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BSE SENSEX S&P CNX   CMP: INR1,100      TP: INR1,210 (+10%)        Neutral 52,306 15,687 

Stock Info 
Bloomberg TATA IN 
Equity Shares (m) 1,198 
M.Cap.(INRb)/(USDb) 1324.9 / 17.8 
52-Week Range (INR) 1247 / 312 
1, 6, 12 Rel. Per (%) -5/64/184
12M Avg Val (INR M) 13629 
Free float (%) 65.6 

Financials Snapshot (INR b) 
 Y/E Mar 2021 2022E 2023E 
Sales 1,563 2,134 1,873 
EBITDA 305 592 399 
NP 83 326 190 
AdjEPS (INR) 69.0 272.2 158.5 
EPS Gr. (%) 661.2 294.8 -41.8
BV/Sh. (INR) 577 778 876 
RoE (%) 11.8 40.2 19.2 
RoCE (%) 11.8 27.7 16.6 
Payout (%) 44.6 25.3 35.7 
Valuation 
P/E (x) 15.9 4.0 6.9 
P/BV (x) 1.9 1.4 1.3 
EV/EBITDA (x) 7.0 3.3 4.6 
Div. Yield (%) 2.3 5.5 4.5 

Focus back on growth but with an eye on leverage 
Rising carbon costs in Europe a key concern 

Tata Steel (TATA)’s FY21 Annual Report highlights the ambition of the company to 
maintain leadership in volumes, cost, and sustainability. With improved cash flows, the 
focus is back on growing the India business, wherein it aims to double capacity to 35–
40mt by 2030. However, it plans to tread cautiously on this path as debt repayment 
remains the focal point for the management. On Tata Steel Europe (TSE), the 
management palpably appears concerned about the tightening emission norms in 
Europe, rising carbon credit costs, and the resulting lower competitiveness against 
imports to Europe, which pose a key challenge in the longer term. While we expect 
deleveraging to continue on the back of higher prices, rising carbon costs and the burden 
of sustainability capex in TSE are key concerns, in our view. Thus, we assign a Neutral 
rating, with TP of INR1,210. 

Refocusing on growth, but deleveraging remains core focus 
 After some muted years, FY21 has ushered in an unexpected bonanza on

pricing-led EBITDA growth for TATA, fueling growth ambitions. It now wants to
double its steelmaking capacity in India to 35–40mt by 2030, from 19.6mt
currently. The resumption of the 5mt expansion at Kalinganagar (KPO-II) is the
first step in this direction, with likely completion by FY24-end. KPO-II would
involve capex of INR235b (including a 2.2mtpa CRM and pellet plant), of which
~INR75b has already been spent.

 TATA, however, plans to tread cautiously on the growth path as debt
repayment remains the focal point for the management. While consolidated
net debt declined sharply by INR245b in FY21 (supported by a strong working
capital release of INR165b), it remained high at INR826b (2.7x of FY21 EBITDA).

 With the earnings outlook remaining strong, we expect net debt to decline
further to INR621b by Mar’22 (1.1x of FY22 EBITDA), which should create an
appetite for further growth plans. TATA has a long-term target of maintaining
net debt/EBITDA below 2.5x.

Rising carbon costs and Brexit to structurally increase TSE’s costs 
 While the near-term outlook for TSE is strong, driven by higher prices, the

structural increase in costs from tightening emission norms and Brexit is a
longer term concern for sustained profitability and cash-neutrality.

 In FY21, despite TSE production falling 7% YoY and emissions being flat YoY (at
1.97 tCO2/tonne of steel), TSE fell short of 1.5mt of carbon credits. We believe
this was due to the agreed upon linear decline in allowed annual credits under
the EU Emissions Trading System (EU ETS). Thereby, as production normalizes
from the pandemic impact, the carbon credit shortfall would keep rising.

 With carbon credit prices trading at EUR52/t (135% YoY) currently and the
growing need for carbon credit purchases, we believe the burden of carbon
costs on TSE is likely to increase in FY22 and beyond. While a part of this
increase should be offset by the carbon surcharge of EUR12/t recently levied
by Tata Steel UK, the sustainability would depend on demand-supply tightness.
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 Moreover, with the UK’s transition period under Brexit ended 1st Jan’21, trade
between the UK and EU is likely to be impacted due to the quotas. Tata Steel UK
(TSUK) previously supplied ~1mt of steel from the UK to the EU, representing
~25% of its output. Furthermore, with the UK planning to remove import tariffs
for certain steel products, TSUK’s efforts to achieve breakeven on its high costs
would be challenged.

 After a gap of several years, TSE reported positive FCF of GBP66m in FY21 (v/s
negative GBP774m in FY20) on the back of a working capital (WC) release of
GBP595m and lower capex of GBP316m (v/s GBP376m in FY20). However, a
portion of the WC release came from selling of 6.5mt of CO2 emission rights in
1QFY21, which has been  provisioned and will be purchased in FY22. Adjusted
for this cash outflow deferral, FCF remained negative in FY21.

 The Annual Report also reveals that TSE received a short-term loan of USD320m
(GBP230m) from T S Global Holdings Pte Ltd in Apr’21, repayable by Mar’22.
This is likely to help TSE buy the provisoned carbon credit shortfall of ~8mt in
FY21, which should cost EUR350-400m.

Other highlights from the annual report 
 TATA aims to reduce carbon emissions in its India operations to <2.0tCo2/tcs by

2025 and <1.8tCO2/tcs by 2030, from current levels of >2.3 tCo2/tcs.
 Tata Steel Netherlands plans to reduce carbon emissions by 5mt (40%) by 2030.
 The merger of subsidiary Tata Steel BSL (TSBSL) into TATA has enabled TATA to

reduce its income tax outgo by ~INR36.0b in FY21 – through offset of its profits
against carried forward losses and unabsorbed depreciation at TSBSL.

Valuation and view 
 With the availability of captive iron ore, TATA’s India operations are a play on

steel prices which we believe should stay higher for longer. We therefore expect
margins to stay high in the medium term (with standalone EBITDA/t likely at a
new lifetime high of ~INR33,000/t in 1QFY22).

 TSE’s margin should also be strong in FY22 (we expect >USD100/t), though
sustenance of the same would be challenged by rising carbon costs.

 We expect consolidated revenue/EBITDA/PAT to grow 36%/94%/2.9x to
INR2,134b/INR592b/INR326b in FY22.

 Deleveraging should remain strong despite the resumption of growth capex. We
expect net debt to decline a further INR204b to INR621b in FY22.

 We arrive at our TP of INR1,210/sh on FY23E EV/EBITDA of 5x for its India
operations and 4x for Europe. Our TP implies EV/capacity of USD902/t, a 30%
premium to the past five-year average of USD700/t to factor in the benefit from
likely deleveraging from the current upcycle. Given limited upside, we however
rate it Neutral.

Shareholding pattern (%) 
As On Mar-21 Dec-20 Mar-20 
Promoter 34.4 34.4 34.4 
DII 25.4 26.1 29.9 
FII 18.6 16.9 12.4 
Others 21.6 22.6 23.3 

FII Includes depository receipts 

Stock performance (one-year) 
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Embarking on the growth journey 

Aim to double its India capacity by 2030 
Emboldened by the improving balance sheet and a focus on growing the India 
business, TATA has expressed its intent to increase its Indian steel-making capacity 
to 35-40mt by 2030, implying a 75-100% growth over 19.6mt capacity currently. 
Resumption of the 5mt expansion at Kalinganagar (KPO-II) is the first step in that 
direction, with likely completion by FY24-end. There is further brownfield growth 
potential at all its three locations of Jamshedpur/Kalinganagar/Angul by 
4mt/8mt/4.4mt to 14mt/16mt/10mt respectively which can happen at a very 
competitive cost (as basic infrastructure is already in place). 

Exhibit 1: TATA aims to double capacity by FY30 

Source: Company, MOFSL  

KPO-II expansion underway – should generate 24% post tax ROCE 
TATA has resumed work on its Kalinganagar Phase-2 expansion project of 5mtpa. 
The project includes capex of INR160b towards the setting up of a 5mtpa finished 
steel (HRC) making facility, INR55.0b towards a 2.2mtpa CRM complex, and INR20b 
towards pellet-making and other raw material facilities. Of the INR235.0b capex 
allocated towards the projects, ~INR75b has already been spent up to Mar’21. While 
the pellet and CRM plants are expected to be commissioned by Sep’22, the steel 
capacity would be commissioned by Mar’24. We expect the 5mtpa expansion to 
generate post-tax RoCE of ~24%, based on the last three years’ average realization. 

Exhibit 2: KPO-II to generate RoCE of 24% based on the last three years’ performance 
INR Per ton At 5mt 

 3-yr avg Adj. for mix INR m 
Realization 52,391 54,449 2,72,244 
EBITDA 15,368 17,426 87,132 
Depreciation @4% 1,880 1,880 9,400 
PBT 13,488 15,546 77,732 
Tax @25% 3,372 3,887 19,433 
PAT 10,116 11,660 58,299 
Capex 2,35,000 
Working Capital 7,459 
Capital employed 2,42,459 
Post-tax RoCE 24% 
 

Source: MOFSL 
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Maintaining global cost leadership 
TATA’s Indian operation is among the lowest cost producer of steel globally and it 
aims to maintain its global cost leadership by further lowering its raw material costs. 
In order to achieve this, it ramped-up its captive iron ore production by 8% YoY (to 
28.7mt) in FY21. The production ramp-up we estimate left 8.8mt of surplus iron ore 
availability with TATA standalone, which would have been sufficient to meet the 
iron ore requirement of its subsidiaries Tata Steel BSL (TSBSL) and others. 

Moreover, to be prepared to meet the iron ore requirement for its Kalinganagar 
plant post expansion to 8mtpa, TATA has already increased capacity at its Joda iron 
ore mine in Odisha to 15.9mtpa (from 12.0mtpa). 

Exhibit 3: Iron ore supplies to subsidiaries keep rising to reduce production cost 
Production – mt FY17 FY18 FY19 FY20 FY21 
Captive iron ore (A) 21.3 23.0 23.4 26.5 28.7 
Captive coal 6.3 6.2 6.5 6.2 5.9 
S/A hot steel production 13.1 13.9 14.2 14.1 13.2 
S/A iron ore requirement (est) (B) 19.6 20.8 21.4 21.1 19.9 
Balance supplied to group entities (est) (A-B) 1.7 2.3 2.0 5.4 8.8 
 

Source: Company, MOFSL 

Exhibit 4: Captive iron ore mines capacity 
Iron ore mines State Capacity 
Joda (E) Odisha 15.9 
Katamati Odisha 8.0 
Khondbond Odisha 5.4 
Naomundi Jharkhand 6.0 
Total 35.3 
 

Source: Company, MOFSL 

Besides the savings in iron ore cost, TATA also realized savings in other areas: 
a) INR1b from a predictive analytics tool for forecasting coking coal prices,
b) INR5b from reduced working capital through vendor management of port

inventory for coal and supplier credit enhancement,
c) INR3b in group synergies from centralized procurement,
d) INR14.0b at TSBSL from various initiatives – coking coal blend optimization,

contract consolidations, logistics optimization, maximization of DRI utilization
etc.

e) INR3b at TSLP from optimization of costs post acquisition from Usha Martin.
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Rising carbon costs a key risk for Europe 
Falling benchmark emission targets to increase carbon cost burden 

From having surplus carbon credits historically, TSE is now running short on credits 
(>1.5mt shortfall in FY21). And this shortfall is only slated to rise in the coming years 
as TSE’s emission has been stagnant at ~1.97t Co2/tcs at a time when the annual 
allocations are falling every year under the EU Emissions Trading System (EU ETS). 
We estimate the CO2 shortfall in FY22 to be ~3mt due to ~5% higher production in 
FY22 as well as 2.2% YoY decline in CO2 allocation under EU ETS. 

Exhibit 5: TSE – carbon emissions stagnant (but lower than world average of 2.3t Co2/tcs) 

Source: Company, MOFSL 

 TSE, in its annual report, has highlighted that while it met its environmental
obligations in Phase 3 (2013 to 2020) of the EU ETS, the allocation of CO2 credits
to it still fell short of its CY20 requirement by >1.5mt. With declining credit
allocation weighed by lower benchmarks and higher emissions due to an
increase in production, the cost burden of carbon emission credits is expected
to increase. However, the company seeks to offset the impact by imposing a
carbon surcharge of GBP10/EUR12 per ton of steel in its UK operations.

 Furthermore, there is the emerging risk of imposition of the Netherland Specific
Carbon tax, which came into effect on 1st Jan’21. This effectively supplements
the price of EU emission allowances (EUA) in the EU ETS if it falls below a pre-
determined and increasing annual threshold linearly to EUR125/tCO2 in 2030
(from EUR30/tCO2 in 2021). However, TSE believes the likeliness of carbon tax
imposition is low due to higher EUA prices (EUR41/t in Mar’21). Furthermore,
the imposition of an EU Carbon Border adjustment mechanism on imports may
reduce the impact of carbon costs.

Exhibit 6: EU ETS prices surge in CY21 

Source: ICE, MOFSL 
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 The governments of the UK and Netherlands have sought to take leadership
positions in global climate action. The UK government has already legislated for
this. In early 2021, it announced the acceptance of the recommendations of its
Statutory Advisory Committee on Climate Change (UKCCC) and legislated to
ensure the UK achieves a 78% reduction in emissions by 2035 (v/s 1990). The
UKCCC has also recommended that ore-based steelmaking in the UK achieve
‘near-zero’ emissions by 2035.

 Tata Steel Netherlands has laid out plans to reduce emissions by 5mtpa (40%) by
2030. The plan involves (i) capturing CO2 from the two IJmuiden blast furnaces
and storing it in empty North Sea gas fields, and (ii) using by-product gases from
the blast furnaces to produce 100,000t of hydrogen a year, which would be used
in manufacturing steel and supplying to a future national hydrogen network.

 The carbon reduction plans are likely to weigh on the company’s cashflows as
it would have to incur capex on carbon reduction projects. Furthermore, the
lowering of the carbon emissions benchmark would lead to shortfall in
emission credits, resulting in cash outflows on credit purchases. A deficit of
1mt carbon credits could impact TSE’s EBITDA by ~EUR40m/USD48m (USD5/t
of steel) at carbon credit price of EUR41/t.

Tata Steel UK to be adversely impacted by Brexit 
 The impact of Brexit (along with the ongoing pandemic) has resulted in some

major challenges for TSE in logistics and haulage (where demand outstripped
supply), with  process and transport costs rising by 15%.

 Pre-Brexit, TSE moved 1.4mt steel between the UK and the EU – as both
external sales to customers and internal supply between the upstream and
downstream businesses. TSUK’s exports to EU constitutes over two-thirds of this
total volume, i.e. ~1mt, which represents ~30% of TSUK’s output. This will get
challenged post Brexit due to the establishment of UK-specific steel safeguards
in the EU and vice-versa.

 Moreover, while the EU has extended import safeguards for the EU steel mills
for the next three years, the UK has proposed to remove quotas/tariffs on
certain steel product imports. If this happens, it would further impact the
already ailing TSUK operations.

TSE’s performance impacted by lower volumes and carbon costs 
 TSE reported EBITDA loss for the second consecutive year in FY21 - GBP81m in

FY21 v/s GBP69m in FY20. Its FY21 performance was impacted by lower sales
volumes (-8% YoY). The loss in FY21 however was largely on account trading loss
from selling carbon credits in 1QFY21 to meet cash flow shortfall at TSUK on
account of the pandemic. TSUK realized an income of GBP135m in 1QFY21 from
the sale of 6.45mt CO2 credits, implying a price of GBP21/t. As production
recovered from the pandemic later in FY21, it fell short of CO2 credits and had
to provision a cost of GBP286m for the same, resulting in net cost of GBP151m
which was moslty due to trading loss on CO2 as the price rallied to ~GBP40/t
by the year end. TSE’s FY21 EBITDA was also supported by a one-time wage aid
of GBP61m from governments on account of the pandemic.
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Exhibit 7: Tata Steel Europe – P&L statement 
GBP M FY19 FY20 FY21 
Revenue (Operations) 7,070 6,202 5,773 
Expenses: 
Raw material cost 3,393 3,230 2,805 
Employee cost 1,330 1,316 1,250 
Maintenance costs 552 527 545 
Rent, rates, insurance, and general expense 459 393 494 
Other expenses (incl power, freight) 740 805 760 
EBITDA 596 -69 -81
Depreciation and amortization -241 -270 -254
Restructuring, impairment and disposals -3 -299 -152
Operating Profit/EBIT 352 -638 -487
Financial Charges -505 -360 -154
Other Income 5 138 5 
Share of Profit from Associates / JVs 2 3 7 
PBT (Before Exceptional Item) -146 -857 -629
Exceptional Items -9 1,900 0 
PBT -155 1,043 -629
Tax -36 166 -164
Profit after tax -191 1,209 -793
Minority interest -128 -1 0 
Profit for owners of company -63 1,210 -793
 

Source: Company, MOFSL; financials as per IFRS 

TSE’s per ton realization declined ~1.5% YoY to GBP658/t, whereas cost was up 
~1.3% to GBP667/t, resulting in EBITDA loss of GBP9/t. The impact of higher iron ore 
cost was more than offset by lower coking coal costs and other raw materials. On 
the other hand, lower volumes resulted in lower fixed cost absorption, leading to 
fixed cost/t of GBP261 v/s GBP241 in FY20. TSE’s employee cost spend remains high 
at GBP1.3b (~GBP65,000/employee). TSE’s three-year avg breakeven spread 
(realization-RM cost) came in at ~GBP330/t (~USD460/t). 

Exhibit 8: Breakeven spread for TSE >GBP320/t (USD450/t+) 
Per ton analysis – GBP  FY19 FY20 FY21 
Production - mt 10.3 10.3 9.5 
Sales - mt 9.6 9.3 8.8 
Realization 733 668 658 
Costs: 
Raw material cost 352 348 319 
Spreads 381 320 338 
Employee cost 138 142 142 
Maintenance costs 57 57 62 
Rent, rates, insurance, and general expense 48 42 56 
Other expenses (incl power, freight) 77 87 87 
EBITDA 62 -7 -9
Cost split: 
Variable 429 434 406 
Fixed cost 243 241 261 
Breakeven steel-RM spreads 320 327 347 
 

Source: Company, MOFSL 

TSE reports positive FCF on working capital release 
TSE reported FCF of GBP66m (v/s negative GBP774m in FY20) on the back of a 
working capital release of GBP595m and lower capex of GBP316m (v/s GBP376m in 
FY20). However, a portion of the working capital release was towards provisioning 
for emission rights deficit, which was paid for in Apr’21. Capex spending was lower, 
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weighed by a delay in certain projects due to the COVID impact. Capex spending in 
FY21 was focused largely on facility upgrade projects aimed at increasing the life of 
plants, reducing power consumption, and lowering dust emissions.  

Exhibit 9: Working capital release enables TSE to report positive FCF in FY21 
GBP m FY19 FY20 FY21 
Profit after tax -191 1,209 -793
Add/(Less): Non-cash adjustments 1,022 -868 741 
Less: Direct taxes paid 11 1 7 
Operating profit before w/cap changes 820 340 -59
Inventories -47 -152 -28
Spares -15 -18 -2
Trade receivables 111 -11 87 
Payable 72 -241 329 
Movement in pension and postretirement benefit -42 -45 -58
Other provisions -50 29 267 
Cash generated from operations 849 -98 536 
Less: Financial cost 505 360 154 
Cash generated from operations post interest 344 -458 382 
Less: Net capital expenditure 386 376 316 
Free cash flows post interest -42 -834 66 
 

Source: Company, MOFSL; financials as per IFRS 

Exhibit 10: Tata Steel UK continues to report huge loss 
INR b Production-mt Share capital Res & Surplus Total Assets Total Liabilities Turnover PBT PAT 
FY21 3.4 225.7 -162.9 357.2 294.4 199.0 -32.8 -51.6
FY20 3.5 209.7 -29.0 415.8 235.2 200.5 -50.2 -38.4
FY19 3.2 203.0 -246.2 391.4 434.6 217.9 -31.4 -32.3
FY18 3.6 206.8 -225.5 389.1 407.8 221.8 133.5 129.7 
FY17 3.6 181.5 -350.5 180.3 349.3 177.3 -61.7 -68.8
 

Source: Company, MOFSL 

Exhibit 11: Tata Steel Netherlands also reports loss in FY21 
INR b Production-mt Share capital Res & Surplus Total Assets Total Liabilities Turnover PBT PAT 
FY21 6.2 9.6 199.6 331.4 122.2 310.5 -17.8 -12.5
FY20 6.8 9.3 203.1 319.8 107.4 325.2 -9.6 -7.2
FY19 7.1 8.7 194.1 299.3 96.4 348.3 23.5 17.6 
FY18 7.1 9.1 190.7 287.1 87.4 340.5 17.9 12.8 
FY17 7.0 7.8 158.7 238.8 72.3 247.9 22.7 16.5 
 

Source: Company, MOFSL 

Cashflow support to TSE continues 
In Apr’21, Tata Steel advanced USD1.0b to its subsidiary T Steel Holdings Pte Ltd in 
two installments: 
a) USD345m on 12th Apr’21 at an interest charge of 6M USD LIBOR + 3.96% and
b) USD655m on 20th Apr’21 at an interest charge of 6M USD LIBOR + 6.75%.

These loans shall be repayable after six years and have a moratorium of 2.5 years. 

T Steel Holdings has advanced the loans on the same terms to its subsidiary T S 
Global Holdings Pte Ltd. It has in turn used the funds to lend to: 
a) Tata Steel Europe - short-term loan of GBP230m (~USD320m) at an interest of

2.5% + 12m GBP LIBOR, repayable by 31st Mar’22. This is likely to buy the carbon
credit shortfall of 8mt in FY21 which should cost EUR350-400m.

b) NatSteel Asia Pte - short-term loan of ~USD430m and EUR167m (USD200m) at
an interest of 0.3% and 0.1%, respectively, repayable by 30th Jun’21.
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Key financial highlights for FY21 
 
Higher exports and inventory dilution lead to marginal increase in sales 
 Higher exports (3.7mt v/s 2.4mt in FY20) and inventory dilution helped Tata 

Steel achieve 2% volume growth to 17.3mt in its India operations, despite 7% 
decline in production and weaker domestic demand. With an improved demand 
outlook in FY22, Tata Steel has guided for an incremental 1mt of sales volumes 
for its India operations. 

 TSE’s volumes declined 5% YoY to 8.8mt on weak demand in Europe; however, 
with demand normalizing in this region, the management has guided for volume 
improvement of 1.0mt. 

 The share of automotive and special products in the mix improved to 11.7% 
(2.0mt) in FY21 v/s 10.5% (1.8mt) in FY20. 

 
Net debt down INR245b (23%) in FY21; net debt/EBITDA at 2.7x 
 Tata Steel’s net debt (including an export advance) peaked in FY20, with the 

same declining by INR245b to INR826b (USD11b) in FY21 – led by higher EBITDA, 
working capital release, lower capital expenditure, and the receipt of call money 
toward partly paid-up shares. 

 Among the various entities, (a) Tata Steel’s standalone net debt declined by 
INR125b to INR263b, (b) Tata Steel BSL’s net debt declined by INR65b to 
INR102b, and (c) TSE’s net debt rose by INR15b to INR187b, partly owing to a 
higher exchange rate. Net debt at other entities declined INR70b, primarily due 
to Tata Steel India advancing INR73.1b (USD1.0b) to Tata Steel Holdings Pte Ltd. 
Net debt/EBITDA plummeted to 2.7x in Mar’21 from 6.0x at FY20-end.  

 Tata Steel’s debt maturity profile remains comfortable, with just INR86b worth 
of debt payments scheduled over the next two years. 

 Tata Steel is exposed to both currency and interest risk on its debt: a) currency 
risk: with 61% of debt foreign currency denominated (USD – 31%, EUR – 19%, 
GBP – 5%, others – 3%) and b) interest risk: with 51% of debt at a floating rate. 

 Tata Steel’s net debt/equity and net debt/EBITDA declined to 1.2x and 2.7x, 
respectively, the lowest levels since FY07. 
 

FCF generation robust on higher EBITDA and working capital release 
 Tata Steel’s FY21 operating cash flow (OCF) improved 120% YoY to INR443b, led 

by higher EBITDA (INR305b) and a working capital release of INR165b. As a 
result, the EBITDA-to-OCF conversion ratio improved to 1.5x (v/s 1.1x in FY20). 

 Capital expenditure also declined by INR34b to INR70b, resulting in higher FCF 
of INR373b (v/s INR98b in FY20). The working capital release was higher on the 
receipt of an export advance of INR63.8b during the year, which we have 
classified as debt.  
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Volumes to recover in FY22 

Exports and inventory dilution support volumes in FY21 
 Tata Steel’s consolidated production declined ~7% to 28.5mt due to COVID-led

lockdowns across geographies. However, sales volumes declined only marginally
to 28.3mt. Steel sales from India operations improved 2% YoY to 17.3mt (the
highest ever) on inventory liquidation. Weakness in domestic demand in 1HFY21
was offset by higher exports, resulting in the share of exports rising to 21%
(from 14% in FY20). With improved demand for Auto in 2HFY21, Tata Steel’s
volumes in the Automotive and Special product segments improved 10% to
2.0mt (11.7% of total volumes).

 With expected recovery in domestic demand in FY22, we expect volumes for
India operations to improve by 5% in FY22. With steel demand recovery
underway in Europe, we expect sales volumes in Europe operations to grow 9%
to 9.6mt. Overall, we expect consolidated steel volumes to improve ~6% to
30.1mt in FY22.

Exhibit 12: Steel production (mt) declines across geographies due to COVID-led lockdowns 

Source: Company, MOFSL; SEA operations were classified as held for sale in FY19 

Exhibit 13:  Sales volumes (mt) improve at India level on inventory buildup in FY20 

Source: Company, MOFSL; SEA operations were classified as held for sale in FY19 
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Exhibit 14: Exports contribute ~21% to TS India volumes in FY21 v/s 14% in FY20 

Source: Company, MOFSL 

Higher realization boosts EBITDA despite COVID impact in 1HFY21 
 Tata Steel achieved its highest ever EBITDA of INR305b (+71% YoY) despite a

weak demand/pricing scenario in 1HFY21. This was achieved on the back of
strong price recovery in 2HFY21, lower coking coal costs, and backward
integration in domestic operations.

 Tata Steel posted standalone EBITDA of 46% YoY to INR218b on the back of
higher realization of INR52,543/t (+7% YoY) and decline in CNF India coking coal
prices to USD129/t (-27% YoY). As a result, standalone EBITDA/t rose 48% YoY to
INR17,858/t. Similarly, Tata Steel BSL’s EBITDA rose 132% YoY to INR55b and
EBITDA/t rose 123% YoY to INR12,629. Tata Steel Long Products’ EBITDA rose 5x
to INR11.0b on the back of higher volumes and prices. Tata Steel Europe
remained a drag on overall EBITDA with loss of INR6.2b (v/s INR6.6b in FY20).

 With steel prices at unprecedented highs (HRC prices at INR70,000/t in India and
USD1,300+/t in Europe), we expect TATA’s consolidated EBITDA to grow 94%
YoY in FY22, led by (a) a 64%/74% jump in standalone / Tata Steel BSL
operations to INR361b/INR94b and (b) expected turnaround in Europe
operations leading to EBITDA of INR94b. We have factored in HRC prices of
INR60,000/t in India operations in FY22.

Exhibit 15: Higher steel prices, lower raw material cost lead to high EBITDA/t in FY21 

Source: Company, MOFSL 

1.6 1.9 2.4 1.8 2.0 
3.5 3.8 5.0 5.4 4.8 
4.0 4.2 

6.2 6.3 5.7 1.2 1.0 

1.2 1.1 1.2 
0.7 1.2 

1.6 2.4 3.7 
11.0 

12.2 

16.0 17.1 17.3 

FY17 FY18 FY19 FY20 FY21

Automotive and Special Products Branded Products and Retail

Industrial Products and Projects Downstream

Exports

43,717 48,576 55,562 49,067 52,543 66,448 59,050 

32,334 
34,696 

39,950 

34,935 

41,309 

52,876 
45,740 

10,818 12,976 

16,180 

12,066 

17,858 

28,236 

20,909 

FY17 FY18 FY19 FY20 FY21 FY22E FY23E

Realisation/t Spreads/t EBITDA/t - RHSINR 

(in mt) 



 Tata Steel 

23 June 2021 12 

Exhibit 16: Standalone EBITDA up 46% YoY; margins 
improve by 940bps YoY to 34% in FY21 

Source: Company, MOFSL 

Exhibit 17: Consolidated EBITDA up 85% YoY in FY21 on 
subsidiaries’ improved performances 

Source: Company, MOFSL 

Exhibit 18: Consolidated EBITDA continues to be impacted by loss at TSE 

Source: Company, MOFSL 

Exhibit 19: Key subsidiaries’ performances 
INR b TSE TSBSL TSLP TML TSM Tinplate NatSteel TS Thai 
FY21 
Sales - mt 8.8 4.3 0.6 0.5 na 0.3 0.9 1.3 
Revenue 560.5 214.2 47.5 20.5 5.3 22.8 43.3 52.6 
EBITDA -6.2 54.5 11.0 2.8 0.4 1.8 2.2 3.3 
EBITDA/t - INR -896 12,629 17,190 5,911 na 5,593 2,489 2,500 
PAT -61.6 24.7 5.7 1.7 0.1 1.0 0.4 1.5 
as % of Consolidated EBITDA -2.0 17.9 3.6 0.9 0.1 0.6 0.7 1.1 
FY20 
Sales - mt 9.3 4.1 0.5 0.5 na 0.311 1.2 1.2 
Revenue 559.4 182.0 34.9 19.2 2.0 21.1 53.3 46.2 
EBITDA -6.6 23.7 1.8 3.9 0.1 1.5 1.9 1.8 
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as % of Consolidated EBITDA -3.7 13.3 1.0 2.2 0.1 0.9 1.1 1.0 
Change % (YoY) 
Sales - mt -5.5 4.3 24.6 -9.6 na 1.6 -25.0 8.3 
Revenue 0.2 17.7 36.1 7.0 169.4 8.3 -18.8 14.0 
EBITDA -7.0 130.0 498.7 -27.0 298.8 16.5 18.5 83.6 
EBITDA/t - INR 25.3 120.6 380.6 -19.2 na 14.7 58.0 69.5 
PAT na na na -24.5 292.9 3.3 na 1,410.0 
 

Source: Company, MOFSL; TSE – Tata Steel Europe, TSBSL – Tata Steel BSL, TSLP – Tata Steel Long Products, TML – Teta Metaliks Ltd, TSM – 
Tata Steel Mining; TS Thai – Tata Steel Thailand,  
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On the path to accelerated deleveraging 
Net debt declines by INR245b in FY21; net debt/EBITDA down to 2.7x 
 Tata Steel’s consolidated net debt (including an export advance) peaked in FY20,

with the same declining by INR245b to INR826b (USD11b) in FY21 – led by
higher EBITDA, working capital release, and lower capital expenditure.

 Decline in reported net debt was even higher at INR293b to INR755b, supported by
the receipt of an export advance of INR63.8b (INR63b at FY21-end) during the year.
The advance is interest-bearing and would be adjusted against exports over the
next five years (INR13.3b in FY22). We have considered the export advance as debt.

 During the year, the company redeemed hybrid perpetual securities of INR15.0b
bearing interest of 11.8% p.a. As a result, perpetual securities worth just
INR7.7b were outstanding at FY21-end.

 The decline in net debt was also supported by the receipt of final call money of
INR32.4b towards partly paid-up equity shares.

 Entity-wise debt performance stood as:
 Standalone net debt declined by INR125b to INR263b. The decline would have

been higher if not for an INR73.1b loan advanced to its foreign subsidiary Tata
Steel Holdings Pte Ltd.

 Tata Steel BSL net debt declined by INR65b to INR102b.
 TSE’s net debt rose by INR15b to INR187b, partly due to a exchange rate.
 Other subsidiaries’ net debt declined INR70b, primarily owing to an advance of

INR73.1b (USD1.0b) by TS India to Tata Steel Holdings Pte Ltd.
 Consolidated net debt/EBITDA declined sharply to 2.7x in Mar’21 (lowest since

FY07) from 6.0x at FY20-end. On the expectation of deleveraging and higher
EBITDA, we expect net debt/EBITDA to fall below 1.5x over FY22–23. We expect
net debt to decline by INR204b/INR112b to INR622b/INR509b in FY22/FY23

 Debt maturity profile remains comfortable, with just INR86b in debt payments
scheduled over the next two years.

 TATA is exposed to both currency and interest risk on its debt: a) currency risk:
with 61% of debt foreign currency denominated (USD – 31%, EUR – 19%, GBP –
5%, others – 3%) and b) interest risk: with 51% of debt at a floating rate.

Exhibit 20: Net debt declines sharply in FY21 
INR b FY17 FY18 FY19 FY20 FY21 
Non-current 
Bonds and Debentures 212 295 295 314 319 
Term loans from banks/financial institutions 375 378 445 538 307 
Lease obligations 28 29 35 59 67 
Others 25 27 29 30 30 
Sub-Total (A) 640 728 803 941 724 
Current 
Loans from banks/financial institutions 148 148 106 150 91 
Others 36 11 2 42 4 
Sub-Total (B) 183 159 108 192 95 
Current maturities of loans (C) 7 35 97 30 66 
Gross-reported debt (D=A+B+C) 830 921 1,008 1,163 885 
Less: Cash and Cash Equivalents 106 228 59 115 130 
Reported Net-debt 724 693 950 1,048 755 
Add: Hybrid Perpetual securities 23 23 23 23 8 
Add: Export advance facility 0 0 0 0 63 
Adjusted Net-Debt 747 716 972 1,071 826 
 

Source: Company, MOFSL 
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Exhibit 21: Net debt breakup at different entities 
INR b FY17 FY18 FY19 FY20 FY21 
Standalone 242 109 306 389 263 
Tata Steel BSL 0 0 162 167 102 
TSE 477 643 651 171 187 
Others/(eliminations) 28 -37 -146 344 274 
Consolidated Net debt 747 716 972 1071 826 
 

Source: Company, MOFSL  

Exhibit 22: Debt maturity schedule: Debt maturity profile comfortable as only INR86b payable over FY22–23 

INR b Demand 
loans FY22 FY23 FY24 FY25 FY26 FY27 

onwards Total 

Borrowings excl. lease obligation 95 55 31 100 126 122 286 814 
Lease obligation 17 15 13 13 9 53 121 
Total 95 72 46 113 138 131 340 935 
Less: Future finance charges on leases 42 
Less: Capitalisation of transaction cost 7 
Gross debt 885 
 

Source: Company, MOFSL 

Exhibit 23: Consolidated currency exposure: INR – 39%, USD – 34%, others – 27%; Interest 
rate exposure: Fixed rate – 49%, floating rate – 51% 

FY21 FY20 

INR b Fixed 
Rate 

Floating 
rate Total Fixed 

Rate 
Floatin
g rate Total 

INR 161 186 346 264 292 556 
GBP 22 20 42 12 18 30 
EURO 11 154 165 12 173 185 
USD 214 88 302 221 148 370 
Others 28 1 30 22 0 22 
Total 436 449 885 532 631 1,163 
Fixed/Floating as % of total 49 51 46 54 
Foreign currency as % of total 63 59 61 50 54 52 

Source: MOFSL, Company 

Exhibit 24: Tata Steel – net debt/EBITDA down to 2.7x in FY21 

Source: Company, MOFSL 

Exhibit 25: Net debt/equity at 1.2x and… 

Source: Company, MOFSL 

Exhibit 26: …net debt/EBITDA at 2.7x, lowest since FY07 

Source: Company, MOFSL 
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Free cashflow surges in FY21 
EBITDA-to-OCF conversion also improves 

 Tata Steel’s OCF improved 120% YoY to INR443b on higher EBITDA (INR305b)
and working capital release of INR165b. As a result, the EBITDA-to-OCF
conversion ratio improved to 1.5x v/s 1.1x in FY20.

 Capital expenditure also declined by INR34b to INR70b, resulting in higher free
cashflow of INR373b v/s INR98b in FY20. Working capital release was higher
owing to the receipt of an export advance of INR63.8b during the year, which
we have classified as debt.

 In the last five years (FY17–21), Tata Steel has recorded cumulative EBITDA of
INR1,166b resulting in OCF of INR1,136b at a healthy OCF-to-EBITDA conversion
ratio of 1.0x.

 Of the total, the company has spent INR417b towards capital expenditure and
INR400b towards the acquisition of Tata Steel BSL and Usha Martin’s Steel
business. Of the capex spent, ~INR165b has been spent at TSE.

 The company also distributed dividend of INR65b and paid interest of INR326
during this period. As a result, cashflows post dividend and interest payments
were negative at INR53b, resulting in increase of INR79b in debt.

Exhibit 27: Consolidated cashflow – FCF improves on higher EBITDA and lower capex 
INR b FY17 FY18 FY19 FY20 FY21 Cumulative 
EBITDA 170 219 294 178 305 1166 
Change in WC -49 -43 26 42 165 140 
Tax paid -18 -29 -51 -21 -7 -126
Other Adj. 6 -17 -15 3 -20 -44
OCF 108 130 253 202 443 1136 
Capex -77 -75 -91 -104 -70 -417
Free Cashflow 31 55 162 98 373 720 
Acquisitions/investment in subsidiaries/JVs 0 -3 -353 -44 0 -400
Interest cost net of dividend and interest income -57 -62 -85 -91 -77 -373
Free Cashflow post interest -26 -10 -276 -38 296 -53
 

Source: Company, MOFSL 

Exhibit 28: Cash conversion ratio improves to 1.5x 

Source: Company, MOFSL 

Exhibit 29: OCF / Net debt surges in FY21 

Source: Company, MOFSL 
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Working capital declines in FY21 on increase in payables 
While TATA’s core net working capital declined further in FY21, it was led by 
increase in payables rather than reduction in receivables as seen in FY20. Net 
working capital (NWC) declined to 39 days of sales (from 46 days in FY20 and 58 
days in FY17) as payables rose by 9 days YoY to 61days of sales.  

While payables were stable at Standalone level, it increased at TS Global 
Procurement Company Pte (procurement arm of the group) where payables nearly 
doubled to USD737m (INR54b) in FY21 (vs USD397m in FY20) as it increased its 
trade payables period to 180 days (from 60 days). 

Coupled with the EUR350-400m payment for provsioned carbon credits in FY21, if 
the payables terms normalise again, we therefore see a risk of working capital rising 
again in FY22. 

Exhibit 30: Consolidated core working capital declines on increase in payables 
INR b FY17 FY18 FY19 FY20 FY21 
Inventory 248 283 317 311 333 
Trade receivables 116 124 118 79 95 
Trade payables  186 204 217 214 260 
Net Working Capital (NWC) 178 203 218 176 168 
No. of days 
Inventories 81 78 73 76 78 
Trade receivables 38 34 27 19 22 
Trade payables 60 56 50 52 61 
Net Working Capital Days 58 56 50 46 39 
 

Source: Company, MOFSL 

Exhibit 31: Standalone working capital rise in FY21 remains low 
INR b FY17 FY18 FY19 FY20 FY21 
Inventory 102 110 113 107 86 
Trade receivables 20 19 14 10 39 
Trade payables 107 112 110 106 106 
Net Working Capital (NWC) 15 17 16 11 18 
No. of days 
Inventories 78 67 58 65 48 
Trade receivables 15 11 7 6 22 
Trade payables 82 69 57 64 60 
Net Working Capital Days 12 10 9 7 10 
 

Source: Company, MOFSL 
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Group structure simplification continues 

Tata Steel had earlier announced its intention to simplify its group structure by 
merging various entities as well as operate four key businesses under four different 
companies: 
a) Standalone operations – to focus largely on flat steel
b) Tata Steel Long Products – to carry out business in the long steel products space
c) Tata Steel Mining – to carry out merchant mining operations
d) Tata Steel Down Stream Products business

Mergers of various entities underway 
Tata Steel and Tata Steel BSL 
 As a part of its strategy, Tata Steel has already announced the merger of Tata

Steel and Tata Steel BSL and acquired shareholder approval in Mar’21; the NCLT
approval is awaited. The merger would be effective from the appointed date of
1st Apr’19 or any other date approved by NCLT. The share-swap ratio for the
merger has been fixed as one share of Tata Steel for every 15 shares of Tata
Steel BSL.

 The merger would allow Tata Steel to offset its taxable profits against the
accumulated losses of Tata Steel BSL. The latter has accumulated losses and
unabsorbed depreciation of INR89.3b, against which it has not recognized
deferred taxes of INR22.5b. Tata Steel, in its 4QFY21 earnings call, mentioned
that it has offset its taxable profits against the losses of Tata Steel BSL (as per
the merger scheme); the quantum of the remaining loss that may be offset in
the future is insignificant. This is also evident from Tata Steel’s financial
statements as the company has paid direct taxes of just INR3.6b for FY21,
against current tax provision of INR39.5b in the P&L statement.

Tata Steel Long Products, Tata Metaliks, and Indian Steel & Wire Products 
 As a part of its structure simplification exercise, it further announced the merger

of Tata Metaliks and Indian Steel & Wire Products Ltd with Tata Steel Long
Products Ltd. The share exchange ratio for the TSLP–TML merger has been fixed
at 12 shares of TSLP for every 10 shares of TML. For the TSLP–ISWP merger, the
ratio is 10 shares of TSLP for every 16 shares held in ISWP. TSLP and TML have
submitted the aforementioned scheme of amalgamation to the stock exchanges
for approval. Post the merger, TSLP would become a high-value-added and
diversified long steel product company.

 Tata Steel has announced that the TSLP would be the vehicle for increasing
capacities in long products.

Tata Steel Mining Limited 
 Tata Steel Mining, earlier known as TS Alloys, would carry out all of the

merchant mining operations in the future. TS Alloys would earlier carry out the
Ferro Chrome conversion by procuring chromite ore from Tata Steel. Tata Steel
Mining won leases for three chromite mines – this included the Sukinda mine,
held by Tata Steel (before the lease expired on 31st Mar’20), which it won at a
hefty premium of ~93%. The mines operate a combined capacity of ~1.5mtpa.
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 Tata Steel Mining has Ferro Chrome capacity of 0.45mtpa and plans to double
the capacity to 0.9mtpa. Furthermore, Tata Steel Mining has been declared a
successful resolution applicant for Rohit Ferro-Tech Ltd, which has a Ferro
Chrome capacity of 0.27mtpa and a stainless steel-making capacity of 0.1mtpa.
The acquisition would enhance TSM’s Ferro Chrome capacity and enable
forward integration in company processes.

 Tata Steel Mining reported revenue/EBITDA of INR5.3b/INR0.4b (+1.7x/3x YoY).

Exhibit 32: TSM – combined chromite reserves of ~105mt; avg premium paid at ~93% 
Chromite Mines Reserves (mt) Premium (%) Validity 
Sukinda 92.5 93.8 2070 
Saruabil 10.1 88.5 2070 
Kamarada 2.4 96.8 2070 

Source: Industry, MOFSL 
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Increased focus on sustainability 

Tata Steel has set targets to achieve leadership in sustainability. As a part of its 
objective, Tata Steel has set out the following targets to achieve the same:  
a) Reduce carbon emissions in its Indian operations to <2.0tCo2/tcs by 2025 and

<1.8tCO2/tcs by 2030
b) Reduce freshwater consumption to <2.0 m3/tcs by 2025 and <1.5 m3/tcs by

2030 and achieve water-neutrality
c) Increase the scrap recycling capacity to 5.0mtpa from 0.5mtpa currently

Exhibit 33: Tata Steel’s carbon emission intensity remains 
low at Jamshedpur (TSJ) 

Source: Company, MOFSL 

Exhibit 34: Tata Steel’s freshwater consumption declining at 
Jamshedpur (TSJ) 

Source: Company, MOFSL 

New digital business initiatives 
Tata Steel Aashiyana 
 Tata Steel Aashiyana, an initiative providing early inspiration, engagement, and

e-commerce for individual home builders (IHBs). It achieved turnover of INR7.3b
(+122% YoY) in FY21. Sales of tubes through the Aashiyana platform rose to 20kt
(v/s 6.3kt in FY20); wire sales through Aashiyana rose 85% YoY to 5kt+.

Scrap recycling 
 Tata Steel set up a 0.5mtpa scrap recycling business in Sep’20 in Rohtak,

Haryana. The facility is state-of-the-art, with mechanized equipment for
processing, handling, and producing top-quality scrap. Steel scrap is procured
from various market segments, such as end-of-life vehicle, obsolete household,
construction and demolition, and industrial scrap. This is processed through
mechanized equipment, and the high-quality processed scrap is supplied to
electric arc furnaces, induction furnaces, and foundries for downstream steel-
making, meeting their long-standing demand requirement. Scrap is procured
through a digital app named FerroHaat from traders selling scrap to the
company. Tata Steel aims to increase the scrap-processing capacity from
0.5mtpa to 5.0mtpa by 2030.

2.29 2.3 2.29 2.27 2.29 

3.08 

2.65 2.54 2.45 2.44 

2.48 2.40 2.35 2.31 2.32 

FY17 FY18 FY19 FY20 FY21

TSJ TSK AveragetCo2/tcs 

3.83 3.68 3.27 
2.8 

2.25 

7.66 

4.76 
4.29 4.15 4.16 

FY17 FY18 FY19 FY20 FY21

TSJ TSKm3/tcs 



 Tata Steel 

23 June 2021 20 

Valuation and view 

Play on steel prices: Robust integrated domestic operations allow TATA to reap the 
benefits of higher prices, thereby making it a play on steel prices. We estimate that 
every INR1,000/t increase in steel price improves TATA’s FY23E EBITDA by 7.8%. We 
expect steel prices and margins to stay strong on tightening demand-supply in Asia. 

Volume growth to be muted over FY21–24E: Due to the lack of capacity growth, 
TATA volumes are expected to remain flat over the next three years. However, the 
outlook post FY24 is positive, with the 5mtpa Kalinganagar (KPO) Phase 2 expansion 
expected to get commissioned by then. 

Europe outlook improving, but UK operations remain challenging: With improved 
spreads, the outlook for TSE has improved. However, given the high cost structure at 
UK operations and high sustenance capex in Europe, it remains exposed to the 
vagaries of the pricing cycle. 

Decline in net debt a positive: TATA reduced its net debt by INR245b to INR826b in 
FY21, the lowest since FY19. We expect net debt to decline by a further INR316b 
(INR264/sh) to INR509b over FY21–23E. 

Valuation: We arrive at TP of INR1,210/sh based on FY23E EV/EBITDA of 5x for its 
India operations and 4x for its Europe operations. Our TP implies EV/capacity of 
USD902/t, a 30% premium to the past five-year average of USD700/t, which prices 
in the deleveraging from the upcycle, in our view. Thus, we assign a Neutral rating. 

Exhibit 35: SOTP valuation 
Y/E March (INR b) 2018 2019 2020 2021 2022E 2023E 
Standalone 

EBITDA per ton (USD) 201 232 171 240 382 279 
EBITDA per ton (INR) 12,976 16,180 12,066 17,858 28,236 20,909 
Sales (m tons) 12.2 12.7 12.3 12.3 12.8 12.8 
EBITDA-India 157.8 205.6 148.6 220.5 361.4 267.6 
Target EBITDA multiple 5.0 

EV (Standalone) - (a) 1,338 
INR/share 1,117 

Subsidiaries 
EBITDA - India subs 28.3 34.1 33 92 136 98 
Target EBITDA multiple 5.0 
EBITDA - Europe 38 54 -7 -6 94 33 
Target EBITDA multiple 4.0 

EV (Subsidiaries) - (b) 623 
INR/share 520 

Target EV (c=a+b) 1,970 
Net Debt (d) 713 972 1,071 826 622 509 

INR/share 596 812 894 690 519 425 
Total equity value (c-d+e) 1,452 
Target Price (INR /share) 1,210 
 

Source: MOFSL 
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Spot steel price implies significant upside 
 Every INR1,000/t of higher steel prices improves TATA’s FY23E EBITDA by 8%

and EPS by 12%. At the same time, the valuation rises by 12%.
 If we assume spot steel prices would sustain in FY23E, this would imply an

upside of 82% to our base case EBITDA and a 119% upside to our valuation of
INR1,210/sh.

Exhibit 36: TATA’s sensitivity to steel prices 
Current Estimate Sensitivity to INR1000/t At spot prices 

INR b FY22E FY23E FY23E Change (%) FY23E Change (%) 
S/A Realisation/t – INR 66,448 59,050 60,050 1.7 71,550 21.2 
S/A EBITDA/t -INR 28,236 20,909 21,909 4.8 31,834 52.2 
Conso Revenue 2,134 1,873 1,904 1.7 2,362 26.1 
Conso EBITDA 592 399 430 7.8 726 82.0 
Conso PAT 326 190 213 12.1 432 127.5 
Net-debt 622 509 488 -4.2 304 -40.2
TP (5x FY23 EV/EBITDA) 1,210 1,356 12.0 2,651 119.0 
 

Source: MOFSL 

Return ratios reach at new highs since FY08 
In FY21, EBITDA / adj PAT rose by 71%/7x YoY to INR305b/INR83b. As a result, 
returns ratios also improved sharply, with RoE (up 10.2pps) and RoCE (up 6.0pp) 
expanding to 11.8% each. We expect return ratios to improve further in FY22 on the 
back of estimated record-high profitability. 

Exhibit 37: RoCE up 600bps to 11.8% in FY21 

Source: Company, MOFSL 

Exhibit 38: RoE up to 11.8% in FY21 

Source: Company, MOFSL 
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Exhibit 39: Tata Steel trading at 3.6x 1-yr forward EV/EBITDA 

Source: MOFSL 

Exhibit 40: Tata Steel trading at 1.4x 1-yr forward P/B, above its long-term average 

Source: MOFSL 

Exhibit 41: Tata Steel trading at 1-yr forward EV/t of USD904/t 

Source: MOFSL 
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Contingent liability remains high 
 Contingent liability rose ~10% YoY to INR183.5b, 25% of Net-worth (FY20:

INR167.5b, 23% of NW). It primarily comprised potential liability towards tax of
INR97.1b on mineral mining levied by the Odisha government.

Exhibit 42: Contingent liability remains high at 25% of NW 
INR b FY17 FY18 FY19 FY20 FY21 
Income tax demands 14.4 15 32.2 23.6 24.6 
Customs, Excise duty and Service Tax 8 10.2 9.3 6.1 5.4 
Sales Tax / VAT 4.4 6.7 8.9 7.4 10.0 
Related to Mining 

- Odisha state gov. (levying tax on mineral land) 58.8 65.2 75.7 87.3 97.1 
- Deputy Director of Mines, Joda - Royalty on Iron 18.9 10.4 16.3 19.7 22.1 
- Deputy Director of Mines - Excessive production - 21.4 15.5 15.5 8.6 

Others 16.5 10.8 18.2 7.9 15.8 
Contingent Liability 121.0 139.7 176.1 167.5 183.5 
% of Net worth 34% 24% 26% 23% 25% 
 

Source: Company, MOFSL 
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Financials and valuations 

Income Statement (Consolidated) (INR b) 
Y/E March 2018 2019 2020 2021 2022E 2023E 
Net Sales 1,322 1,577 1,490 1,563 2,134 1,873 

Change (%) 17.7 19.3 -5.5 4.9 36.5 -12.2
EBITDA 219 294 178 305 592 399 

% of Net Sales 16.6 18.6 12 19.5 27.7 21.3 
Depn. & Amortization 60 73 87 92 96 97 
EBIT 159 220 91 213 496 302 
Finance cost 55 77 76 76 58 48 
Other income 9 14 18 9 11 11 
PBT before EO 113 158 34 146 449 265 
EO income 96 -1 -49 -10 0 0 
PBT after EO 209 157 -16 135 449 265 
Tax 34 67 -26 57 117 69 

Rate (%) 16 43 163 42 26 26 
Reported PAT 175 90 10 79 332 196 
Minority interest P/L 43 -11 -4 7 8 8 
Share of asso. PAT 2 2 2 3 3 3 
PAT (After MI & asso.) 134 103 16 75 327 191 
Div. on Pref. /Hybrid Sec. 3 3 3 3 1 1 
Adjusted PAT 80 101 10 83 326 190 

Change (%) 116 27 -90 696 295 -42

 Balance Sheet (Consolidated) (INR b) 
Y/E March 2018 2019 2020 2021 2022E 2023E 
Share Capital 11 11 11 12 12 12 
Reserves 575 655 702 723 963 1,081 
Net Worth 586 667 713 735 975 1,093 
Minority Interest 9 24 26 33 41 49 
Total Loans 942 1,031 1,186 956 766 676 
Deferred Tax Liability 95 115 78 75 96 107 
Capital Employed 1,632 1,836 2,003 1,798 1,877 1,924 
Gross Block 1,399 1,730 1,918 2,020 2,111 2,197 
Less: Accum. Deprn. 479 526 613 705 801 898 
Net Fixed Assets 920 1,204 1,305 1,314 1,310 1,299 
Capital WIP 166 186 195 190 209 243 
Investments 30 32 29 35 37 40 
Goodwill on consolidation 41 40 41 43 43 43 
Curr. Assets 929 863 921 855 997 987 
Inventory 283 317 311 333 439 411 
Account Receivables 124 118 79 95 117 113 
Cash & liquid investment 228 59 115 130 144 166 
Others 294 370 417 297 297 297 
Curr. Liability & Prov. 455 490 487 639 719 688 
Account Payables 204 217 214 260 339 308 
Provisions & Others 251 273 273 380 380 380 
Net Current Assets 475 373 434 216 278 299 
Appl. of Funds 1,632 1,836 2,003 1,798 1,877 1,924 



 Tata Steel 

23 June 2021 25 

Financials and valuations 

Ratios (Consolidated) 
Y/E March 2018 2019 2020 2021 2022E 2023E 
Basic (INR) 
EPS 69.5 88.6 9.1 69.0 272.2 158.5 
Cash EPS 121.6 152.7 85.1 146.1 352.1 239.7 
BV/Share (ex-goodwill) 476.0 547.2 587.3 577.1 777.6 876.2 
DPS 8.0 10.0 10.0 25.0 60.0 50.0 
Payout (%) 11.6 11.3 110.4 36.2 22.0 31.5 
Valuation (x) 
P/E 15.8 12.4 121.4 15.9 4.0 6.9 
Cash P/E 9.0 7.2 12.9 7.5 3.1 4.6 
P/BV 2.3 2.0 1.9 1.9 1.4 1.3 
EV/Sales 1.5 1.4 1.6 1.4 0.9 1.0 
EV/EBITDA 9.0 7.6 13.1 7.0 3.3 4.6 
Dividend Yield (%) 0.7 0.9 0.9 2.3 5.5 4.5 
Return Ratios (%) 
EBITDA Margins (%) 16.6 18.6 12.0 19.5 27.7 21.3 
Net Profit Margins (%) 6.0 6.4 0.7 5.3 15.3 10.1 
RoE 17.2 17.3 1.6 11.8 40.2 19.2 
RoCE (pre-tax) 11.6 13.7 5.8 11.8 27.7 16.6 
RoIC (pre-tax) 14.6 15.9 5.7 13.7 33.8 20.4 
Working Capital Ratios 
Fixed Asset Turnover (x) 1.4 1.3 1.1 1.2 1.6 1.4 
Asset Turnover (x) 0.8 0.9 0.7 0.9 1.1 1.0 
Debtor (Days) 34 27 19 22 20 22 
Inventory (Days) 78 73 76 78 75 80 
Payables (Days) 56 50 52 61 58 60 
Working Capital T/O (Days) 56 50 43 39 37 42 
Leverage Ratio (x) 
Current Ratio 2.0 1.8 1.9 1.3 1.4 1.4 
Interest Cover Ratio 2.9 2.9 1.2 2.8 8.6 6.3 
Net Debt/Equity 1.3 1.6 1.6 1.2 0.7 0.5 
E: MOFSL Estimates 
 Cash Flow Statement (Consolidated) (INR b) 
Y/E March 2018 2019 2020 2021 2022E 2023E 
EBITDA 219 294 178 305 592 399 
Reconciliation income (loss) -17 -15 3 -20 0 0 
(Inc)/Dec in Wkg. Cap. -43 26 42 165 -48 1 
Tax Paid -29 -51 -21 -7 -96 -58
CF from Op. Activity 130 253 202 443 448 341 
(Inc)/Dec in FA + CWIP -75 -91 -104 -70 -110 -120
Free Cash Flow to Firm 55 162 98 373 338 221 
(Pur)/Sale of Non-cur. Invest. -9 4 4 4 0 0 
Acquisition in subsidiaries -2 -351 -41 1 0 0 
Int. & Dividend Income 4 3 4 5 11 11 
others 9 18 8 3 0 0 
CF from Inv. Activity -73 -416 -129 -57 -99 -109
Equity raised/(repaid) 91 0 2 32 0 0 
Debt raised/(repaid) 41 82 76 -321 -190 -90
Dividend (incl. tax) -12 -14 -18 -12 -86 -72
Interest & equiv. paid -54 -74 -77 -71 -58 -48
CF from Fin. Activity 66 -7 -17 -371 -334 -210
(Inc)/Dec in Cash 123 -170 56 15 14 22 
Add: opening Balance 106 228 59 115 130 144 
Closing Balance 228 59 115 130 144 166 



 Tata Steel 
 

23 June 2021 26 
 

N O T E S  



 Tata Steel 
 

23 June 2021 27 
 

Explanation of Investment Rating 
Investment Rating Expected return (over 12-month) 
BUY >=15% 
SELL < - 10% 
NEUTRAL < - 10 % to 15% 
UNDER REVIEW Rating may undergo a change 
NOT RATED We have forward looking estimates for the stock but we refrain from assigning recommendation 
*In case the recommendation given by the Research Analyst is inconsistent with the investment rating legend for a continuous period of 30 days, the Research Analyst shall within following 30 
days take appropriate measures to make the recommendation consistent with the investment rating legend. 
Disclosures 
The following Disclosures are being made in compliance with the SEBI Research Analyst Regulations 2014 (herein after referred to as the Regulations). 
Motilal Oswal Financial Services Ltd.  (MOFSL) is a SEBI Registered Research Analyst having registration no. INH000000412. MOFSL, the Research Entity (RE) as defined in the Regulations, 
is engaged in the business of providing Stock broking services, Investment Advisory Services, Depository participant services & distribution of various financial products. MOFSL is a subsidiary 
company of Passionate Investment Management Pvt. Ltd.. (PIMPL). MOFSL is a listed public company, the details in respect of which are available on www.motilaloswal.com. MOFSL 
(erstwhile Motilal Oswal Securities Limited - MOSL) is registered with the Securities & Exchange Board of India (SEBI) and is a registered Trading Member with National Stock Exchange of 
India Ltd. (NSE) and Bombay Stock Exchange Limited (BSE), Multi Commodity Exchange of India Limited (MCX) and National Commodity & Derivatives Exchange Limited (NCDEX) for its 
stock broking activities & is Depository participant with Central Depository Services Limited (CDSL) National Securities Depository Limited (NSDL),NERL, COMRIS and CCRL and is member 
of Association of Mutual Funds of India (AMFI) for distribution of financial products and Insurance Regulatory & Development Authority of India (IRDA) as Corporate Agent for insurance 
products. Details of associate entities of Motilal Oswal Financial Services Limited are available on the website at 
http://onlinereports.motilaloswal.com/Dormant/documents/List%20of%20Associate%20companies.pdf 
MOFSL and its associate company(ies), their directors and Research Analyst and their relatives may; (a) from time to time, have a long or short position in, act as principal in, and buy or sell 
the securities or derivatives thereof of companies mentioned herein. (b) be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a 
market maker in the financial instruments of the company(ies) discussed herein or act as an advisor or lender/borrower to such company(ies) or may have any other potential conflict of 
interests with respect to any recommendation and other related information and opinions.; however the same shall have no bearing whatsoever on the specific recommendations made by the 
analyst(s), as the recommendations made by the analyst(s) are completely independent of the views of the associates of MOFSL even though there might exist an inherent conflict of interest in 
some of the stocks mentioned in the research report 
MOFSL and / or its affiliates do and seek to do business including investment banking with companies covered in its research reports. As a result, the recipients of this report should be aware 
that MOFSL may have a potential conflict of interest that may affect the objectivity of this report. Compensation of Research Analysts is not based on any specific merchant banking, investment 
banking or brokerage service transactions. Details of pending Enquiry Proceedings of Motilal Oswal Financial Services Limited are available on the website at  
https://galaxy.motilaloswal.com/ResearchAnalyst/PublishViewLitigation.aspx 
A graph of daily closing prices of securities is available at www.nseindia.com, www.bseindia.com. Research Analyst views on Subject Company may vary based on Fundamental research and 
Technical Research. Proprietary trading desk of MOFSL or its associates maintains arm’s length distance with Research Team as all the activities are segregated from MOFSL research activity 
and therefore it can have an independent view with regards to Subject Company for which Research Team have expressed their views. 
Regional Disclosures (outside India) 
This report is not directed or intended for distribution to or use by any person or entity resident in a state, country or any jurisdiction, where such distribution, publication, availability or use 
would be contrary to law, regulation or which would subject MOFSL & its group companies to registration or licensing requirements within such jurisdictions. 
For Hong Kong:  
This report is distributed in Hong Kong by Motilal Oswal capital Markets (Hong Kong) Private Limited, a licensed corporation (CE AYY-301) licensed and regulated by the Hong Kong Securities 
and Futures Commission (SFC) pursuant to the Securities and Futures Ordinance (Chapter 571 of the Laws of Hong Kong) “SFO”. As per SEBI (Research Analyst Regulations) 2014 Motilal 
Oswal Securities (SEBI Reg No. INH000000412) has an agreement with Motilal Oswal capital Markets (Hong Kong) Private Limited for distribution of research report in Hong Kong. This report 
is intended for distribution only to “Professional Investors” as defined in Part I of Schedule 1 to SFO. Any investment or investment activity to which this document relates is only available to 
professional investor and will be engaged only with professional investors.” Nothing here is an offer or solicitation of these securities, products and services in any jurisdiction where their offer 
or sale is not qualified or exempt from registration. The Indian Analyst(s) who compile this report is/are not located in Hong Kong & are not conducting Research Analysis in Hong Kong. 
For U.S. 
Motilal Oswal Financial Services Limited (MOFSL) is not a registered broker - dealer under the U.S. Securities Exchange Act of 1934, as amended (the"1934 act") and under applicable state 
laws in the United States. In addition MOFSL is not a registered investment adviser under the U.S. Investment Advisers Act of 1940, as amended (the "Advisers Act" and together with the 1934 
Act, the "Acts), and under applicable state laws in the United States. Accordingly, in the absence of specific exemption under the Acts, any brokerage and investment services provided by 
MOFSL , including the products and services described herein are not available to or intended for U.S. persons. This report is intended for distribution only to "Major Institutional Investors" as 
defined by Rule 15a-6(b)(4) of the Exchange Act and interpretations thereof by SEC (henceforth referred to as "major institutional investors"). This document must not be acted on or relied on 
by persons who are not major institutional investors. Any investment or investment activity to which this document relates is only available to major institutional investors and will be engaged in 
only with major institutional investors. In reliance on the exemption from registration provided by Rule 15a-6 of the U.S. Securities Exchange Act of 1934, as amended (the "Exchange Act") and 
interpretations thereof by the U.S. Securities and Exchange Commission ("SEC") in order to conduct business with Institutional Investors based in the U.S., MOFSL has entered into a 
chaperoning agreement with a U.S. registered broker-dealer, Motilal Oswal Securities International Private Limited. ("MOSIPL"). Any business interaction pursuant to this report will have to be 
executed within the provisions of this chaperoning agreement. 
The Research Analysts contributing to the report may not be registered /qualified as research analyst with FINRA. Such research analyst may not be associated persons of the U.S. registered 
broker-dealer, MOSIPL, and therefore, may not be subject to NASD rule 2711 and NYSE Rule 472 restrictions on communication with a subject company, public appearances and trading 
securities held by a research analyst account. 
For Singapore 
In Singapore, this report is being distributed by Motilal Oswal Capital Markets Singapore Pte Ltd (“MOCMSPL”) (Co.Reg. NO. 201129401Z) which is a holder of a capital markets services 
license and an exempt financial adviser in Singapore.As per the approved agreement under Paragraph  9 of Third Schedule of Securities and Futures Act (CAP 289) and Paragraph 11 of First 
Schedule of Financial Advisors Act (CAP 110) provided to MOCMSPL by Monetary Authority of Singapore. Persons in Singapore should contact MOCMSPL in respect of any matter arising 
from, or in connection with this report/publication/communication.  This report is distributed solely to persons who qualify as “Institutional Investors”, of which some of whom may consist of 
"accredited" institutional investors as defined in section 4A(1) of the Securities and Futures Act, Chapter 289 of Singapore (“the SFA”). Accordingly, if a Singapore person is not or ceases to be 
such an institutional investor, such Singapore Person must immediately discontinue any use of this Report and inform MOCMSPL. 
Specific Disclosures 
1    MOFSL, Research Analyst and/or his relatives does not have financial interest in the subject company, as they do not have equity holdings in the subject company. 
2    MOFSL, Research Analyst and/or his relatives do not have actual/beneficial ownership of 1% or more securities in the subject company 
3    MOFSL, Research Analyst and/or his relatives have not received compensation/other benefits from the subject company in the past 12 months 
4    MOFSL, Research Analyst and/or his relatives do not have material conflict of interest in the subject company at the time of publication of research report 
5    Research Analyst has not served as director/officer/employee in the subject company 
6    MOFSL has not acted as a manager or co-manager of public offering of securities of the subject company in past 12 months 
7    MOFSL has not received compensation for investment banking/ merchant banking/brokerage services from the subject company in the past 12 months 
8    MOFSL has not received compensation for other than investment banking/merchant banking/brokerage services from the subject company in the past 12 months 
9    MOFSL has not received any compensation or other benefits from third party in connection with the research report 
10    MOFSL has not engaged in market making activity for the subject company 
******************************************************************************************************************************** 
The associates of MOFSL  may have: 
- financial interest in the subject company 
- actual/beneficial ownership of 1% or more securities in the subject company 
- received compensation/other benefits from the subject company in the past 12 months 

http://www.motilaloswal.com/
http://onlinereports.motilaloswal.com/Dormant/documents/List%20of%20Associate%20companies.pdf
https://galaxy.motilaloswal.com/ResearchAnalyst/PublishViewLitigation.aspx
http://www.nseindia.com/
http://www.bseindia.com/


 Tata Steel 
 

23 June 2021 28 
 

- other potential conflict of interests with respect to any recommendation and other related information and opinions.; however the same shall have no bearing whatsoever on the specific 
recommendations made by the analyst(s), as the recommendations made by the analyst(s) are completely independent of the views of the associates of MOFSL even though there 
might exist an inherent conflict of interest in some of the stocks mentioned in the research report.  

- acted as a manager or co-manager of public offering of securities of the subject company in past 12 months 
- be engaged in any other transaction involving such securities and earn brokerage or other compensation or act as a market maker in the financial instruments of the company(ies) 

discussed herein or act as an advisor or lender/borrower to such company(ies)  
- received compensation from the subject company in the past 12 months for investment banking / merchant banking / brokerage services or from other than said services. 
The associates of MOFSL  has not received any compensation or other benefits from third party in connection with the research report 
Above disclosures include beneficial holdings lying in demat account of MOFSL which are opened for proprietary investments only. While calculating beneficial holdings, It does not consider 
demat accounts which are opened in name of MOFSL for other purposes (i.e holding client securities, collaterals, error trades etc.). MOFSL also earns DP income from clients which are not 
considered in above disclosures. 
Analyst Certification 
The views expressed in this research report accurately reflect the personal views of the analyst(s) about the subject securities or issues, and no part of the compensation of the research 
analyst(s) was, is, or will be directly or indirectly related to the specific recommendations and views expressed by research analyst(s) in this report.  
Terms & Conditions: 
This report has been prepared by MOFSL and is meant for sole use by the recipient and not for circulation. The report and information contained herein is strictly confidential and may not be 
altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any form, without prior written consent of MOFSL. The report is 
based on the facts, figures and information that are considered true, correct, reliable and accurate. The intent of this report is not recommendatory in nature. The information is obtained from 
publicly available media or other sources believed to be reliable. Such information has not been independently verified and no guaranty, representation of warranty, express or implied, is made 
as to its accuracy, completeness or correctness. All such information and opinions are subject to change without notice. The report is prepared solely for informational purpose and does not 
constitute an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments for the clients. Though disseminated to all the customers 
simultaneously, not all customers may receive this report at the same time. MOFSL will not treat recipients as customers by virtue of their receiving this report. 
Disclaimer:  
The report and information contained herein is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or 
in whole, to any other person or to the media or reproduced in any form, without prior written consent.  This report and information herein is solely for informational purpose and may not be 
used or considered as an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments. Nothing in this report constitutes investment, legal, 
accounting and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this 
report may not be suitable for all investors, who must make their own investment decisions, based on their own investment objectives, financial positions and needs of specific recipient. This 
may not be taken in substitution for the exercise of independent judgment by any recipient. Each recipient of this document should make such investigations as it deems necessary to arrive at 
an independent evaluation of an investment in the securities of companies referred to in this document (including the merits and risks involved), and should consult its own advisors to 
determine the merits and risks of such an investment. The investment discussed or views expressed may not be suitable for all investors. Certain transactions -including those involving futures, 
options, another derivative products as well as non-investment grade securities - involve substantial risk and are not suitable for all investors. No representation or warranty, express or implied, 
is made as to the accuracy, completeness or fairness of the information and opinions contained in this document. The Disclosures of Interest Statement incorporated in this document is 
provided solely to enhance the transparency and should not be treated as endorsement of the views expressed in the report. This information is subject to change without any prior notice. The 
Company reserves the right to make modifications and alternations to this statement as may be required from time to time without any prior approval. MOFSL, its associates, their directors and 
the employees may from time to time, effect or have effected an own account transaction in, or deal as principal or agent in or for the securities mentioned in this document. They may perform 
or seek to perform investment banking or other services for, or solicit investment banking or other business from, any company referred to in this report. Each of these entities functions as a 
separate, distinct and independent of each other. The recipient should take this into account before interpreting the document. This report has been prepared on the basis of information that is 
already available in publicly accessible media or developed through analysis of MOFSL. The views expressed are those of the analyst, and the Company may or may not subscribe to all the 
views expressed therein. This document is being supplied to you solely for your information and may not be reproduced, redistributed or passed on, directly or indirectly, to any other person or 
published, copied, in whole or in part, for any purpose. This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any 
locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation or which would subject MOFSL to any registration or 
licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose 
possession this document may come are required to inform themselves of and to observe such restriction. Neither the Firm, not its directors, employees, agents or representatives shall be 
liable for any damages whether direct or indirect, incidental, special or consequential including lost revenue or lost profits that may arise from or in connection with the use of the information. 
The person accessing this information specifically agrees to exempt MOFSL or any of its affiliates or employees from, any and all responsibility/liability arising from such misuse and agrees not 
to hold MOFSL or any of its affiliates or employees responsible for any such misuse and further agrees to hold MOFSL or any of its affiliates or employees free and harmless from all losses, 
costs, damages, expenses that may be suffered by the person accessing this information due to any errors and delays. 
Registered Office Address: Motilal Oswal Tower, Rahimtullah Sayani Road, Opposite Parel ST Depot, Prabhadevi, Mumbai-400025; Tel No.: 022 71934200/ 022-71934263; Website 
www.motilaloswal.com.CIN no.: L67190MH2005PLC153397.Correspondence Office Address: Palm Spring Centre, 2nd Floor, Palm Court Complex, New Link Road, Malad(West), Mumbai- 
400 064. Tel No: 022 7188 1000. 
Registration Nos.: Motilal Oswal Financial Services Limited (MOFSL)*: INZ000158836(BSE/NSE/MCX/NCDEX); CDSL and NSDL: IN-DP-16-2015; Research Analyst: INH000000412. AMFI: 
ARN - 146822; Investment Adviser: INA000007100; Insurance Corporate Agent: CA0579;PMS:INP000006712. Motilal Oswal Asset Management Company Ltd. (MOAMC): PMS (Registration 
No.: INP000000670); PMS and Mutual Funds are offered through MOAMC which is group company of MOFSL. Motilal Oswal Wealth Management Ltd. (MOWML): PMS (Registration No.: 
INP000004409) is offered through MOWML, which is a group company of MOFSL. Motilal Oswal Financial Services Limited is a distributor of Mutual Funds, PMS, Fixed Deposit, Bond, 
NCDs,Insurance Products and IPOs.Real Estate is offered through Motilal Oswal Real Estate Investment Advisors II Pvt. Ltd. which is a group company of MOFSL. Private Equity is offered 
through Motilal Oswal Private Equity Investment Advisors Pvt. Ltd which is a group company of MOFSL. Research & Advisory services is backed by proper research. Please read the Risk 
Disclosure Document prescribed by the Stock Exchanges carefully before investing. There is no assurance or guarantee of the returns. Investment in securities market is subject to market risk, 
read all the related documents carefully before investing. Details of Compliance Officer: Name: Neeraj Agarwal, Email ID: na@motilaloswal.com, Contact No.:022-71881085. 
* MOSL has been amalgamated with Motilal Oswal Financial Services Limited (MOFSL) w.e.f August 21, 2018 pursuant to order dated July 30, 2018 issued by Hon'ble National Company Law 
Tribunal, Mumbai Bench. 

 

http://www.motilaloswal.com/

