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Strategic execution remains on track for product, channel and margin improvements; deep

discount to EV makes risk-reward favourable

LIC has performed well with 9MFY25 VNB growth of 9.1% and H1FY25 EV growth of 24% YoY. Strategic initiatives
have tracked well consistently in terms of pushing its product mix towards non-participating (28% of individual APE in
9MFY25 vs 18% in FY24 and 9% in FY23) and revision in pricing/product strategy to maximise value for all stakeholders
with changes like hike in surrender value. There is expansion in non-agency distribution channels (5.3% of individual
NBP in OMFY25 vs 3.9%/4% in FY23/24), focus on agency (total number of agents stands at 1.4mn as of Dec’24, 3.3%
YoY growth) and improvement in digital initiatives (DIVE/Jeevan Samarth). We believe product mix-driven possible rise

in VNB margin is achievable and underappreciated by the market.

Going ahead, management remains confident of growth (both par/non-par),
recovering persistency via internal measures while underlining scope for further
improvement in margins. Deeply discounted valuation (near ~0.5x P/EV basis
FY27E factoring no economic variance between FY25-27) is unwarranted. Near
term risk includes any protracted weakness in overall volumes as agents adjust
to revised commission structure under higher surrender charge regime (14.4%
growth in weighted individual APE in H1FY25 but only 3% growth in 10MFY25).

Maintain BUY; TP at INR 1,040 (earlier INR 1,193)

Our valuations are based on 0.7x (earlier 0.8x) FY27E EV of INR 9.4trn. We
have reduced our multiple to adequately reflect the risk of EV sensitivity to
market movement and a lower core RoEV profile (compared to peers) on a
high base. We estimate 1%/8%/7% change in weighted APE (0.3% in
10MFY25), VNB margin of ~17-18% (16.8%/17.1% in FY24/9MFY25) and
unwinding of ~8.5% (FY24:9%) for FY25/26E/27E. We expect core RoEV at
~10% for FY2bE/26E/27E (vs 11.5% in FY24).

Further improvement in VNB margin and tailwinds in investment returns could
lead to a positive surprise ahead. Possibility of Covid-like events, which impact
distribution partners, investment portfolio and increase in death claims pose
downside risks. Interest rate fluctuations and equity movements may affect
LIC's profitability. Basis FY24 sensitivity, LIC’'s embedded value declines by
7.2% (vs 7.0% in FY23) with 10% drop in equity levels and by 0.4% (vs 0.2%
as on Mar’'23) with 100bps increase in reference rates.

Financial Summary
Y/E March (INR bn) FY24A FY25E FY26E FY27E
APE 570 575 621 665
Embedded Value 7.274 7.952 8,644 9,393
New value business 96 98 109 120
VNB margin (%) 16.8 17.1 17.6 18.1
P/EV (x) 0.7 0.6 0.6 0.5
RoEV (%) 24.9 9.3 8.7 8.7
Core RoEV (%) 115 10.3 9.7 9.7
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Market Data

Market Cap (INR) 4,800bn
Market Cap (USD) 55,201mn
Bloomberg Code LICI IN EQUITY
Reuters Code LI F1.BO
52-week Range (INR) 1,222 /745

Free Float (%) 3.0
ADTV-3M (mn) (USD) 14.4

Price Performance (%) 3m 6m 12m

Absolute (15.8) (28.2) (27.0)
Relative to Sensex (14.1) (22.7) (31.9)

ESG Score 2023 2024 Change
ESG score 65.4 66.0 0.6
Environment 41.1 41.9 0.8
Social 65.6 66.4 0.8
Governance 77.7 77.4 (0.3)

Note - Score ranges from 0 - 100 with a higher
score indicating higher ESG disclosures.

Source: SES ESG, I-sec research
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10-11-2024: Q2FY25 results review
10-08-2024: Q1FY25 results review
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Strategy remains to grow profitable market share. Margin
improvement with product mix has been strong

e Diversify product mix- enhancing non-par share within individual business.
Individual non-par mix has increased from 7.1%/8.9%/18.3% in FY22/FY23/FY24
to 27.7% in OMFY25.

e Launch of new products to plug any gap in portfolio is based not only on
customer but also channel needs. LIC launched seven new products (Money Back
- 1, Pension - 1, Endowment - 3, Term - 2) in FY23 and six new non-par products
(Dhan Vriddhi, Jeevan Kiran, Jeevan Utsav, Jeevan Dhara, Index Plus, Amritbaal) in
FY24. It also modified four plans (Cancer Cover, Dhan Vriddhi, Jeevan Akshay-VII,
Jeevan Shanti) in FY24. In H1FY25, it launched term and credit life products for
individual and group segments. LIC Yuva Term product will provide financial
protection to insured’s family and LIC Yuva Credit Life plan will cover loan liabilities
like housing/education/vehicle for providing safety net against loan repayments to
the insured’s family. Both these products are available online as well as offline. In
Feb'25, it has launched “LIC’s Smart Pension”, a non-par, non-linked
individual/group immediate annuity plan.

e Enhance readiness of organisation to respond proactively to potential
regulatory changes: Post surrender value regulations in Oct'24, LIC had launched
38 new products in compliance with the IRDAI regulation. As of Dec’24, its product
portfolio now includes 38 products, comprising 24 individual products (10 par and
14 non-par), 8 group products, 5 individual riders and 1 group rider. LIC is working
on launching more new products and has filed certain designs and will add that to
agency force. Focus is on launching more blockbuster products like Jeevan Utsav
(non-par).

e Focus on digital transformation- Increased digital processes all across to drive
higher efficiency. More than 0.8mn/1.16mn policies were issued in FY23/24 and
1.2mn in 9MFY25 via Atma Nirbhar Agent App (ANANDA). Number of agents
activated on app was 0.16mn/0.22mn in FY23/FY24 and 0.22mn in 9MFY25. LIC's
ANANDA is now integrated with WhatsApp. Website registered customers
increased from 19.5mn/21.6mn in FY22/23 to 24.1mn in FY24.

e Maintain focus on agency channel while developing banca and alternate
channel mix- Banca and alternate channel mix improved (2.9%/3.85%/3.99% in
FY22/FY23/FY24 to 5.32% in O9MFY25). Individual NBP collected by
banca/alternate channel grew 31.1% YoY in 9MFY25.

o Focus on investment yield maximisation while balancing risk- Yield on
investment (policyholders fund) was 8.82% (vs 9.14% in 9MFY24) and yield on
investment (shareholders fund) was 6.94% in 9MFY25 (vs 7.9% in 9MFY24).

e Focus on enhancing market share — across categories.

Growth in individual non-par savings APE is a consistent trend

For O9MFY25, LIC has reported total APE growth of 6.1% YoY, supported by group (8.8%
YoY) and individual business (4.7% YoY). However, in Q3FY25, APE declined by 24.4%
YoY, split between individual/group APE decline of 27.3/18.5% respectively. As per
management, after regulation change and new product launches, it takes some time
for agents to understand the products which creates a temporary impact on growth.
However, Jan’24 numbers has also been weak, with decline of 27% YoY.

For 9MFY25, within individual APE, par business declined by 11.9% YoY to INR 178bn,
while non-par business reported strong growth of 106.5% YoY to INR 68.1bn. At
product level, savings/ULIPs/annuity/protection grew by 118%/210%/24%/17% YoY,

India | Institutional Equity Research

2



Life Insurance Corporation of India | Results update | 19 February 2025

respectively. In overall APE mix, share of individual (64.8%) and group business
(35.2%) remained stable YoY in 9MFY25. Individual non-par APE mix increased from
9% in OMFY24 to 18% in 9MFY25 while individual par APE mix declined to 46.9% in
9MFY25 (vs 56.5% in 9MFY24).

VNB margin improved QoQ in line with product mix

e  I9MFY25 VNB was INR 64.8bn reporting growth of 9.1% YoY while 9MFY25 VNB
margin expanded 46bps YoY to 17.1%.

e For Q3FY25, VNB stood at INR 19.3bn decline of 26.9% YoY due to lower volumes.
Margin declined to 19.4% in Q3FY25 (vs 20% in Q3FY24) despite better non-par
mix. VNB margin improved 149bps QoQ (19.4% in Q3FY25 vs 17.9% in Q2FY25).

e Group VNB declined 27.8%/12.8% YoY in Q3FY25/9MFY25 to INR 4.3bn/15.4bn,
while individual VNB declined 26.6%YoY in Q3FY25 but grew 18.3% YoY in
9MFY25.

e Non-par margin has moved from 76%/64% in Q3/9MFY24 to 46%/44% in
Q3/9MFY25. This was due to higher UL business, lower reference rates and
competitive pricing. Par margin has witnessed improvement (13%/10.8% in
Q3/9MFY25 vs 10.1%/10.3% in Q3/9MFY24). Group VNB margin has declined to
12.2%/11.5% in Q3/9MFY24 from 13.8%/14.3% in Q3/9MFY24 (refer Exhibits 5-8).

e On VNB walk from 9MFY24 to 9MFY25, VNB margin expansion was a result of
positive impact from business mix (+240bps) and impact of operating variance (+
20bps), offset by negative impact of economic assumption (-210bps) (refer Exhibit 4).

New products in pipeline; adjustment to revised norms of surrender
value may boost growth ahead; there is further scope of improvement
in margins

LIC added almost 50 products including riders (5 individual and 1 group rider) and has
filed more products, which are subject to consideration. This is a continuous strategy
to add to the product line so that increasing customer, distribution and marketing
needs are met. As such, these new products coupled better understanding about
surrender charge-related changes should help boost growth ahead. Company is
confident of launching more blockbuster products which should help non-par segment
to grow further.

Company has worked on product designs to ensure margin and
persistency — becomes relevant post hike in surrender charges

Company has incorporated requisite changes in product contours to maintain margin
and balance all stakeholder returns post hike in surrender charges with an ultimate
focus on ensuring profitability as well as persistency of products. The company had a
revision in premium rates in select products, revision in commission rates as well as
revision in minimum ticket sizes in select products to improve persistency. It also
adjusted the target age bands for these products for better results. Based on these
changes, despite lowering of risk-free rate RFR and increase in surrender charges,
company experienced an improvement in margins. It will see the results of these
initiatives ahead and will balance bonus/commission payouts to maintain stakeholder
returns (could be more if results are positive) at all times.

Persistency declined across cohorts on premium basis and on policy
basis (except 25" month); better persistency is a business focus area

Premium basis: OMFY25 13t/25%/37%/49%/61% month persistency ratio moved to

78.0%/71.9%/67.3%/64.9%/62.4% as against 76.7%/71.7%/67.1%/63.4%/61.8% in
OMFY24.
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Policy basis: 25" month persistency stood at 60.1% against 58.6% in 9MFY24.
13%/37™"/49"/615 month persistency dipped from 67.2%/54.8%/52%/50.2% in 9MFY?24
to 66.5%/53.8%/51.2%/49.2% in OMFY25.

Improvement in persistency is a strategic focus area for the company. Along with new
product launches, the corporation had reviewed and modified products to improve
persistency as well as profitability. In new products launched in Oct'24, LIC reviewed
lower ticket-sized products and withdrew some products with lower persistency. It has
put extra rewards for policies with high ticket size or longer duration. On operational
level also, many things have been looked into to address the issue of persistency. LIC
remains confident of improvement as intermediaries get used to higher/appropriate
ticket size from point of view of persistency and customer offerings.

Agency continues to be the dominating channel

LIC's agency count increased from 1.37mn (as on Dec’23) to 1.42mn (as on Dec’24),
growth of ~3% YoY. Agency channel’s individual NBP contribution slightly declined but
accounts 94.7% of total individual NBP in the channel mix. LIC had a dominant market
share of 47.4% of total individual agents as of Dec’24. Nearly 62% of its agents are
below the age group of 50 years, 54% have a vintage of more than 5 years and 40%
are from rural areas.

Company-level projects may improve business results

DIVE (Digital Innovation & Value Enhancement) and Jeevan Samarth initiatives led by
Boston Consulting Group and AT Kearney, respectively, are progressing well. These
initiatives are aimed at driving digital transformation, enhancing customer experience
and agency transformation. LIC expects these initiatives to have a significant impact
on business and help improve operations.

LIC has also launched new marketing initiatives — empowering
women through Bima Sakhi Yojana. This underlines the positive social
impact of agency

Bima Sakhi Yojana/Mahila Career Agent Scheme was launched by Prime Minister
Narendra Modi on 9 Dec’24, which is a step towards Viksit Bharat through
empowerment of women. LIC is associated by including women as partners by
providing them with opportunity of becoming Bima Sakhi and thus becoming self-
reliant. The Bima Sakhi scheme has been received by the nation with great enthusiasm.
Till date more than 1,25,000 women have been registered out of which more than
70,000 Bima Sakhis have been appointed.

LIC is not supportive to the idea of open architecture in case of agency

It takes efforts to develop any captive distribution channel with a lot of time, energy,
cost and everything. So, if one suddenly allows captive agency channel to work for
others, results could be sub optimal. The overall growth of the industry will also be
impacted because if one agent works for all other companies, the companies
themselves may not be interested to recruit because recruitment and training involves
a lot of cost. Even if it is implemented, LIC is ready because it considers agency
profession like a full-time job. Agents not only get commission but also other things like
gratuity, group insurance, advances, loans for vehicle, housing and other benefits. If
open architecture comes in agency, LIC will need a recalibrated approach towards
agency.
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FRA initiative will keep a check on sensitivity to interest rate
movement

For non-par hedging strategies, LIC has policies and processes in place. Hedging will
not help in improving margins, but allows to have better certainty when pricing the
product. LIC has started the journey of entering into FRA and expects to increase the
same in FY26 and definitely going forward.

Other highlights

e Overadll, expense ratio saw improvement of 201bps/231bps YoY to 13.5%/13% in
Q3/9MFY25. Commission ratio saw improvement of 32bps to 5.2% (vs 5.5% in
9MFY24). Solvency ratio stood at 2.02x as on Dec’24 vs 1.93x as on Dec’'23.

e AUMason Dec'24 stood at INR 54.8trn (vs INR 49.7trn in Dec’23), growth of 10.3%
YoY.

Risks

Possibility of Covid-like events, which impact distribution partners, investment
portfolio and increase in death claims pose downside risks. Interest rate fluctuations
and equity movements may affect LIC's profitability. Basis H1FY25 sensitivity, LIC's
embedded value is likely to decline by 7.2% (vs 7.0%/7.25 in FY23/FY24) with 10%
drop in equity levels and by 0.5% (vs 0.2%/0.4% as on Mar'23/Mar'24) with 100bps
increase in reference rates.
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Q3FY25 result review

Particulars (INR bn) Q1FY24 Q2FY24 Q3FY24 Q4FY24 QI1FY25 Q2FY25 Q3FY25 YoY (%) QoQ (%)
Premiums earned — net 988 1,079 1,174 1,528 1,142 1,203 1,073 -9% -11%
Income from Investments 908 943 956 848 965 1,093 949 -1% -13%
Other Income 1 3 2 142 10 7 8 371% 5%
Total 1,896 2,024 2,132 2,518 2,117 2,304 2,029 -5% -12%
Commission 52 61 65 83 51 66 60 -8% -9%
Other Operating expenses 76 125 117 165 85 98 85 -27% -13%
Provisions -12 11 13 18 15 2 20 53% 739%
Goods and Services Tax on ULIP Charges 0 0 0 1 0 1 1 72% 2%
Total 116 197 196 267 151 167 166 -15% -1%
Benefits Paid (Net) 754 839 972 1,361 832 981 965 -1% -2%
Interim Bonuses Paid - - - - - - - na Na
Qhangg in valuation of liability in respect of 964 914 878 762 1,024 1,083 789 -10% 27%
life policies
Total 1,718 1,754 1,850 2,123 1,856 2,064 1,755 -5% -15%
Surplus 62.7 735 85.2 128.4 109.8 735 109.0 28% 48%
Amount transferred from Shareholders' ) ) _ _ _ ) ) na Na
Account (Non-technical Account)
Amount available for appropriation 63 74 85 128 110 73 109 28% 48%
Amounts tronsfgrred from the Policyholders 91 73 85 128 108 73 108 28% 48%
Account (Technical Account)
Income from Investments 6 9 11 11 12 15 16 49% 8%
Total Income 97 82 96 139 120 88 125 31% 41%
Expgnse other tho_n those directly related to 0 0 0 3 3 1 4 1850% 640%
the insurance business
Contribution to Policyholders' A/c - - - - - - na na
Amount Transferred to Policyholders 0 0 0 0 13 11 11 na na
Account
Provisions 0 1 0 -0 0 -0 0 -48% -126%
Total Expenses 0 1 0 3 15 11 15 18640% 34%
Profit before tax 97 81 96 136 105 77 110 15% 42%
Provision for Taxation 1 1 1 -1 0 0 0 -84% 52%
Profit / (Loss) after tax 96 80 95 137 105 77 110 16% 42%
Source: I-Sec research, Company data

VNB and VNB margin trend
LIC VNB margin calculation (INR bn) Q1FY24 Q2FY24 Q3FY24 9MFY24 Q4FY24 Q1FY25 Q2FY25 Q3FY25 9MFY25
Total APE 95.3 131.0 131.6 357.9 211.8 115.6 164.7 99.5 379.8
Value of New Business (Net) 13.0 20.0 26.3 59.4 36.5 16.1 29.4 19.3 64.8
VNB Margin (Net) 13.7% 15.3% 20.0% 16.6% 17.2% 13.9% 17.9% 19.4% 17.1%

Source: I-Sec research, Company data
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LIC’s valuation

INR bn

APE
APE growth (%)
VNB
VNB Margin (%)
Unwind rate (%)

Opening IEV (A)

VNB added during the year (B)

Unwind (C)

Expected return on existing business at reference (C)
Expected excess ‘real-world’ return over reference (D)
Expected transfers from VIF and RC to FS (E)
Variances in operating experience (D)

Persistency (F)

Mortality (G)

Expenses (H)

Newly modelled parts (E)

Others (F)

Change in operating assumptions (G)

IEV operating earnings (H=B+C+D+E+F)

Economic variances ()
Change in economic assumptions (J)
IEV total earnings (K=G +H + 1)

Capital contributions (1) / (dividends paid out) (L)
Closing IEV (M= A + K+ L)

P/EV multiple

Target Market cap

Target price

CMP

FY24
570

1%

96
16.82%
9.0%

5,823
96
522

419
103

670

955

1,624

-173
7,274

FY25E

575
1.0%
98
17.1%
8.5%

7,274

98
618

618

30
747

FY26E

621
8%
109
17.6%
8.3%
7,952

109
660

660

769

769

-77
8,644

FY27E

665
7%
120
18.1%
8.3%

8,644

120
717

717

Source: I-Sec research, Company data

VNB walkthrough (9MFY24 to 9MFY25)

Source: |-Sec research, Company data
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Individual business- net VNB margin trend Group business- net VNB margin trend
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Share of non-par savings is improving

APE (INR bn) Mix (%) Mix (%) YoY growth (%)
Par 202.0 56.5% 178.0 46.9% -11.9%
Non-par 33.0 9.2% 68.1 17.9% 106.5%
Savings 14.5 4.0% 31.6 8.3% 118.2%
Protection 13 0.4% 15 0.4% 17.3%
Annuity 2.9 2.8% 12.3 3.2% 23.9%
uLIP 7.3 2.0% 22.8 6.0% 210.8%
Individual APE 235.0 65.7% 246.1 64.8% 4.7%
Group APE 122.9 34.3% 133.6 35.2% 8.8%
Total APE 357.9 100.0% 379.8 100.0% 6.1%

Source: |-Sec research, Company data
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Individual NBP banca and alternate channel mix improved YoY

Distribution mix by Individual NBP through Banca and Alt channel Mix (%)
6.2

Q1FY22
Q1FY23
Q1FY24
Q1FY25
Q2FY22
Q2FY23
Q2FY24
Q2FY25
Q3FY22
Q3FY23
Q3FY24
Q3FY25
Q4FY22
Q4FY23
Q4FY24

FY22

FY23

FY24

Source: Company data, I-Sec research

Individual banca NBP on rise
Individual NBP through Banca and Alt channel Mix (INR bn)

20.2
20.8

Q1FY22
Q1FY23
Q1FY24
Q1FY25
Q2FY22
Q2FY23
Q2FY24
Q2FY25
Q3FY22
Q3FY23
Q3FY24
Q3FY25
Q4FY22
Q4FY23
Q4FY24

FY22

FY23

FY24

Source: Company data, I-Sec research

LIC continues to dominate market share, in terms of agents (as on
Dec’24)

Individual Agents Count (mn)
3.5 -

3.00
3.0 A
2.5 A

2.0 A

(mn)

1.5 4

1.0 A1

0.5 +

0.0 -
Private LIC Industry

Source: Company data, I-Sec research
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14.0%

12.0%

10.0%

8.0%

6.0%

4.0%

2.0%

0.0%

LIC’s growth in agency workforce compared to private peers

13.2% Agency Workforce Growth in 9MFY25 (YoY)
. (o]

8.3%

3.3%

Private Industry

Source: Company data, I-Sec research

Vintage-wise, 54% of agency force has been with LIC for more than

five years as of 9MFY25...

56.0%

54.0%

52.0%

50.0%

48.0%

46.0%

44.0%

42.0%

Mix of Agents Tenure

54%

46%

Upto 5 Years More than 5 years

Source: Company data, I-Sec research

...with 62% of agents in the age group of below 50 years
Above 60, 13% 18-30, 11%

'AgogS -

35-40, 12%

50-60, 25%

40-50, 29%

Source: Company data, I-Sec research
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LIC also has strong rural footprint in terms of agent mix

Geograpahic Distribution of Indiviual Agents
70% A

60%

60% -

50% -

40%

40% A

30% A

20% A

10% -

0% -
Urban Rural

Source: Company data, I-Sec research

LIC undertakes continuous training for its agents

Source: Company data, I-Sec research

Shareholding pattern Price chart
% Jun‘24 Sep‘24 Dec‘24 1400 -
Promoters 96.5 96.5 96.5 1200 A
Institutional investors 1.1 1.3 1.3
MFs and others 0.8 1.0 1.1 1000 1
Fls/Banks 0.1 0.1 0.1 Z 500
Flls 0.2 0.2 0.1
Others 2.4 22 22 600 1
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Source: Bloomberg Source: Bloomberg
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Financial Summary
Technical Account

(INR mn, year ending March)

Key ratios
(Year ending March)

FY24A FY25E FY26E FY27E FY24A FY25E FY26E FY27E
Gross Premiums 47,75,211 48,25,103 51,86,760 56,01,701 Operating Ratios (%)
Reinsurance Ceded (6,898)  (6970)  (7.493) (8,092 Investment yield (%) 8.0 7.6 73 7.2
Net Premiums 47,68,312 48,18,133 51,79,268 55,93,609 Commissions / GWP 5.5 5.5 5.5 5.5
Income from Investments 36,54,104 37,44,846 36,85,548 38,81,114 Operating expenses / GWP 10.1 10.1 10.1 10.1
Other Income 1,47,089 154,444 162,166 170,274 Total expense / GWP 15.6 15.6 15.6 15.6
Total income 85,69,505 87,17,422 90,26,981 96,44,997 Total expense ratio 8.8 9.0 9.3 9.3
Commission 2,60,637 2,63,360 2,83,099 3,05,747 Benefits Paid / Total
Operating expenses 4,82,927 4,87,973 524548 566,512 Liability 88 90 93 93
Total commission and opex 7,43,564 7,51,333 8,07,648 8,72,259 Profitability ratios (%)
Bene_flts Paid (Net)+ bonus  39,26,015 38,93,051 41,69,310 45,02,855 VNB margin, basis effective 168 171 176 181
Chg in reserves - - - - tax rate (%)
Total expenses 81,87,984 82,35,102 84,58,546 90,07,386 RoE (%) 63.5 44.4 36.0 31.2
Prov for doubtful debts (10,115) (2,000) (2,000) (2,000) Core EVOP(unwind +VNB) 1.6 1.4 1.4 1.4
PBT 3,91,637 4,84321 5,70,435 6,39,611 EVOP as % of IEV 115 103 9.7 9.7
Surplus / Deficit before tax - - - - RoEV (%) 24.9 9.3 8.7 8.7
Tax (incl. Service Tax &GST) 41,726 61,902 63,811 68,001 Valuation ratios
Prov for Tax 40,383 60,558 62,467 66,657 EPS (INR) 64.8 717 81.6 94.0
Surplus / Deficit 3,49,910 4,22,419 5,06,624 5,71,610 VNB (INR bn) 95.8 98.4 109.4 120.4
EV (INR bn) 7,273.7 7,952.4 8,644.4  9,393.0
Source Company data, I-Sec research
VIF (INR bn) 6,444.7 6,737.7 6,990.9 7,234.4
Shareholder’s Account ANW (INR bn) 829.0 1,2147 16534 21586
(INR mn, year ending March) VIF as % of EV 88.6 84.7 80.9 77.0
EV per share (INR) 1,150.0 1,257.3 1,366.7 1,485.1
FY24A FY25E FY26E FY27E P/EV (x) 0.7 0.6 0.6 0.5
Transfer from technical a/c ~ 3,76,486 497,861 561,034 6,39,449 P/EPS (x) 117 106 9.3 8.1
Income From Investments 37,248 - - - Source Company data, I-Sec research
Total Income 4,15,250 4,97,861 5,61,034 6,39,449
Other expenses 3,349 43,047 43,047 43,047
Contribution to P/H A/C 449 - - -
Total Expenses 3,798 43,047 43,047 43,047
PBT 4,11,453 4,554,814 5,17,987 5,96,402
Prov for Tax (1,408) (1,559) (1,776) (2,045)
PAT 4,10,045 4,53,255 5,16,211 5,94,357
Source Company data, I-Sec research
Balance Sheet
(INR mn, year ending March)
FY24A FY25E FY26E FY27E
Share Capital 63,250 63,250 63,250 63,250
Reserves And Surplus 767,668  11,51,407  1590,187  20,95,390
Shareholders' Fund 8,28,996  12,14,657 16,553,437  21,58,640
Policy Liabilities 5,16,81,380 5,0592,364 5,27,66,060 5,63,47,124
Prov. for Linked Liab. 4,41,16200 4,24,61,048 4,40,87,604 4,76,14,600
Funds For Future App. 12,147 12,000 12,000 12,000
Current liabilities & prov. 6,37,950 6,51,389 7,52,080 8,12,247
Borrowings - - - -
Total 525,22,520 5,18,19,024 5,44,31,496 5,85,17,764
Shareholders’ investment 6,26,084 7,19,996 8,27,996 9,52,195
Policyholders’ investment 4,89,52,388 4,80,34,632 5,05,05,248 5,43,83,388
Assets to cover linked liab. 3,52,810 3,86,008 4,14,941 4,48,136
Loans 12,17,448  12,17,448  12,17,448  12,17,448
Fixed Assets 40,748 42,785 44,924 47,171
Current assets 19,70,993  20,69,543  21,73,020  22,81,671
Total 525,22,520 5,18,19,024 5,44,31,496 5,85,17,764
Source Company data, I-Sec research
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This report may be distributed in Singapore by ICICI Securities, Inc. (Singapore branch). Any recipients of this report in Singapore should contact ICICI Securities, Inc.
(Singapore branch) in respect of any matters arising from, or in connection with, this report. The contact details of ICICI Securities, Inc. (Singapore branch) are as follows:
Address: 10 Collyer Quay, #40-92 Ocean Financial Tower, Singapore - 049315, Tel: +65 6232 2451 and email: navneet_babbar@icicisecuritiesinc.com,
Rishi_agrawal@icicisecuritiesinc.com and Kadambari_balachandran@icicisecuritiesinc.com.

"In case of eligible investors based in Japan, charges for brokerage services on execution of transactions do not in substance constitute charge for research reports and
no charges are levied for providing research reports to such investors."

New [-Sec investment ratings (all ratings based on absolute return; All ratings and target price refers to 12-month performance horizon, unless mentioned otherwise)
BUY: >15% return; ADD: 5% to 15% return; HOLD: Negative 5% to Positive 5% return; REDUCE: Negative 5% to Negative 15% return; SELL: < negative 15% return

ANALYST CERTIFICATION

1/We, Ansuman Deb, MBA, BE; Shubham Prajapati, CA; Sanil Desai, MBA; authors and the names subscribed to this report, hereby certify that all of the views expressed in
this research report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly
related to the specific recommendation(s) or view(s) in this report. Analysts are not registered as research analysts by FINRA and are not associated persons of the ICICI
Securities Inc. It is also confirmed that above mentioned Analysts of this report have not received any compensation from the companies mentioned in the report in the
preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial
products. Registered Office Address: ICICI Venture House, Appasaheb Marathe Marg, Prabhadevi, Mumbai - 400 025. CIN: L67120MH1995PLC086241, Tel: (91 22) 6807
7100. ICICI Securities is Sebi registered stock broker, merchant banker, investment adviser, portfolio manager, Research Analyst and Alternative Investment Fund. ICICI
Securities is registered with Insurance Regulatory Development Authority of India Limited (IRDAI) as a composite corporate agent and with PFRDA as a Point of Presence.
ICICI Securities Limited Research Analyst SEBI Registration Number — INHO00000990. ICICI Securities Limited SEBI Registration is INZ000183631 for stock broker. ICICI
Securities AIF Trust’'s SEBI Registration number is IN/AIF3/23-24/1292 ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its
various subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”),
the details in respect of which are available on www.icicibank.com.

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates
might have investment banking and other business relationship with a significant percentage of companies covered by our Investment Research Department. ICICI Securities
and its analysts, persons reporting to analysts and their relatives are generally prohibited from maintaining a financial interest in the securities or derivatives of any companies
that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as
opposed to focusing on a company's fundamentals and, as such, may not match with the recommendation in fundamental reports. Investors may visit icicidirect.com to view
the Fundamental and Technical Research Reports.

Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.

ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Institutional Research.
The views and opinions expressed in this document may or may not match or may be contrary with the views, estimates, rating, and target price of the Retail Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein
is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other
person or to the media or reproduced in any form, without prior written consent of ICICI Securities. While we would endeavour to update the information herein on a reasonable
basis, ICICI Securities is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI
Securities from doing so. Non-rated securities indicate that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable
regulations and/or ICICI Securities policies, in circumstances where ICICI Securities might be acting in an advisory capacity to this company, or in certain other circumstances.
This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or
completeness guaranteed. This report and information herein is solely for informational purpose and shall not be used or considered as an offer document or solicitation of
offer to buy or sell or subscribe for securities or other financial instruments. Though disseminated to all the customers sim ultaneously, not all customers may receive this report
at the same time. ICICI Securities will not treat recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting
and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed
in this report may not be suitable for all investors, who must make their own investment decisions, based on their own investment objectives, financial positions and needs of
specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should independently evaluate the investment
risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. ICICI Securities accepts no liabilities
whatsoever for any loss or damage of any kind arising out of the use of this report. Past performance is not necessarily a guide to future performance. Investors are advised
to see Risk Disclosure Document to understand the risks associated before investing in the securities markets. Actual results may differ materially from those set forth in
projections. Forward-looking statements are not predictions and may be subject to change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject
company for any other assignment in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date
of this report for services in respect of managing or co-managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other
advisory service in a merger or specific transaction.

ICICI Securities or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services
from the companies mentioned in the report in the past twelve months.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of re search report. ICICI Securities or its associates or
its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report.
Accordingly, neither ICICI Securities nor Research Analysts and their relatives have any material conflict of interest at the time of publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report
as of the last day of the month preceding the publication of the research report.

Since associates of ICICI Securities and ICICI Securities as a entity are engaged in various financial service businesses, they might have financial interests or actual/ beneficial
ownership of one percent or more or other material conflict of interest in various companies including the subject company/companies mentioned in this report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

Neither the Research Analysts nor ICICI Securities have been engaged in market making activity for the companies mentioned in the report.

We submit that no material disciplinary action has been taken on ICICI Securities by any Regulatory Authority impacting Equity Research Analysis activities.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction,
where such distribution, publication, availability or use would be contrary to law, regulation or which would subject ICICI Securities and affiliates to any registration or licensing
requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose
possession this document may come are required to inform themselves of and to observe such restriction.

This report has not been prepared by ICICI Securities, Inc. However, ICICI Securities, Inc. has reviewed the report and, in so far as it includes current or historical information,
it is believed to be reliable, although its accuracy and completeness cannot be guaranteed.
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Investment in securities market are subject to market risks. Read all the related documents carefully before investing.

Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. None of the
research recommendations promise or guarantee any assured, minimum or risk free return to the investors.
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