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Valuation Rs cr

Particulars FY19 FY20 FY21E FY22E FY23E

Operating Income 1,646.8 1,131.7       1,512.9       1,739.8 2,053.0 

Net Profit    487.1    415.8 588.6 661.0 782.0 

EPS (Rs)         7.9         6.8     9.6   10.8   12.8 

BVPS (Rs)       42.0       42.5   42.4   45.7   49.5 

MCap / AUM (%)         7.2         7.9     7.8     6.8     5.7 

Opex / AUM (%)       0.40       0.26   0.33   0.34   0.35

PE (x)       34.4       40.5   28.4   25.3   21.4 

PBV (x) 6.5 6.4      6.4      6.0      5.5 
Source: Company; Sharekhan estimates
Note: We now convert Nippon Life AMC into a Stock Update; It was earlier a ‘Viewpoint’ under our coverage.
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Nippon Life India Asset Management
Good for the long term

Nippon Life India Asset Management’s (NAM’s) Q2FY2021 results were encouraging. 
Operational numbers came above expectations, helped by cost control because of 
marginal increase in Assets Under Management (AUMs). The AUM decline trend seen 
in Q1 was arrested and AUM at Rs. 2,76,774 crore saw a marginal increase on q-o-q 
basis, which is encouraging. Quarterly average AUM came in at Rs. 2,00,030 crore, 
indicated improving traction. AUM performance is notable, especially given the recent 
pandemic impact, volatile capital markets, as well as specific events in the debt mutual 
funds impacting investor sentiment. NAM’s focus on retail (especially with geographical 
diversification) continues; and as of September 2020, the company garnered AUM of 
Rs. 36,278 crore (13% of AUM) from ‘Beyond the Top 30 cities’ category. This segment 
forms 18.2% of NIMF’s AUM vis-à-vis 16.1% for the industry and is a positive. NAM intends 
to continue its focus on the retail segment, especially in B-30 town/cities and now post 
COVID-19, there are chances of greater digital leveraging, which will be positive for 
margins. Going forward, we believe with traction on AUM and scale benefits, operating 
ratios are expected to improve. The company has a lower concentration risk and NAM’s 
large pan-India presence is bolstered by faster adoption of technology in a post COVID-19 
world, which will be a long-term positive for operational efficiencies. However, in the 
medium term, due to widespread cash flow impact and market performance due to the 
pandemic, we believe AUM growth and business mix for the medium term may be muted. 
We have fine-tuned our estimates for FY2021E and FY2022E and introduce FY2023E 
estimates in this note. We maintain our Buy rating on the stock with a price target (PT) of 
Rs. 345.  

Key Positives: 
	� Total operating and employee expenses fell by 20% and 21%  YOY respectively indicating 
operating cost control.

	� For the quarter ended September 30, 2020, NIMF is one of the largest ETF players with 
AUM of Rs. 28,579 crore and a market share of 13.5%. During the quarter, it added over 
151,600 ETF folios in Q2 versus 97,600 in FY2020.

Key Negatives:
	� For Q2FY2020, equity assets contributed 39% to NIMF’s AUM, down from 42% in 
Q4FY2020.

Our Call
Valuation: NAM is currently available at reasonable valuations. We believe with gradual 
recovery in earnings cycle (with AUM growth and SIP flows normalising) once the pandemic 
and its impact settles in the stock has potential to be re-rated. We expect earnings recovery 
to gain strength going into FY2022E and FY2023E. The company remains committed to a 
strong retail business (strong SIP segment; penetration in B30 cities), which we believe are 
positive for the long term. Due to the change in ownership, there is more stability and a 
long-term vision, which augurs well and the MNC ownership can result in improved global 
funds (already has commitments/LOIs of ~100mn, and more in pipeline) flow for the AMC. We 
recommend Buy on the stock with a PT of Rs. 345.

Key Risks
As NAM’s revenue ultimately depends on the value of the assets it manages, changes in 
market conditions and trend of flows into mutual funds may have an impact on operations 
and profitability.

Summary

	� Nippon Life India Asset Management’s (NAM’s) Q2FY2021 results were 
encouraging with ahead of expectations operational numbers, helped by cost 
control and stable AUMs. 

	� The AUM decline trend seen in Q1 was arrested, which is encouraging. With MNC 
ownership, there is more stability and can result in improved global funds flow 
for NAM.

	� We have fine-tuned our estimates for FY2021E and FY2022E and introduce 
FY2023E estimates in this note. 

	� We maintain our Buy rating on the stock with a PT of Rs. 345.
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Company details

Market cap: Rs. 16,723 cr

52-week high/low: Rs. 453/201

NSE volume:  
(No of shares)

11.9 lakh

BSE code: 540767

NSE code: NAM-INDIA

Free float:  
(No of shares)

14.7 cr

Shareholding (%)

Promoters 75.0

FII 6.5

DII 6.3

Others 12.2

Price performance

(%) 1m 3m 6m 12m

Absolute 3.8 -1.4 16.3 -15.5

Relative to 
Sensex

-2.9 -6.7 -9.9 -17.2

Sharekhan Research, Bloomberg

Reco/View Change

Reco: Buy 
CMP: Rs. 273

Price Target: Rs. 345 á

á Upgrade  Maintain â Downgrade
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Key Concall Highlights

	� 	AUM update: NIMF AAUM mix stood at equity, debt, liquid, and ETF, contributing 39%, 30%, 17%, and 14%, 
respectively.	

	� 	AUM growth outlook: Management has intention to grow AUM by way of improving service and launching 
new product rather than increasing commission to distributor. 

	� 	Opex: Going forward, employee cost is expected to fall further due to structure of employee cost, which 
is mixed of fixed cost, variable cost, and ESOP cost, which are arrived through Black & Scholes Model. 
As business improves, employees will opt for ESOP as a component of remuneration, leading to lower 
employee cost. 

	� 	 International inflows: Pumping of AUM worth Rs. 50,000 crore-Rs. 60,000 crore from the international 
market will lead to topline growth. Equity AUM is likely to form 10% component of total AUM, while rest 
will be in the form of debt.

	� 	New appointments: Appointment of new fund manager and independent director will be trigger growth 
momentum for the company’s growth.

	� 	Business update: For the quarter ended September 30, 2020, share of equity assets rose to 39% of 
NAM’s AUM as against 38% for the quarter ended June 30, 2020. 

	� 	Retail focus: As on September 30, 2020, NAM has approximately 93 lakh investor folios, with an annualised 
systematic book of over Rs. 7,400 crore. Individual AUM was at Rs. 98,533 crore and contributed 49% to 
NAM’s AUM.

	� 	AIF segment: Nippon India AIF offers Category II and Category III Alternative Investment Funds and has 
a total commitment of approximately Rs. 3,400 crore (US$ 458 million) across various schemes.

	� 	Rising digital reach: For the quarter ended September 30, 2020, digital purchase transactions rose to 5 
lakh (nos) - an increase of 31% as against quarter ended September 30, 2019. Digital channel contributed 
48% to total new purchase transactions.

	� 	Expanding network strength: Added 600+ institutional investors and over 281,000 retail folios. Moreover, 
the company added 384,000 ETF folios.

	� 	New initiatives: NIMF completed one of the largest digital NFOs (Multi Asset Fund) in August, garnering 
over Rs. 700 crore. Further, NIMF expanded its product suite in the passive fund category and launched 
India’s first IT ETF and Nifty small cap 250 Index Fund. The mandate to manage Post Office Life Insurance 
Fund (POLIF) and Rural Post Office Life Insurance Fund (RPOLIF) funds greatly enhances credibility across 
domestic and foreign investors.

	� 	Yields: Equity realizations remained same as last year. However, product mix changed in the debt 
segment. Preference shifted to credit protect (short-term liquid schemes etc.) segment as the debt funds 
segment was impacted. 

	� 	Steps to recovery: Confident making some changes in processes in equity funds management, which will 
improve returns and consequently earnings. Feedback from Nippon Life Japan and addition of new fund 
managers etc. will help buoy the returns. 

	� 	Employee cost: Employee cost has been helpful, employee cost is one-third of total expenses. Earlier the 
company did not have ESOPs; and hence, the performance linked incentive (PLI) will be covered by ESOP 
going forward. Currently, the company is unable to assess the impact on employee compensation, but 
does not see material impact/rise going forward. 

	� 	Distribution outlook: Trying to build distribution capability, but focused on keeping costs low. Year 2018-
2019 saw lot of outflows. Outflows have been able to been stemmed in. Once flows stabilise, the cost 
structure will stabilise too. 

	� 	 International inflow to AUM: Gained Rs. 50,000 rore-60,000 crore AUM, 10% is equity, and rest is fixed 
income. Overall, Rs. 34 billion commitment is over the next 12 months. Funds will be at 1% fixed carry 
income.
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Results Rs cr

Particulars Q2FY21 Q2FY20 YoY % Q1FY21 QoQ %

Revenue from Operations         240.5         283.6         (15.2)         215.4            11.7 

Other Income           61.9           23.6         162.8           98.8          (37.3)

Total Revenue         302.4         307.1           (1.5)         314.2            (3.7)

Employee expenses           62.0           79.9         (22.4)           65.7            (5.6)

Other Expenses           43.9           52.8         (16.8)           44.5            (1.4)

EBITDA         196.6         174.5           12.6         204.0            (3.7)

Finance Cost             1.2             1.6         (28.4)             1.2            (6.5)

PBT         185.6         156.8           18.4         192.4            (3.5)

Tax           45.0           22.9           96.6           42.8              5.3 

PAT         140.6         133.9             5.0         149.7            (6.1)
Source: Company; Sharekhan Research
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One-year forward P/E (x) band

Source: Sharekhan Research 

Outlook and Valuation

n Sector view - Strong structural demand supported by long-term secular themes of financialisation
The past few decades have seen a gradual shift of household savings from traditional avenues (FD, gold, and 
real estate) to financial assets, including MFs, stocks and bonds (financialisation of savings), which we view 
as a secular long-term trend due to increasing awareness on MFs as an investment vehicle in non-metros 
(share rising from B15 towns and cities). AUM as a percentage of GDP remains considerably low in India (when 
compared to mature economies such as the US and the UK, and even developing economies such as Brazil), 
which indicates the growth opportunity as India catches up with global peers. In the medium term, due to 
widespread cash flows impact and market performance due to the pandemic, we believe AUM growth and 
business mix for the medium term may be muted. However, we believe long-term structural tailwinds continue 
and will manifest once the pandemic impact is normalised. We view the AMC industry to have a strong growth 
potential due to the above mentioned factors.

n Company outlook - Strong fundamentals to sustain long term outlook
NAM has a strong retail base, which we believe is stickier as compared to high networth individuals (HNIs) 
and institutional clients. The retail segment’s contribution to total AUM stood 26% for NAM (as against an 
industry average of 20%), which is a positive, as it is considered a relatively sticky segment. The company 
also has lower concentration risk as no distributor has more than 5.3% contribution in AUM. The top five 
AMCs are expected to gain disproportionately due to their strong distribution network and brand reputation 
in a normalised course of business. While in the medium term, due to uncertainties on growth and market 
performance due to the pandemic, we believe AUM growth and business mix will gradually improve as the 
pandemic’s impact subsides. We believe the company is well placed to ride over medium-term challenges.

n Valuation - Recommend Buy with a PT of Rs. 345
NAM is currently available at reasonable valuations. We believe with gradual recovery in earnings cycle (with 
AUM growth and SIP flows normalising) once the pandemic and its impact settles in the stock has potential to 
be re-rated. We expect earnings recovery to gain strength going into FY2022E and FY2023E. The company 
remains committed to a strong retail business (strong SIP segment; penetration in B30 cities), which we believe 
are positive for the long term. Due to the change in ownership, there is more stability and a long-term vision, 
which augurs well and the MNC ownership can result in improved global funds (already has commitments/
LOIs of ~100mn, and more in pipeline) flow for the AMC. We recommend Buy on the stock with a PT of Rs. 345. 

Peer valuation 

Particulars
CMP 
(Rs)

P/BV (x) P/E (x) RoE (%)

FY21E FY22E FY21E FY22E FY21E FY22E

Nippon Life India Asset 
Management Ltd

273 6.2 5.9 28.4 25.3 19.6 21.4

HDFC AMC 2300 10.6 9.4 38.0 33.0 30.32 30.35
Source: Company, Sharekhan Research 
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About company

NAM had total AUM (India AUM) of ~Rs. 2.55 trillion, of which MF AUMs amount to Rs. 1,63,500 crore and 
managed accounts of Rs. 86,900 crore. NAM has strong SIP business, with annualised SIP book of over Rs. 
10,000 crore. The company has a strong distribution network with its presence across 300+ locations and 
more than 75,400 distributors. Besides mutual funds, NAM also runs managed accounts and international/
offshore advisory services.

Investment theme

NAM has maintained its position in the top five consistently over the years. The company has grown its MF 
AUM at a 17% CAGR in the FY2013-FY2019. NAM’s success on building a large distribution network despite 
not having a bank promoter entity is notable. NAM has a strong foothold in B30 cities (~20% of AUM), which 
has helped the AMC garner and improve its retail share, which in turn makes the customer segment more 
granular. We believe a granular book is more sustainable and sticky as compared to HNI and institutional 
flows. While in the medium term, due to uncertainties on growth and market performance due to the pandemic, 
we believe AUM growth and business mix may be impacted. We believe the company is well placed to ride 
over medium-term challenges. The buyout and subsequent re-branding by the MNC owner has stabilised the 
company and will enable NAM to leverage the parent’s network to improve its AUM in the long term. 
 
Key Risks

As the company’s revenue ultimately depends on the value of the assets it manages, changes in market 
conditions, and trend of flows into mutual funds may have an impact on operations and profitability.

Additional Data

Key management personnel

MR. SUNDEEP SIKKA CEO

MR. Chandra Gupta Chief Technology Officer

Mr. Prateek Jain CFO

Mr. Sandeep Walunj Chief Marketing Officer

Mr. Nilufer Shekhawat Compliance Officer
Source: Company

Top 10 shareholders

Sr. No. Holder Name Holding (%)

1 INDUSIND BANK LTD 3.35

2 Baron Capital Inc 1.7

3 HDFC Asset Management Co Ltd 1.62

4 Reliance Capital Trustee Co Ltd 1.52

5 Nippon Life Insurance Co 1.21

6 IIFL SPECIAL OPPORT FUND 1.16

7 Valiant Mauritius Partners Ltd 1.07

8 Reliance Capital Ltd 0.93

9 Vanguard Group Inc/The 0.81

10 Motilal Oswal Asset Management Co 0.65
Source: Bloomberg

Sharekhan Limited, its analyst or dependant(s) of the analyst might be holding or having a position in the companies mentioned in the article.



Understanding the Sharekhan 3R Matrix

Right Sector

Positive Strong industry fundamentals (favorable demand-supply scenario, consistent 

industry growth), increasing investments, higher entry barrier, and favorable 

government policies  

Neutral Stagnancy in the industry growth due to macro factors and lower incremental 

investments by Government/private companies

Negative Unable to recover from low in the stable economic environment, adverse 

government policies affecting the business fundamentals and global challenges 

(currency headwinds and unfavorable policies implemented by global industrial 

institutions) and any significant increase in commodity prices affecting profitability.

Right Quality

Positive Sector leader, Strong management bandwidth, Strong financial track-record, 

Healthy Balance sheet/cash flows, differentiated product/service portfolio and 

Good corporate governance.

Neutral Macro slowdown affecting near term growth profile, Untoward events such as 

natural calamities resulting in near term uncertainty, Company specific events 

such as factory shutdown, lack of positive triggers/events in near term, raw 

material price movement turning unfavourable

Negative Weakening growth trend led by led by external/internal factors, reshuffling of 

key management personal, questionable corporate governance, high commodity 

prices/weak realisation environment resulting in margin pressure and detoriating 

balance sheet

Right Valuation

Positive Strong earnings growth expectation and improving return ratios but valuations 

are trading at discount to industry leaders/historical average multiples, Expansion 

in valuation multiple due to expected outperformance amongst its peers and 

Industry up-cycle with conducive business environment.

Neutral Trading at par to historical valuations and having limited scope of expansion in 

valuation multiples.

Negative Trading at premium valuations but earnings outlook are weak; Emergence of 

roadblocks such as corporate governance issue, adverse government policies 

and bleak global macro environment etc warranting for lower than historical 

valuation multiple.
Source: Sharekhan Research 



Disclaimer: This document has been prepared by Sharekhan Ltd. (SHAREKHAN) and is intended for use only by the person or entity 
to which it is addressed to. This Document may contain confidential and/or privileged material and is not for any type of circulation 
and any review, retransmission, or any other use is strictly prohibited. This Document is subject to changes without prior notice. 
This document does not constitute an offer to sell or solicitation for the purchase or sale of any financial instrument or as an official 
confirmation of any transaction. Though disseminated to all customers who are due to receive the same, not all customers may 
receive this report at the same time. SHAREKHAN will not treat recipients as customers by virtue of their receiving this report.

The information contained herein is obtained from publicly available data or other sources believed to be reliable and SHAREKHAN 
has not independently verified the accuracy and completeness of the said data and hence it should not be relied upon as such. While 
we would endeavour to update the information herein on reasonable basis, SHAREKHAN, its subsidiaries and associated companies, 
their directors and employees (“SHAREKHAN and affiliates”) are under no obligation to update or keep the information current. Also, 
there may be regulatory, compliance, or other reasons that may prevent SHAREKHAN and affiliates from doing so. This document is 
prepared for assistance only and is not intended to be and must not alone be taken as the basis for an investment decision. Recipients 
of this report should also be aware that past performance is not necessarily a guide to future performance and value of investments 
can go down as well. The user assumes the entire risk of any use made of this information. Each recipient of this document should 
make such investigations as it deems necessary to arrive at an independent evaluation of an investment in the securities of companies 
referred to in this document (including the merits and risks involved), and should consult its own advisors to determine the merits and 
risks of such an investment. The investment discussed or views expressed may not be suitable for all investors. We do not undertake to 
advise you as to any change of our views. Affiliates of Sharekhan may have issued other reports that are inconsistent with and reach 
different conclusions from the information presented in this report.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any 
locality, state, country or other jurisdiction, where such distribution, publication, availability or use would be contrary to law, regulation 
or which would subject SHAREKHAN and affiliates to any registration or licensing requirement within such jurisdiction. The securities 
described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose possession 
this document may come are required to inform themselves of and to observe such restriction.

The analyst certifies that the analyst has not dealt or traded directly or indirectly in securities of the company and that all of the 
views expressed in this document accurately reflect his or her personal views about the subject company or companies and its or 
their securities and do not necessarily reflect those of SHAREKHAN. The analyst further certifies that neither he or its associates 
or his relatives has any direct or indirect financial interest nor have actual or beneficial ownership of 1% or more in the securities of 
the company at the end of the month immediately preceding the date of publication of the research report nor have any material 
conflict of interest nor has served as officer, director or employee or engaged in market making activity of the company. Further, the 
analyst has also not been a part of the team which has managed or co-managed the public offerings of the company and no part 
of the analyst’s compensation was, is or will be, directly or indirectly related to specific recommendations or views expressed in this 
document. Sharekhan Limited or its associates or analysts have not received any compensation for investment banking, merchant 
banking, brokerage services or any compensation or other benefits from the subject company or from third party in the past twelve 
months in connection with the research report. 

Either SHAREKHAN or its affiliates or its directors or employees / representatives / clients or their relatives may have position(s), make 
market, act as principal or engage in transactions of purchase or sell of securities, from time to time or may be materially interested 
in any of the securities or related securities referred to in this report and they may have used the information set forth herein before 
publication. SHAREKHAN may from time to time solicit from, or perform investment banking, or other services for, any company 
mentioned herein. Without limiting any of the foregoing, in no event shall SHAREKHAN, any of its affiliates or any third party involved 
in, or related to, computing or compiling the information have any liability for any damages of any kind.

Compliance Officer: Mr. Joby John Meledan; Tel: 022-61150000; email id: compliance@sharekhan.com;

For any queries or grievances kindly email igc@sharekhan.com or contact: myaccount@sharekhan.com

Registered Office: Sharekhan Limited, 10th Floor, Beta Building, Lodha iThink Techno Campus, Off. JVLR, Opp. Kanjurmarg 
Railway Station, Kanjurmarg (East), Mumbai – 400042, Maharashtra. Tel: 022 - 61150000. Sharekhan Ltd.: SEBI Regn. Nos.: BSE 
/ NSE / MSEI (CASH / F&O / CD) / MCX - Commodity: INZ000171337; DP: NSDL/CDSL-IN-DP-365-2018; PMS: INP000005786;  
Mutual Fund: ARN 20669; Research Analyst: INH000006183;

Disclaimer: Client should read the Risk Disclosure Document issued by SEBI & relevant exchanges and the T&C on www.sharekhan.com; 
Investment in securities market are subject to market risks, read all the related documents carefully before investing.

Know more about our products and services

For Private Circulation only


