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Decoding Zomato : Five key questions answered; Re-iterate BUY

Zomato is up >120% from the lows of Feb’23, which merits a debate on ‘What now?'. In this note, we have tried to
answer five key investor questions through a combination of fundamental analysis (annual report analysis, sensitivity
analysis etc.) and primary research (a survey of 220 restaurants across 40 cities:(link). Our takeaways: 1) The
company’s medium term guidance of 4-5% adj. EBITDA as a proportion of GOV should be achieved as early as
Q3FY24E (I-Sec est.: 4.0%); 2) Quick commerce adj. EBITDA profitability should be achieved by Q1FY25E and 3)
Hyperpure adj. EBITDA losses should reduce from -5.7% in Q1FY24 to -3.2% in Q1FY25E. We raised our DCF based TP
to INR160, which implies 1-year forward EV/EBITDA multiple of 42x and P/E multiple of 63x. Re-iterate BUY.

When will 4-5% adj. EBITDA (% of GOV) be achieved in food?
We estimate 4% adj. EBITDA (as % of GOV) to be achieved as early as Q3FY24E
led by strong order volumes and AOVs during the festive season coupled with the
ICC World Cup 2023. We estimate 4.6% adj. EBITDA (as % of GOV) to be achieved
in food delivery by Q1FY25. This implies ~220bps profitability improvement over
the next 4 quarters to be mostly driven by a combination of 1) increase in ad
revenue (~60bps), 2) increase in gold revenue(~45bps) and 3) contribution from
platform fees (~45bps). See below for details

When will quick commerce become operationally profitable?
We believe the quick commerce business could turn contribution positive (full
quarter basis) by Q2FY24E and profitable at the adj. EBITDA level by Q1FY25. In
our view, the quick commerce business could improve adj. EBITDA (as % of GOV)
by 620bps over the next four quarters led primarily by: 1) scale benefits on
corporate overheads (~210bps), 2) decrease in other fulfilment cost (~180bps), 3)
mix improvement (~110bps) and 4) increase in ad revenues (~100bps). See below
for details

Can ‘Hyperpure’ continue to scale without losing more money?
We estimate adj. EBITDA margin to improve from -5.7% in Q1FY24 to -3.2% in
Q1FY25. This, in our view is likely to be driven primarily by 1) scale efficiencies on
corporate overheads (~150bps), 2) gross margin improvement (~40bps) and 3)
scale efficiencies on fulfilment costs (~25bps). See below

Financial Summary

Y/E March (INR mn) FY22A  FY23A  FY24E  FY25E
Net Revenue 41924 70,794 122,018 1,60,486
Adj. EBITDA (9,729)  (7,045) 6,472 20910
Adj. EBITDA Margin (%) (23.2) (10.0) 5.3 13.0
Net Profit (12,087)  (9.713) 4307 10,986
EPS (Rs) (0.6) (0.8) 0.7 1.9
EPS % Chg YoY - - - 182.1
P/E (x) (63.5) (88.4) 160.7 57.0
EV/EBITDA (x) (75.6)  (113.8) 1208 36.2
RoCE (%) (0.2) (0.1) 0.0 0.0
RoE (%) (9.8) (5.4) 2.2 5.2
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Market Data

Market Cap (INR) 913bn
Market Cap (USD) 10,961mn
Bloomberg Code ZOMATO IN
Reuters Code ZOMT BO
52-week Range (INR) 108 /44
Free Float (%) 52.0
ADTV-3M (mn) (USD) 98.6
Price Performance (%) 3m 6m 12m

Absolute
Relative to Sensex

41.8 96.6 544
1.5 115 154

ESG Disclosure 2021 2022 Change
ESG score - 41.4 -
Environment - 26.2 -
Social - 21.8 -
Governance - 76.1 -

Note - Score ranges from 0 - 100 with a higher
score indicating higher ESG disclosures.

Source: Bloomberg, I-sec research

Earnings Revisions (%) FY24E FY25E
Revenue 7.2 6.8
Adj. EBITDA - 11.38
EPS 131 18

Previous Reports

04-08-2023: Q1FY24 results review
22-05-2023: Q4FY23 results review

Please refer to important disclosures at the end of this report
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Is there enough room for food delivery to scale?

Our analysis suggests that the food aggregator space is still nascent (we estimate
~89% of revenues are coming from the top 18% of user base), which shows there is
enough room for revenue growth in the medium term without expanding geographical
footprint further. By our estimates, the gold users order from Zomato ~9 times a month;
the next tranche of users, whom we classified as regular users (non-gold), order from
Zomato ~2.7 times a month. Therefore, the ordering frequency increase potential for
regular non gold users graduating to gold membership is very meaningful in our view.
See below for details

Are the ‘rich valuations’ justified?

Given the outlook of sharp profitability improvement in all three businesses of Zomato,
we believe valuations for the stock are now pretty sensible. We therefore think there
is enough room for meaningful rerating of the stock. While our TP of INR160 is DCF
based, we have tried to back calculate implied multiples for each of the business using
an SOTP framework. Our SOTP implies a 1-year forward EV/EBITDA multiple of 40x
for the food delivery, a 1-year forward EV/EBITDA multiple of 50x for quick commerce
and a 2-year forward EV/EBITDA multiple of 50x and then discounted (discount rate
15%) to 1-year forward for ‘Hyperpure’. In fact, at CMP, Zomato is looking attractively
valued compared to many global and Indian peers on profit multiples. See below for
details

Our numbers — Medium term outlook

We have priced in revenue growth of 25%/26%/20% in food delivery business and
43%/34%/25% overall over FY24E-26E. Also, we have priced in adj. EBITDA margins
(as a % of reported revenue) of 14%/21%/23% in food delivery and 5%/12%/15% overall
over FY24E-26E. See below for details

Risk Reward Skew (2.6:1) to the upside

We see the stock trading at INR200 per share in our bull case scenario and INR 70 in
our bear case scenario implying a risk reward skew of 2.6:1 towards the upside. This
re-inforces our view that Zomato remains a buy despite the 120% re-rating from all-
time lows. See below for details

Valuation

We re-iterate our BUY rating on Zomato and increase our 3 stage DCF-based target
price to INR 160 from INR 120 led by earnings upgrades, given improved visibility of
profitability and sustained improvement in the underlying operating metrics. Zomato
remains our top pick in the Indian internet space.

Key risks: Slowdown in discretionary spending, negative externalities disrupting
business operations.
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When will 4-5% adj. EBITDA (% of GOV) be achieved in
food?

We believe food delivery profit improvement over the last 3-4 quarters was driven by
strong growth in ad-revenues. This, in our view is not well understood by investors.
We realised this when we saw that ~53% of respondents in our recent survey of
restaurants indicated that they were actually advertising on aggregator platforms.
Also, 88% of those who did advertise on the platforms, had a positive experience.

53.0% of respondents are advertising on food 88.1% of respondents who are advertising, have

aggregator platforms

No
47%

a positive experience

Absolutely not useful
Very useful 9%

2

Not much useful
3%

Somewhat
useful
4%

—

Yes
53%

Useful
75%

Source: I-Sec research

Source: |-Sec research

This, in our view, is indicative of the fact that ad-revenues are likely to continue to grow
over the medium term.

In their FY23 annual report, Zomato disclosed that they had 1.8mn Zomato gold users
as of March end FY23. We estimate this is likely to grow to 2.25mn by Q1FY25E.

Zomato has also started to charge customers ‘platform fees’ for food delivery. This is
likely to further aid profitability improvement.

We est. 4% adj. EBITDA (as % of GOV) to be achieved as early as Q3FY24E led by
strong order volumes and AOVs during the festive season coupled with the ICC World
Cup 2023. We estimate 4.6% adj. EBITDA (as % of GOV) should be achieved in food
delivery by Q1FY25E. This implies ~220bps profitability improvement over the next 4
quarters to be mostly driven by a combination of 1) increase in ad revenue (~60bps),
2) increase in gold revenue(~45bps) and 3) contribution from platform fees (~45bps).

Adjusted EBITDA as a % of GOV - Food Delivery

5.0% -

0.10% 4.60%
0.02%
0.12%
4.5% A 0.18%
0.19%
0.50%
4.0% -+
0.45%
3.5% -+
0.61%
3.0% -+
2.50%
2.5% «J
2.0% - T T T T T T T T T
Adjusted Increase in Increase in Contribution Decrease in Decrease in Increase in Decrease in Scale Adjusted
EBITDA as a ad revenue Gold from delivery cost other realisation packaging benefits on EBITDA as a
% of GOV revenue platform expenses per order charges per corporate % of GOV
(Q1FY24) fees order overheads (Q1FY25E)

Source: |-Sec research
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When will quick commerce become operationally
profitable?

The viability of quick commerce as a business has been questioned by investors on
multiple occasions. While these questions generally arise from the belief that quick
commerce has limited room for gross margin improvement, we think what is not
understood is the ability of these platforms to monetise ad-revenues and charging
customers for convenience. Also, all the quick commerce players have recently been
focussing on increasing density of service polygons which should aid in reducing
delivery costs (which is proportional to distance travelled) and increase productivity of
delivery personnel. What is also not understood is the ability of the quick commerce
players to improve gross margin using assortment as they figure out ways to do better
demand planning.

We believe the quick commerce business can turn contribution positive (full quarter
basis) by Q2FY24E and profitable at the adj. EBITDA level by Q1FY25E. In our view,
the quick commerce business can improve adj. EBITDA (as % of GOV) by 620bps over
the next 4 quarters led primarily by: 1) Scale benefits on corporate overheads
(~210bps), 2) Decrease in other fulfilment cost (~180bps), 3) Mix improvement
(~110bps) and 4) Increase in ad revenues (~100bps).

Adjusted EBITDA as a % of GOV - Blinklt

Adjusted Adjusted
EBITDA as a Increase in Decrease in Scale benefits EBITDA as a
% of GOV  Increase inad  customer Mix Decrease in other on corporate % of GOV
(Q1FY24) revenue charges improvement delivery cost fulfilment cost overheads (Q1FY25E)
1.0% -
0.10%
0.0% A , , , , , , ——
-1.0% -+
-2.0% 4
2.1%
-3.0% -
-4.0% - o
0.1% 1.8%
-5.0% - 1%
1.1%
0.2%
-6.0% -
-6.20%

-7.0% -

Source: I-Sec research

We have identified ‘adj]. revenue per order’ and ‘orders per day per dark store’ as two
key metrics which impact profitability for the quick commerce business. Below is a
scenario analysis for adjusted EBITDA margin in quick commerce by varying these two
metrics.

Quick commerce breakeven scenario analysis

Adj. rev. per order

A 4

2
g
¥ 115 118 125
k]
g
> 1,000 -17%  -1.2% 0%
-
e
g
o 1,390  -0.7% 0%  1.2%
-
o
1,630 0%  07%  1.9%

Source: |-Sec research
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Can ‘Hyperpure’ continue to scale without losing more
money?

We estimate “Hyperpure’ losses should start reducing significantly as it scales up. We
estimate adj. EBITDA margin improving from -5.7% in Q1FY24 to -3.2% in Q1FY25E.
This, in our view is likely to be driven primarily by 1) scale efficiencies on corporate
overheads (~150bps), 2) gross margin improvement (~40bps) and 3) scale efficiencies
on fulfilment costs (~25bps).

Adjusted EBITDA as a % of revenue - Hyperpure

0% T T T T T

-1% 4

-2% 4

3% 0.35%
- B 0
° 0.40% 0:25%
1.50% -3.29%
4% -
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-6% - -5.7%
Adjusted Scale Gross margin Scale Other Adjusted
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of revenue corporate fulfillment costs of revenue
(Q1FY24) overheads (Q1FY25E)

Source: I-Sec research
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Is there enough room for food delivery to scale?

We have tried to calculate the consumption patterns of Zomato’s consumer base using
various data points given by them such as the number (1.8mn at the end of FY23), GOV
contribution of gold users in Q1FY24 (31%) and the total number of users who used
Zomato in FY23 (58mn). The table below shows our calculations.

Zomato Gold analysis

Zomato gold analysis Mar-23 Q1FY24
Number of users (in mn) 1.80 1.85
Proportion of GOV from Gold 31%
GOV per gold user per quarter 12,236
GOV per gold user per month 4,079
Ordering frequency per gold customer per month 9.06
GOV per non gold user per month 1,076
Calculated AOV for non gold users (est) 402
Ordering frequency per non gold user per month 2.7
Non-gold tail analysis analysis

Total transacting users per annum (in mn) 58
Gold customers 1.85
Regular non gold users (who order every month) 8.85
Non regular non gold users (who order once a quarter) 115
Rare non gold users (who order once a year) 35.5
MTU 17.5
Regular non gold user analysis (who order every month)

Ordering frequency per non regular non gold customer per month 0.33
Ordering frequency per non gold regular customer per month 3.96

Source: I-Sec research

Proportion of users and their revenue contribution

—e— Proportion of users —o— Proportion of revenues

70% 61.7%
60% -
50% o
40% A
30% o
20% o

10% A

0% T T T 1
Gold users Regular users (non- Non regular users Rare users
gold)

Source: I-Sec research, Company data

Our analysis suggests that the food aggregator space is still nascent (we estimate
~89% of revenues are coming from the top 18% of user base), which shows there is
enough room for revenue growth in the medium term without expanding geographical
footprint further. By our estimates, the gold users order from Zomato ~9 times a month,
the next tranche of users, whom we classified as regular users (non-gold) order from
Zomato ~2.7 times a month. Therefore, the ordering frequency increase potential for
regular non gold users graduating to gold membership is very meaningful in our view.
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Are the ‘rich valuations’ justified?

While our PT of INR160 is DCF based, we have tried to back calculate implied multiples
for each of the business using an SOTP framework. Our SOTP implies a 1-year forward
EV/EBITDA multiple of 40x for the food delivery, a 1-year forward EV/EBITDA multiple
of 50x for quick commerce and a 2-year forward EV/EBITDA multiple of 50x and then
discounted (discount rate 15%) to 1-year forward for ‘Hyperpure’.

Zomato SOTP

SOTP EV (INR bn) EV (USD bn)
Food delivery 931 11.2
Blinkit 157 1.9
Hyperpure 19 0.2
Others 20 0.2
Cash 165 2.0
Overall 1,292 155

EV/EBITDA

40
50
50

42

Proportion

72.0%
12.2%
1.5%
1.5%
12.8%
100.0%

INR per share

115
19
2

2
20
160

Source: |-Sec research

Peer comparison

In fact, at CMP, Zomato is looking attractively valued compared to many global and
Indian peers on profit multiples.

Zomato peer valuation
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Source: |-Sec research, Bloomberg
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Our numbers - Medium term outlook

We have priced in revenue growth of 25%/26%/20% in food delivery business and
43%/34%/25% overall over FY24E-26E. Also, we have priced in adj. EBITDA margins
(as a % of reported revenue) of 14%/21%/23% in food delivery and 5%/12%/15% overall
over FY24E-26E.

Estimated adj. EBITDA margins
mFY24 mFY25 mFY26

Total

Others
Hyperpure
99%
Quick commerce
Food delivery
0.0% 20.0% 40.0% 60.0% 80.0% 100.0%

Source: |-Sec research

Estimated adj. EBITDA margins

mFY24 mFY25 mFY26
25.0%

20.0%
15.0%
10.0%
5.0%
0.0%
-5.0%
-10.0%
-15.0%

-20.0% - -16%
Food delivery ~ Quick commerce Hyperpure Others Total

Source: |-Sec research
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Risk Reward Skew (2.6:1) to the upside

Zomato: Risk reward skew
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Source: |-Sec research

Bull case (INR200): The bull case prices in 30% YoY GOV growth in FY24E and adi,.
EBITDA (% of GOV) improvement of 350bps in FY24E over FY23. This case also prices
in adj. EBITDA profitability in quick commerce achievement in Q4FY24E. Resultant
overall revenue growth of 48% YoY in FY24E with an adj. EBITDA margin (% of reported
revenue) of 5.5% in FY24E. In this case we think the stock could trade at INR200,
implying a 1 year forward EV/EBITDA multiple of 46x and P/E multiple of 70x.

Base case (INR160): The base case prices in 19.3% YoY GOV growth in FY24E and
adj. EBITDA (% of GOV) improvement of 290bps in FY24E over FY23. This case also
prices in adj. EBITDA profitability in quick commerce achievement in Q1FY25E.
Resultant overall revenue growth of 43% YoY in FY24E with an adj. EBITDA margin (%
of reported revenue) of 5% in FY24E. In this case we value the stock at a PT of INR160,
implying a 1 year forward EV/EBITDA multiple of 42x and P/E multiple of 63x.

Bear case (INR70): The bear case prices in 10% YoY GOV growth in FY24E and ad;.
EBITDA (% of GOV) improvement of 130bps in FY24E over FY23. This case also prices
in adj. EBITDA profitability in quick commerce achievement beyond Q2FY24E.
Resultant overall revenue growth of 35% YoY in FY24E with an adj. EBITDA margin (%
of reported revenue) of 0.5% in FY24E. In this case we think the stock could trade at
INR70.
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Appendix: Key charts from our survey (link)

Spread of ticket size across tier

m <350 ®=m350-700 =>700

Spread of take rates across tier

mCan'treveal m<=20% m<20% & >25% = >=25%
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Source: I-Sec research, Ticket size is in INR and applicable for 2 Source: |-Sec research

‘Next 12’ cities have the highest proportion

of advertisers, followed by ‘Top 8’ cities

Advertiser satisfaction is highest in ‘Next 12’

cities, followed by ‘Top 8’ cities
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Northern region has the highest proportion

of advertisers, East lags

Source: |-Sec research

Advertiser satisfaction is highest in South,

followed closely by West and North
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Hyderabad has healthy lead in proportion of Advertiser satisfaction is at 100% in 5 top
advertisers, followed by Delhi-NCR and Bangalore cities
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25% of cities surveyed use Hyperpure 37% of respondents in relevant cities are using
Hyperpure and 7% claimed to have stopped using
. i Yes, >10 times a month
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Delhi-NCR ,Gandhinagar and Ahmedabad are amongst heaviest users
of Hyperpure
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28% of restaurants in relevant cities in North and 25% in East are using
Hyperpure more than 10 times a month
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Shareholding pattern Price chart
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Financial Summary

Profit & Loss

(INR mn, year ending March)

Cashflow statement

(INR mn, year ending March)

FY22A FY23A FY24E FY25E
Net Sales 41,924 70,794 1,22,018 1,60,486
Operating Expenses 55,186 68,945 94,048 1,07,331
EBITDA (9,729) (7,045) 6,472 20,910
EBITDA Margin (%) (23.2) (10.0) 53 13.0
Depreciation & Amortization 1,503 4,369 4,637 4,815
EBIT (20,011) (16,472) (2,523) 8,690
Interest expenditure 120 487 610 802
Other Non-operating 4949 6815 7440 8121
Income
Recurring PBT (15,182) (10,144) 4,307 16,008
Profit / (Loss) from
Associates ) ) . .
Less: Taxes 20 (436) - 5,023
PAT (15,202) (9,708) 4,307 10,986
Less: Minority Interest 141 (6) - -
Extraordinaries (Net) - - - -
Net Income (Reported) (12,228) (9,707) 4,307 10,986
Net Income (Adjusted) (12,087) (9,713) 4,307 10,986
Source Company data, I-Sec research
Balance sheet
(INR mn, year ending March)
FY22A FY23A FY24E FY25E
Total Current Assets 18,312 18,452 37,017 62,330
of which cash & cash eqv. 15,755 10,168 26,988 49,139
Toto! (;urrent Liabilities & 6.922 12.910 22,819 29,038
Provisions
Net Current Assets 11,390 5,542 14,197 33,292
Investments 16,764 46,952 49,802 52,720
Net Fixed Assets - - - -
ROU Assets - - - -
Capital Work-in-Progress - - - -
Total Intangible Assets - - - -
Other assets 1,38,194 1,650,583 1,47,655 1,45,087
Deferred Tax assests - - - -
Total Assets 1,66,348 2,03,077 2,11,654 2,31,099
Liabilities
Borrowings - 404 404 404
Deferred Tax Liability - - - -
provisions 653 936 1,671 2,198
other Liabilities 3 2,543 1,719 2,246
Equity Share Capital 1,65,055 1,94,598 1,99,939 2,15,007
Reserves & Surplus - - - -
Total Net Worth 1,65,055 1,94,598 1,99,939 2,15,007
Minority Interest (66) (66) 3,258 6,582
Total Liabilities 1,66,348 2,03,077 2,11,654 2,31,099
Source Company data, I-Sec research
Quarterly trend
(INR mn, year ending March)
Sep-22 Dec-22 Mar-23 Jun-23
Net Sales 16.613 19.482 20,560 24,160
% growth (YOY) 62.2 75.2 69.7 70.9
EBITDA (3.114)  (3.662)  (2.254) (480)
Margin % (18.7) (18.8) (11.0) (2.0)
Other Income 1,695 1,734 1,705 1,810
Net Profit (2,508) (3,466) (2,044) 20

Source Company data, I-Sec research

FY22A FY23A FY24E FY25E
Operating Cashflow (6,930) (8,440) 11,698 17,080
Working Capital Changes 2,483 (1,759) 5,226 1,192
Capital Commitments (572) (1,014) (1,708) (2,247)
Free Cashflow (7,502) (9,454) 9,990 14,833
Other investing cashflow (78,806) 6,694 7,440 8,121
Cashflow from Investing g 57, 5,680 5732 5,874
Activities
Issue of Share Capital 90,000 40 0 -
Interest Cost - - - -
Inc (Dec) in Borrowings - - - -
Dividend paid - - - -
Others (2,502) (1,314) (610) (802)
Cash flow from Financing
Activities 87,498 (1,274) (610) (802)
Chg. in Cash & Bank 1,190  (4,034) 16820 22,152
balance
Closing cash & balance 3,923 3,288 19,001 41,153

Source Company data, I-Sec research
Key ratios
(Year ending March)

FY22A FY23A FY24E FY25E
Per Share Data (INR)
Reported EPS (1.7) (1.2) 0.7 1.9
Adjusted EPS (Diluted) (0.6) (0.8) 1.9 0.7
Cash EPS (1.5) (0.7) 1.1 2.0
Dividend per share (DPS) - - - -
Book Value per share (BV) 22.8 24.0 24.7 26.6
Dividend Payout (%) - - - -
Growth (%)
Net Sales 110.3 68.9 72.4 315
EBITDA 199.3 (27.6) (191.9) 2231
EPS (INR) - - - 182.1
Valuation Ratios (x)
P/E (63.5) (88.4) 160.7 57.0
P/CEPS (72.5) (160.6) 96.0 54.3
P/BV 4.7 4.4 43 4.0
EV /EBITDA (75.6) (113.8) 120.8 36.2
P/ Sales 18.3 12.1 7.0 5.3
Dividend Yield (%) - - - -
Operating Ratios
Gross Profit Margins (%) 875 80.3 79.7 77.8
EBITDA Margins (%) (23.2) (10.0) 5.3 13.0
Effective Tax Rate (%) (0.1) 4.3 - 31.4
Net Profit Margins (%) (36.3) (13.7) 3.5 6.8
NWC / Total Assets (%) - - - -
Net Debt / Equity (x) 1.0 1.0 1.0 1.0
Net Debt / EBITDA (x) 33 8.1 (11.8) (4.9)
Profitability Ratios
RoCE (%) 0.2) (0.1) 0.0 0.0
ROE (%) (9.8) (5.4) 2.2 5.2
RolIC (%) (12.3) (5.1) 2.5 5.4
Fixed Asset Turnover (x) 0.5 1.1 0.6 0.4
Inventory Turnover Days 3 4 11 15
Receivables Days 14 24 20 20
Payables Days 37 35 38 38

Source Company data, I-Sec research
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This report may be distributed in Singapore by ICICI Securities, Inc. (Singapore branch). Any recipients of this report in Singapore should contact ICICI Securities, Inc.
(Singapore branch) in respect of any matters arising from, or in connection with, this report. The contact details of ICICI Securities, Inc. (Singapore branch) are as follows:
Address: 10 Collyer Quay, #40-92 Ocean Financial Tower, Singapore - 049315, Tel: +65 6232 2451 and email: navneet_babbar@icicisecuritiesinc.com,
Rishi_agrawal@icicisecuritiesinc.com.

"In case of eligible investors based in Japan, charges for brokerage services on execution of transactions do not in substance constitute charge for research reports and
no charges are levied for providing research reports to such investors."

New I-Sec investment ratings (all ratings based on absolute return; All ratings and target price refers to 12-month performance horizon, unless mentioned otherwise)
BUY: >15% return; ADD: 5% to 15% return; HOLD: Negative 5% to Positive 5% return; REDUCE: Negative 5% to Negative 15% return; SELL: < negative 15% return

ANALYST CERTIFICATION

I/We, Abhisek Banerjee, MBA; Manoj Menon, MBA, CMA; Pradyut Ganesh, MBA; authors and the names subscribed to this report, hereby certify that all of the views expressed
in this research report accurately reflect our views about the subject issuer(s) or securities. We also certify that no part of our compensation was, is, or will be directly or
indirectly related to the specific recommendation(s) or view(s) in this report. Analysts are not registered as research analysts by FINRA and are not associated persons of the
ICICI Securities Inc. It is also confirmed that above mentioned Analysts of this report have not received any compensation from the companies mentioned in the report in the
preceding twelve months and do not serve as an officer, director or employee of the companies mentioned in the report.

Terms & conditions and other disclosures:

ICICI Securities Limited (ICICI Securities) is a full-service, integrated investment banking and is, inter alia, engaged in the business of stock brokering and distribution of financial
products. Registered Office Address: ICICI Venture House, Appasaheb Marathe Marg, Prabhadevi, Mumbai - 400 025. CIN: L67120MH1995PLC086241, Tel: (91 22) 6807
7100. ICICI Securities is Sebi registered stock broker, merchant banker, investment adviser, portfolio manager, Research Analyst and Alternative Investment Fund. ICICI
Securities is registered with Insurance Regulatory Development Authority of India Limited (IRDAI) as a composite corporate agent and with PFRDA as a Point of Presence.
ICICI Securities Limited Research Analyst SEBI Registration Number — INHO00000990. ICICI Securities Limited SEBI Registration is INZ000183631 for stock broker. ICICI
Securities AIF Trust's SEBI Registration number is IN/AIF3/23-24/1292 ICICI Securities is a subsidiary of ICICI Bank which is India’s largest private sector bank and has its
various subsidiaries engaged in businesses of housing finance, asset management, life insurance, general insurance, venture capital fund management, etc. (“associates”),
the details in respect of which are available on www.icicibank.com.

ICICI Securities is one of the leading merchant bankers/ underwriters of securities and participate in virtually all securities trading markets in India. We and our associates
might have investment banking and other business relationship with a significant percentage of companies covered by our Investment Research Department. ICICI Securities
and its analysts, persons reporting to analysts and their relatives are generally prohibited from maintaining a financial interest in the securities or derivatives of any companies
that the analysts cover.

Recommendation in reports based on technical and derivative analysis centre on studying charts of a stock's price movement, outstanding positions, trading volume etc as
opposed to focusing on a company's fundamentals and, as such, may not match with the recommendation in fundamental reports. Investors may visit icicidirect.com to view
the Fundamental and Technical Research Reports.

Our proprietary trading and investment businesses may make investment decisions that are inconsistent with the recommendations expressed herein.

ICICI Securities Limited has two independent equity research groups: Institutional Research and Retail Research. This report has been prepared by the Institutional Research.
The views and opinions expressed in this document may or may not match or may be contrary with the views, estimates, rating, and target price of the Retail Research.

The information and opinions in this report have been prepared by ICICI Securities and are subject to change without any notice. The report and information contained herein
is strictly confidential and meant solely for the selected recipient and may not be altered in any way, transmitted to, copied or distributed, in part or in whole, to any other
person or to the media or reproduced in any form, without prior written consent of ICICI Securities. While we would endeavour to update the information herein on a reasonable
basis, ICICI Securities is under no obligation to update or keep the information current. Also, there may be regulatory, compliance or other reasons that may prevent ICICI
Securities from doing so. Non-rated securities indicate that rating on a particular security has been suspended temporarily and such suspension is in compliance with applicable
regulations and/or ICICI Securities policies, in circumstances where ICICI Securities might be acting in an advisory capacity to this company, or in certain other circumstances.
This report is based on information obtained from public sources and sources believed to be reliable, but no independent verification has been made nor is its accuracy or
completeness guaranteed. This report and information herein is solely for informational purpose and shall not be used or considered as an offer document or solicitation of
offer to buy or sell or subscribe for securities or other financial instruments. Though disseminated to all the customers simultaneously, not all customers may receive this report
at the same time. ICICI Securities will not treat recipients as customers by virtue of their receiving this report. Nothing in this report constitutes investment, legal, accounting
and tax advice or a representation that any investment or strategy is suitable or appropriate to your specific circumstances. The securities discussed and opinions expressed
in this report may not be suitable for all investors, who must make their own investment decisions, based on their own investment objectives, financial positions and needs of
specific recipient. This may not be taken in substitution for the exercise of independent judgment by any recipient. The recipient should independently evaluate the investment
risks. The value and return on investment may vary because of changes in interest rates, foreign exchange rates or any other reason. ICICI Securities accepts no liabilities
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ICICI Securities encourages independence in research report preparation and strives to minimize conflict in preparation of research report. ICICI Securities or its associates or
its analysts did not receive any compensation or other benefits from the companies mentioned in the report or third party in connection with preparation of the research report.
Accordingly, neither ICICI Securities nor Research Analysts and their relatives have any material conflict of interest at the time of publication of this report.

Compensation of our Research Analysts is not based on any specific merchant banking, investment banking or brokerage service transactions.

ICICI Securities or its subsidiaries collectively or Research Analysts or their relatives do not own 1% or more of the equity securities of the Company mentioned in the report as
of the last day of the month preceding the publication of the research report.

Since associates of ICICI Securities and ICICI Securities as a entity are engaged in various financial service businesses, they might have financial interests or actual/ beneficial
ownership of one percent or more or other material conflict of interest in various companies including the subject company/companies mentioned in this report.

ICICI Securities may have issued other reports that are inconsistent with and reach different conclusion from the information presented in this report.

Neither the Research Analysts nor ICICI Securities have been engaged in market making activity for the companies mentioned in the report.

We submit that no material disciplinary action has been taken on ICICI Securities by any Regulatory Authority impacting Equity Research Analysis activities.

This report is not directed or intended for distribution to, or use by, any person or entity who is a citizen or resident of or located in any locality, state, country or other jurisdiction,
where such distribution, publication, availability or use would be contrary to law, regulation or which would subject ICICI Securities and affiliates to any registration or licensing
requirement within such jurisdiction. The securities described herein may or may not be eligible for sale in all jurisdictions or to certain category of investors. Persons in whose
possession this document may come are required to inform themselves of and to observe such restriction.
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Investment in securities market are subject to market risks. Read all the related documents carefully before investing.

Registration granted by SEBI and certification from NISM in no way guarantee performance of the intermediary or provide any assurance of returns to investors. None of the
research recommendations promise or guarantee any assured, minimum or risk free return to the investors.

Name of the Compliance officer (Research Analyst): Mr. Atul Agrawal, Contact number: 022-40701000, E-mail Address : complianceofficer@icicisecurities.com
For any queries or grievances: Mr. Prabodh Avadhoot Email address: headservicequality@icicidirect.com Contact Number: 18601231122
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