Info Edge (India) (nreng)

CMP: % 4160

Target: ¥ 4590 (10%)

Target Period: 12 months
November 15, 2022

IT growth normalising after acceleration in FY22...

About the stock: Info Edge provides internet based service delivery like recruitment
services (Naukri), real estate (99 acres), Jeevansathi and Shiksha.

e Quasi play on Indian start up like Zomato, PolicyBazaar, Shoekonect, Ustra,
Gramophone and job market, matrimony services & real estate market

e  Prudent capital allocation with recruitment business EBITDA margin >50%

Q2FY23 Results: Info Edge reported strong Q2FY23 results.
e Revenue up 4.8% QoQ aided by recruitment business growth of 8% QoQ
e EBITDA margin improved ~250 bps QoQ to 34.6%

e Gained increased traffic in 99 acres and Jeevansathi

What should investors do? Info Edge’s share price has grown by ~3.5x over the
past five years (from ~% 1,172 in November 2017 to ~% 4,160 in November 2022).

e We change our rating on the stock from BUY to HOLD
Target Price and Valuation: We value Info Edge at % 4,590 on SOTP basis.

Key triggers for future price performance:

e Improving hiring trend in IT, healthcare, education, telecom and improving
billing trend to drive recruitment revenues

e Continued pent up demand in housing as well as rental market driving
99acres revenues despite increasing home interest rates. Traction in
Jeevansathi, Shiksha to further drive revenues

e Expect revenues to grow at a CAGR of 17.4% over FY22-25E

Alternate Stock Idea: Apart from Info Edge, in IT coverage we also like Affle India.

e Key beneficiary of a shift of advertising budget to digital medium, continued
strong growth in converted users

e BUY with a target price of ¥ 1,350

Key Financial Summary

Key Financials FY21 Fr22 ° y'(’:;f;’_‘fzn) FY23E
Net Sales 1,128 1,562 14.3% 1,951
EBITDA 302 464 15.3% 608
EBITDA margins (%) 26.8 297 31.2
Net Profi 299 440 16.1% 586
EPS ) 23.0 34.2 45.5
P/E 182.5 6.0 915
RONW (%) 6.5 3.2 4
RoCE (%) 8.2 4.2 5.4
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Particular Amount
Market Cap(Z Crore) 53,898
Total Debt (T Crore) 0
Cash and Invests (% Crore) 573
EV (% Crore) 53,325
52 week H/L 6696/ 3313
Equity capital 129
Face value 10
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Recent event & key risks

e Change of strategy in

Jeevansathi business

e Key Risk: (i) Higher than
expected Naukri revenues (ii)
Lower than expected margins
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3 year

FY24E FY25E CAGR (FY22-

25E)

2,263 2,526 17.4%

720 806 20.2%
31.8 31.9

666 745 19.2%
51.7 57.9
80.5 7.9
4.5 4.9
6.0 6.5

Source: Company, ICICI Direct Research
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0 Result Update | Info Edge (India) ICICI Direct Research

Key takeaways of recent quarter & conference call highlights

e The company reported revenue of ¥ 531.8 crore, up 4.8% QoQ and 46.7%
YoY while revenue including acquired business (Zwayam & DoSelect) was
¥ 549.5 crore, up 50% YoY. Revenue for recruitment business (79% of mix)
increased 8% QoQ & 56.4%YoY to T 418.1 crore while revenue including
Zwayam & Doselect was T 435.8 crore, up 60.7% YoY. 99 acres continued
its strong growth posting revenue of ¥ 69.7 crore, up 5.1% QoQ & 44.4%
YoY. Jeevansathi revenue continued to decline due to a change in strategy
reporting revenue of ¥ 18.1 crore, down 21% QoQ & 28.7% YoY while
Shiksha revenue declined 17.3% QoQ & rose 20.3% YoY to ¥ 25.9 crore

e Consolidated EBITDA increased 12.8% QoQ to ¥ 184 crore while
corresponding margins improved ~250 bps QoQ to 34.6%. The margin
improvement was due to 5.1% QoQ decline in marketing expenses (aided
by lower spend in Jeevansathi business) and flat employees cost due to
easing of attrition. EBITDA margins for the recruitment business improved
120 bps QoQ at 59.4% while EBITDA loss at 99acres declined to¥ 32.4 crore.
EBITDA loss for Jeevansathi declined to ¥ 26.6 crore despite change of
strategy due to lower marketing spend while for Shiksha the company
reported an EBITDA loss of ¥ 1.8 crore

e For the quarter, billing at the company level remained robust and improved
3.6% QoQ, 35% YoY to X 543 crore, aiding 2.6% QoQ growth in Naukri
business to ¥ 425.6 crore and 99 acres, which was up 23.9% YoY to X 75.7
crore. Billing for Jeevansathi & Shiksha declined 4% & 18.4% QoQ to ¥ 16.9
crore & ¥ 24.8 crore, respectively

e The company’s deferred revenue increased 49.7% YoY to I 840.9 crore.
Recruitment business reported deferred revenue growth of 56.4% YoY to
% 706 crore while others (Jeevansathi & Shiksha) reported increase of 5%
YoY, respectively, to ¥ 38 crore

¢ Recruitment business The company indicated that in hiring growth in IT
sector in the last seven to eight quarters was very high due to high attrition
aided by demand supply mismatch. The company mentioned that now
attrition has started coming down. It is expected to normalise in a few
quarters from now. It also mentioned that it expects growth in the IT pie of
the Naukri business to normalise from here on. The company also said it
would be difficult to say how fast it will moderate. It also added that the IT
sector growth also depends on US market growth and current uncertainty
will have some impact on IT hiring. The company mentioned that October
number job index numbers can be misleading this time due to early Diwali.
A clear trend can be seen from the November numbers

e The company mentioned that it has not seen any layoff in the Indian IT
sector so far. Info Edge also said that start up forms a very small chunk of
its recruitment business and current funding issues at start-ups will not have
any impact. The company also said that historical trends suggests that a
recession normally has an impact on hiring for two to three quarters.
Thereafter, a normalisation takes place. Info Edge also said that BFSI
recruitment scale is much smaller than of IT companies’ hiring. Hence, it
does not see the share of BFSI moving upward meaningfully from the
current range of 6-7%

e The company added that it has increased the stake in coding Ninja from
26.1% to 51%. It said it has been investing in coding ninja for a while now.
Coding Ninja is in the business of education solutions wherein it offers
training courses to Jobseekers. It mentioned that it is looking to expand the
offering to corporates, going forward, in terms of training. The company
also added that it is looking to conduct these business separately for a while
and looking to integrate these businesses in the medium term. It also
expects the cost of customer acquisition to come down whenever these

ICICI Securities | Retail Research 2
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businesses integrate in future. The company said that a very small chunk (5-
6% of its revenue) in recruitment business comes from Jobseekers

e The company indicated that the non IT part of the recruitment business is
growing as there is pent up demand. Since operations for a lot of
companies are returning after Covid disruption, hiring here will continue to
be strong for a while. Then, it is expected to normalise. Travel, retail,
hospitality, telecom sectors continue to hire stronger, largely in
sales/finance/marketing roles. The company expects the share of non-IT to
increase, going forward, due to moderation of IT hiring

e Info Edge indicated that if the recruitment business grows in the range of
15-20%, it does not see any issues in sustaining margins in the recruitment
business. The management mentioned that margins are likely to come
down when growth is in single digits. The company also added that the
margin profile of the IT sector is higher than that of the non-IT sector

e The company said that it has a small platform called ‘Jobhai.com’, which is
being used by low income job seekers where the salary range is in the range
of ¥ 15,000-22,000 per month. It added that it does not make money on this
platform but observed the user base is growing strong on this platform

e The company indicated that big customers hire Naukri products for a year.
Hence, even in case of any slowdown in their business, they are likely to cut
hiring from other small portals than Naukri. It also mentioned that IT
companies may have billion dollars of revenues. These companies pay less
than US$0.5 mn. The company sees further improvement of wallet share
here. Info Edge also said that digital talent hiring has increased substantially
in the non-IT space after the pandemic. The company mentioned that at the
bottom of the pyramid, customers may use Naukri products not even for a
month while none of the contracts have cancellation clause attached to it

e The company mentioned that it has enough growth opportunities in India
as far as the recruitment business is concerned and has no plans to expand
this business outside India as it can happen only through large acquisitions.
It has no plans on the same

e On 99acres business: The company mentioned that it has seen growth both
in rentals and own home space. Info Edge further increased focus on
increasing marketing spend in this business. The company continue to see
strong growth in this business due to shortage of supply and also on
account of price increases across markets. Info Edge is now investing in
product development as competitive intensity in this space continue to high.
On the broker network, the company said following revenue models 1) site
visits charge per site visit, 2) facilitate home loan and earn commission. It
also has a third revenue model here, which gets transaction fee from
developers and is in early stage of deployment. The company mentioned
that new homes sales and resales are more revenue generating for them
since revenue from commercial is not a big pie for them and also rental
space is tough to monetise. Info Edge also said that unprecedented salary
increases in IT sectors have also propelled demand in the real estate sector.
It also drives home buyers. The company said Housing.com have gained
market share in recent quarters on account of higher marketing spend share.
This space will continue to be like this till any consolidation opportunity
emerges as no market can support three to four players for a long time. The
company added that it had launched premium product recently and average
revenue per user has moved up on account of the same

e On Jeevansathi business: The company indicated that it gained substantial
traffic market share especially in communities where there were regional
players. Info Edge did cut down on its marketing spends there. Losses in
this business are expected to come down in the medium term. The
company indicated that it will not cut down marketing spend completely in
this business. Info Edge has been formulating various models of
monetisation’s for the traffic it expects to gather. It may have lost revenue
market share but gained user market share substantially in all regions in
which it operates
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e On Zomato, PolicyBazaar investment: The company indicated that it is likely
to monetise these investments if i) it believes future is not bright for these
companies, ii) it needs substantial cash, iii) it is looking for payout to
shareholders. The company does not see any reason for divestment of
these investments. It remains a topic for continuous discussion

e The company announced an interim dividend of ¥ 10 per share and set
November 21 as record date for determining the eligible shareholders for
payment of dividend

ICICI Securities | Retail Research 4
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Exhibit 1: P&L

Q2FY23 Q2FY23E Q2FY22 YoY (%) Q1FY23 Qo0Q (%) Comments

Revenue 5318 517.2 3517 51.2 507.7 . Revenue was aided by strong growth in recruitment business/
99 acres

Employee expenses 225.9 230.2 160.5 40.7 224.4 0.6

Marketing expenses 83.1 90.0 61.7 0.6 87.6 market.ing expenses (.ieclin-ed due to relatively lower marketing
spend in Jeevansaathi business

Network & other charges 11.3 10.0 7.1 58.6 9.8 15.7

Other expenses 21.6 23.5 16.0 71.9 22.8 21.0

EBITDA 184.0 163.6 106.3 73.1 163.1 12.8

EBITDA Margin (%) 34.6 31.6 30.2 437 bps 32.1 246 bps EBITDA margins aided by lower marketing spend

Depreciation & amortisation 10.5 10.0 9.9 5.5 9.9 5.8

EBIT 173.5 153.6 96.4 80.0 153.2 13.2

EBIT Margin (%) 32.6 29.7 27.4 522 bps 30.2 245 bps

Other income (less interest) 49.9 42.0 44.0 13.4 41.9 19.3

PBT 223.5 195.6 140.4 59.1 195.1 14.5

Tax paid 54.4 46.7  1,077.3 -95.0 45.7 18.9

PAT 168.1 147.9  8,355.7 -98.0 148.4 13.3

APAT 168.1 147.9 -938.1 -117.9 148.4 13.3

Source: Company, ICICI Direct Research

Exhibit 2: Change in estimates

FY23E FY24E FY25E Comments
[ Crore) Old New % Change Old New % Change Introduced
Revenue 1,951 1,951 0.0 2,256 2,263 0.3 2,526
EBITDA 647 608 -6.1 763 720 5.7 806

Margins re-aligned on continued investment in manpower and tech in

EBITDA Margin (%) 33.2 31.2 -201 bps 33.8 31.8 -201 bps . .
recruitment business

Reported PAT 615 586 -4.8 698 666 -4.7 745

EPS ) 47.8 45.5 -4.8 54.2 51.7 4.7 57.9

Source: Company, ICICI Direct Research

Exhibit 3: SOTP based valuation

Valuation

New Method Basis Multiple (x) Valuation %/share
Business

Recruitment Business PE Method FY25E EPS 48 35,762 2,779
99 Acres EV/Sales FY25E Revenues 8 2,575 200
Jeevansathi & Other business EV/sales FY25E Revenues 3 1,152 89
Investee

Zomato 15.23% stake Mcap 9215 716
Other Business P/BV 4 4233 329
Policybazaar 15.1% stake Mcap 2637 205
Net Cash & financial investments 3500 272
Target Valuation 59074 4590
Rounded Off Target Price 4590

Source: Company, ICICI Direct Research
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Key Metrics

Exhibit 4: Billings returning to normal after accelerated FY22 M Exhibit 5: Revenues expected to moderate in H2
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Exhibit 8: 99 acres revenue trend Exhibit 9: Higher marketing spend impacting margins
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Exhibit 10: Jeevansathi billings hit by change in strategy Exhibit 11: Revenues likely to be subdued for few quarters
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Exhibit 12: Jeevansathi losses expected to be lower in H2
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Exhibit 14: IT/ITeS contribution remains strong Exhibit 15: Marketing spend moderation aiding margins
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Financial summary

(Year-end March) FY22 FY23E FY24E FY25E (Year-end March) FY22 FY23E FY24E FY25E
Total operating Income 1,562 1,951 2,263 2,526 Profit after Tax 8,923 586 666 745
Growth (%) 39 25 16 12 Add: Depreciation 40 46 51 32
Employee Expenses ak 87 973 1,136 (Inc)/dec in Current Assets (6) (13) (8) (7)
Marketing Expenses 285 351 430 455 Inc/(dec) in CL and Provisions 12 84 158 133
Network and Other Charg 32 33 38 40 Others 272 (546) (366) (186)
Other Expenditure 70 88 102 88 CF from operating activit 125 523 686 117
EBITDA 464 608 720 806 (Inc)/dec in Investments (692) 10,432 (281) (236)
Growth (%) 54 31 18 12 (Inc)/dec in Fixed Assets (24) (24) (24) (24)
Depreciation 40 46 51 32 Others (339) 660 440 220
EBIT 424 562 669 774 CF from investing activiti (1,054) 10,628 (85) (40)
Interest 5 5 5 5 Proceeds from fresh issue of s - 0 0 (298)
Other Income 170 220 220 220 Inc/(dec) in loan funds 1 - - -
PBT 589 778 884 989 Dividend & DDT (206) (234) (266) -
Total Tax 1,178 192 218 244 Others (5) (5) (5) (5)
Reported PAT 8,923 586 666 745 CF from financing activiti  (224) (253) (285) (317)
Adjusted PAT 440 586 666 745 Net Cash flow (553) 10,898 316 360
Growth (%) 47 33 14 12 Exchange difference
Adjusted EPS (%) 34.2 455 51.7 57.9 Opening Cash 635 132 11,030 11,346
Source: Company, ICIC| Direct Research Closing Cash 132 11,030 11,346 11,706

Source: Company, ICICI Direct Research

(Year-end March) FY22 FY23E FY24E FY25E (Year-end March) FY22 FY23E FY24E FY25E
Liabilities Per share data (%)
Equity Capital 129 129 129 129 Reported EPS 34.2 45,5 51.7 57.9
Reserve and Surplus 13,843 14,195 14,594 15,041 Cash EPS 695.9 49.0 55.6 60.4
ESOP - - - - BV 1,084.9 1,122 1,143.2 1,177.9
Secured Loan 0 0 0 0 DPS 13.0 18.2 20.7 -
Minority interest - - - - Cash Per Share 10.3 856.5 881.0 909.0
Other non-current liabilitie 32 32 32 32 Operating Ratios (%)
Sources of funds 14,004 14,356 14,755 15,202 EBITDA Margin 29.7 31.2 31.8 31.9
Assets EBIT Margin 271 28.8 29.5 30.7
Gross Block 287 326 364 402 PAT Margin 28.2 30.0 29.4 29.5
Less: Acc Depreciation 186 231 282 282 Debtor days 2 2 2 2
Net Block 88 95 82 120 Creditor days 24 19 19 19
Capital WIP - - - - Return Ratios (%)
Net Intangible assets 3 3 3 3 RoE 3.2 4.1 4.5 4.9
Other Investments - - - - RoCE 4.2 5.4 6.0 6.5
Liquid Investments 441 441 41 441 RolC 3.2 19.4 22.4 25.0
Inventory - - - - Valuation Ratios (x)
Debtors 8 9 il 12 P/E 6.0 91.5 80.5 71.9
Loans and Advances - - - - EV / EBITDA 115.0 69.8 58.5 51.8
Cash 132 11,030 11,346 11,706 EV / Net Sales 34.1 21.7 18.6 16.5
Other Current Assets 2,522 2,533 2,540 2,545 Market Cap / Sales 34.5 21.6 23.8 21.3
Other Non-Current Assets 11,896 1,464 1,745 1,981 Price to Book Value 3.8 3.7 3.6 3.5
Creditors 104 104 121 135 Solvency Ratios
Provisions 79 115 133 148 Debt/EBITDA 0.0 0.0 0.0 0.0
Other current liabilities 902 986 1,144 1,277 Debt / Equity 0.0 0.0 0.0 0.0
Net Current Assets 2,018 12,808 12,940 13,144 Current Ratio 2.3 2.1 1.8 1.6
Application of Funds 14,004 14,356 14,755 15,202 Quick Ratio 2.3 2.1 1.8 1.6
Source: Company, ICICI Direct Research Source: Company, ICICI Direct Research
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Exhibit 20: ICICI Direct coverage universe (IT)

EPS (%) P/E RoCE (x) RoE(x)
Company Name CMP TP () Rating Mcap () FY22 FY23E FY24E FY22 FY23E FY24E FY22 FY23E FY24E FY22 FY23E FY24E
HCL Tech (HCLTEC) 1,103 1,115 BUY  2,99,317 49.8 52.8 58.3 22.1 20.9 18.9 24.2 25.8 214 21.8 21.9 23.0
Infosys (INFTEC) 1,594 1,670 BUY  6,70,695 52.1 59.7 68.7 30.6 26.7 23.2 36.0 35.8 38.3 29.2 29.7 31.6
TCS (TCS) 3,333 3,630 BUY 12,19,562 104.7 115.7 1303 31.8 28.8 25.6 51.4 49.3 48.7 43.0 42.0 41.0
Tech M (TECMAH) 1,067 1,240 BUY  1,03,800 63.1 65.2 80.0 16.9 16.4 13.3 225 215 23.2 20.7 19.1 20.8
Wipro (WIPRO) 397 420 HOLD  2,17,607 235 23.1 26.1 16.9 17.2 15.2 18.8 18.7 20.3 19.6 18.5 20.1
LTI (LTINFC) 5134 5,525 BUY 89,959 130.8 150.5 180.0 39.2 34.1 28.5 323 30.8 31.0 26.1 25.6 26.0
Mindtree (MINCON) 3,711 4,000 BUY 61,159 1003 119.2 1420 37.0 311 26.1 38.0 37.9 371 30.2 29.3 28.6
Coforge (NIITEC) 3,971 4,570 BUY 24,185 1065 147.8 170.8 37.3 26.9 233 25.6 31.6 31.2 24.2 28.4 21.8
TeamLease (TEASER) 2,413 2,540 HOLD 4,125 225 72.9 88.0 107.4 33.1 214 15.4 15.4 16.0 (4.7) 151 15.6
Infoedge (INFEDG) 4,160 4,590 HOLD 52,280 35.8 455 51.7 1163 91.5 80.5 4.2 5.4 6.0 3.2 4.1 4.5

Source: Company, ICICI Direct Research
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RATING RATIONALE

ICICI Direct endeavours to provide objective opinions and recommendations. ICICI Direct assigns ratings to its
stocks according to their notional target price vs. current market price and then categorizes them as Buy, Hold,
Reduce and Sell. The performance horizon is two years unless specified and the notional target price is defined
as the analysts' valuation for a stock

Buy: >15%
Hold: -5% to 15%;
Reduce: -15% to -5%;

Sell: <-15%
ﬂICICI( irect.com Y4:1 1 |
Investm /nn Your Fingertips B(—{Oi{ER \ |
ICICI Securities Ltd. 75 S TARMINE f
ecu, e E-‘-;awsn\v.‘a'd.’cu . /
Pankaj Pandey Head — Research pankaj.pandey@icicisecurities.com

ICICI Direct Research Desk,
ICICI Securities Limited,

1st Floor, Akruti Trade Centre,
Road No 7, MIDC,

Andheri (East)

Mumbai - 400 093
research@icicidirect.com
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ANALYST CERTIFICATION

|/We, Sameer Pardikar, MBA, Sujay Chavan, MMS, Research Analysts, authors and the names subscribed to this report, hereby certify that all of the views expressed in this research report accurately reflect our views about the
subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or indirectly related to the specific recommendation(s) or view(s) in this report. It is also confirmed that above mentioned
Analysts of this report have not received any compensation from the companies mentioned in the report in the preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial products.

ICICI Securities is Sebi registered stock broker, merchant banker, investment adviser, portfolio manager and Research Analyst. ICICI Securities is registered with Insurance Regulatory Development Authority of India Limited (IRDAI)
as a composite corporate agent and with PFRDA as a Point of Presence. ICICI Securities Limited Research Analyst SEBI Registration Number — INH000000990. ICICI Securities Limited SEBI Registration is INZ000183631 for stock
broker. ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its various subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture
capital fund management, etc. (“associates”), the details in respect of which are available on www.icicibank.com.

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates might have investment banking and other business relationship
with a significant percentage of companies covered by our Investment Research Department. ICICI Securities and its analysts, persons reporting to analysts and their relatives are generally prohibited from maintaining a financial
interest in the securities or derivatives of any companies that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as opposed to focusing on a company's fundamentals and, as

Our proprietary trading and investment busil may make i decisions that are inconsistent with the recommendations expressed herein.

ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Retail Research. The views and opinions expressed in this document may or may
not match or may be contrary with the views, estimates, rating, and target price of the Institutional Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein is strictly confidential and meant solely for the selected
recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other person or to the media or reproduced in any form, without prior written consent of ICICI Securities. While we would
endeavour to update the information herein on a reasonable basis, ICICI Securities is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI
Securities from doing so. Non-rated securities indicate that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable regulations and/or ICICI Securities policies, in
circumstances where ICICI Securities might be acting in an advisory capacity to this company, or in certain other circumstances.

This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or completeness guaranteed. This report and information herein
is solely for informational purpose and shall not be used or considered as an offer document or solicitation of offer to buy or sell or subscribe for securities or other financial instruments. Though disseminated to all the customers
simultaneously, not all customers may receive this report at the same time. ICICI Securities will not treat recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting
and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed in this report may not be suitable for all investors, who
must make their own investment decisions, based on their own investment objectives, financial positions and needs of specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient.
The recipient should independently evaluate the investment risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. ICICI Securities accepts no liabilities
whatsoever for any loss or damage of any kind arising out of the use of this report. Past performance is not necessarily a guide to future performance. Investors are advised to see Risk Disclosure Document to understand the risks
associated before investing in the securities markets. Actual results may differ materially from those set forth in projections. Forward-looking statements are not predictions and may be subject to change without notice.

ICICI Securities or its associates might have managed or co-managed public offering of securities for the subject company or might have been mandated by the subject company for any other assignment in the past twelve months.

ICICI Securities or its associates might have received any compensation from the companies mentioned in the report during the period preceding twelve months from the date of this report for services in respect of managing or co-
managing public offerings, corporate finance, investment banking or merchant banking, brokerage services or other advisory service in a merger or specific transaction.

ICICI Securities or its associates might have received any compensation for products or services other than investment banking or merchant banking or brokerage services from the companies mentioned in the report in the past

twelve months.

ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or its analysts did not receive any compensation or other
benefits from the companies mentioned in the report or third party in connection with preparation of the research report. Accordingly, neither ICICI Securities nor Research Analysts and their relatives have any material conflict of
interest at the time of publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as of the last day of the month preceding the publication of
the research report.

Since associates of ICICI Securities and ICICI Securities as a entity are engaged in various financial service businesses, they might have financial interests or actual/ beneficial ownership of one percent or more or other material
conflict of interest various companies including the subject company/companies mentioned in this report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

Neither the Research Analysts nor ICICI Securities have been engaged in market making activity for the companies mentioned in the report.

We submit that no material disciplinary action has been taken on ICICI Securities by any Regulatory Authority impacting Equity Research Analysis activities.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction, where such distribution, publication, availability or
use would be contrary to law, regulation or which would subject ICICI Securities and affiliates to any registration or licensing requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in

all jurisdictions or to certain category of investors. Persons in whose possession this document may come are required to inform themselves of and to observe such restriction.
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