head — Research pankaj.pandey@icicisecurities.com

ICICI Direct Research Desk,
ICICI Securities Limited,

1st Floor, Akruti Trade Centre,
Road No 7, MIDC,

Andheri (East)

Mumbai - 400 093
research@icicidirect.com
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ANALYST CERTIFICATION

1/We, Siddhant Khandekar, Inter CA, Mitesh Shah, (cleared all 3 levels of CFA), Sudarshan Agarwal, PGDM(Finance), Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this
research report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this report. It is
also confirmed that above mentioned Analysts of this report have not received any compensation from the companies mentioned in the report in the preceding twelve months and do not serve as an officer, director or employee of the companies
mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial products. ICICI Securities Limited is a Sebi registered Research
Analyst with SEBI Registration Number — INH000000990. ICICI Securities Limited Sebi Registration is INZ000183631 for stock broker. ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its various
subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”), the details in respect of which are available on www.icicibank.com

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates might have investment banking and other business relationship with a
significant percentage of companies covered by our Investment Research Department. ICICI Securities generally prohibits its analysts, persons reporting to analysts and their relatives from maintaining a financial interest in the securities or
derivatives of any companies that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as opposed to focusing on a company's fundamentals and, as such, may

Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.

ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Retail Research. The views and opinions expressed in this document may or may not
match or may be contrary with the views, estimates, rating, target price of the Institutional Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein is strictly confidential and meant solely for the selected recipient and
may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any form, without prior written consent of ICICI Securities. While we would endeavour to update the
information herein on a reasonable basis, ICICI Securities is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI Securities from doing so. Non-rated
securities indicate that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable regulations and/or ICICI Securities policies, in circumstances where ICICI Securities might be acting
in an advisory capacity to this company, or in certain other circumstances.

This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or completeness guaranteed. This report and information herein is solely
for informational purpose and shall not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments. Though disseminated to all the customers simultaneously, not all
customers may receive this report at the same time. ICICI Securities will not treat recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting and tax advice or a representation
that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this report may not be suitable for all investors, who must make their own investment decisions, based
on their own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should independently evaluate the investment
risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. ICICI Securities accepts no liabilities whatsoever for any loss or damage of any kind arising out of the use
of this report. Past performance is not necessarily a guide to future performance. Investors are advised to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual results may differ
materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date of this report for services in respect of managing or co-managing
public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or its analysts did not receive any compensation or other benefits
from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither ICICI Securities nor Research Analysts and their relatives have any material conflict of interest at the time of
publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as of the last day of the month preceding the publication of the
research report.

Since associates of ICICI Securities are engaged in various financial service businesses, they might have financial interests or beneficial ownership in various companies including the subject company/companies mentioned in this report.
ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

Neither the Research Analysts nor ICICI Securities have been engaged in market making activity for the companies mentioned in the report.

We submit that no material disciplinary action has been taken on ICICI Securities by any Regulatory Authority impacting Equity Research Analysis activities.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be

contrary to law, regulation or which would subject ICICI Securities and affiliates to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to
certain category of investors. Persons in whose possession this document may come are required to inform themselves of and to observe such restriction

ICICI Securities | Retail Research 13



